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For College Plan of 
Insurance Education 


Says CLU Movement in Life In- 
surance Can Be Adapted to 
Fire and Casualty Fields 


COMMITTEES NOW AT WORK 








Program for Proposed College of 
Property and Casualty Insur- 
ance To Be Ready Socn 





Strong support for the proposed 
American College of Property and Cas- 
walty Insurance is given by Professor 
S$. S. Huebner of the University of 
Pennsylvania in a long statement issued 
yesterday in which he tells of the im- 
portant advantages achieved for more 
than a decade by the existing American 
College of Life Underwriters. Mr. 
Huebner, who is president of the Amer- 
ican College of Life Underwriters, known 
generally as CLU movement, believes 
that a similar college educational plan 
for fire and casualty insurance will go 
far toward improving the qualifications 
of producers, 
All Interests Participate 
Last December the American Associa- 
tion of University Teachers of Insur- 
ance adopted a resolution “endorsing in 
principle the establishment of profes- 
sional standards for property and cas- 
walty insurance,” and expressing its 
‘willingness to cooperate in an advisory 
capacity with representatives of the in- 
surance institution in attainment of this 
” . . 

goal.” Pursuant to this resolution, the 
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association’s committee on professional 
standards in property and casualty in- 
surance extended an invitation to the 
National Board of Fire Underwriters, the 
Association of Casualty and Surety 
Executives, the American Mutual Alli- 
ance, the National Association of In- 
surance Agents, the National Associa- 
ton of Mutual Insurance Agents and 
the National Association of Insurance 
Brokers to meet with it for an extended 
discussion of the possibilities. 
Twenty-six representatives met with 
the association’s committee on May 16. 
The committee outlined a proposition to 
have the property and casualty branches 
of insurance adopt a collegiate plan of 
educational procedure similar in charac- 
ter, although necessarily adapted to meet 
cettain varying conditions, to the CLU 
Program as pursued in life insurance 
under the auspices of the American Col- 
lege of Life Underwriters. 








More specifically, the committee 
(Continued on Page 22) 
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A Disabled Farmer 


He was an Indiana farmer, who bought life insurance back in 
1916, when he was aged 33, and continued paying premiums until 
1938. Then he was in a serious automobile accident, in which two 
killed. 


became disabled as a result of shock. Before his disability he 


were While he himself was not seriously injured, he 
had permitted his insurance to lapse, feeling that he could no 
longer afford to pay premiums, in view of an outstanding loan on 


the policy. 


When he died in April of 1941 a friend of his wrote in to the 
Company to inquire if by any chance the policy still had any 
value. It still had, for it was continuing in force on its extension 
values, which were due to expire in July of 1941. 


In consequence, we were able to deliver a check for $1,098 to 
She had not even known of the existence of any life 
insurance protection. When she signed the proofs of claim she 
remarked, “This all seems like a dream.” 


the widow. 


Experiences like this are being shared almost daily by all the 
life insurance companies in the land. 


al 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Huebner Backs Move | a emobile FIRE Windstorm | New Radio Program of 


Prudential to Have 
Top Musical Stars 


Gladys Swarthout with Deems Tay- 
lor as Music Commentator to 
Feature National Hook-Up 


A SUNDAY MUSICAL HOUR 


Starts August 31; Will Be Heard 
Over Sixty-one Stations in United 
States and Canada 














The Prudential announced a new radio 
feature this will include 
some of the country’s famous stars of 


week, which 
the world of music. 

The feature will be called, “The Pru- 
dential’s Family Hour,” and will first 
be heard over the Columbia Broadcast- 
ing System on Sunday afternoon, August 
31, from 5 o’clock to 5:45 P.M.( Eastern 
daylight saving time,) and will be broad- 
cast at the same hour each succeeding 
Sunday. 

Swarthout and Taylor 

It is intended to provide the best 
music obtainable from operatic and 
classical to semi-classical and popular, 
current favorites. Solos, duets and choral 
numbers are contemplated as well as 
dramatic scenes from light operettas and 
musical comedies. 

Deems Taylor, prominent music critic 
and music commentator, and composer 
cf two operas which have been produced 
at the Metropolitan Opera House, will 
explain the meaning and stories that are 
behind the musical selections. An in- 
teresting feature is that most or all 
of the musical selections will be played 
as requests from Prudential policyhold- 
ers or employes and the general public. 
Members of The Prudential “family” will 
be invited to write in and request the 
songs which mean most to them. 

Gladys Swarthout, famous star of the 
Metropolitan Opera, concert stage and 
screen, and Ross Graham, popular young 
baritone and star of the Cities Service 
program, will be the soloists. 

Al Goodman’s orchestra, well known 
to radio listeners for his performances in 
Show Boat, Beauty Box Theatre of light 
operettas, and the Fred Allen program, 
will provide the instrumental music, and 
the comedy touches will come from 
“Skeeter” Russell. There also will be 
a chorus of trained voices. 

Frank Gallop, well known for his 
announcing of previous Prudential pro- 
grams, will be the announcer. 

Program Objectives 

The new program, the Prudential an- 
nounces, will be broadcast with the same 
objectives in mind as those set forth 
when the first broadcasts were inaugu- 
rated. They are, briefly: 

1—To give policyholders and the public 
a better understanding of life insurance 
—its benefits and values. 

2—To tell policyholders and the public 

(Continued on Page 4) 
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Your Biggest Sale of the Year! 


(Group INSURANCE volume goes hand in hand with 
business. When business is good, and it IS good NOW, 
Group Insurance volume goes up. 

Over $150,000,000.00—enough to build half a dozen 
battleships—will be paid this year in Group Insurance 
claims to workers and their families. 

Over 2,500 agents and brokers will help improve 
employer-employee relations this year by writing Group 
Insurance policies. 

Your biggest sale of the year might well be a Group Life; 


Accident and Sickness; Hospital—Surgical Policy. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Call up the nearest Travelers Office for the services of a Group specialist, or use the coupon. 


To Tue TrRAvELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


I have a Group prospect. Please have a Group specialist get in touch with me. 
Name 


City Seentease a 
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Place of Life Insurance In Present 


M. A. Linton, Provident Mutual Life president, tells 
gathering of company’s leaders at Mackinac Island 
present controls as planned cannot stop rising prices. 


Present prospect is for a considerable 
degree of inflation in the near future 
and the controls planned by the govern- 
ment are not sufficient to the trend, 

A. Linton, president 
of the Provident Mutual Life, 
president of the Actuarial Society of 
America and in demand as a writer and 
aspects of life 


the opinion of M. 
former 


peaker on the economic 
insurance. Mr. Linton spoke before a 
table of among the 
company’s field force at a meeting at 
Mackinac Island, Mich. lasting from 
Monday through Thursday this week. 

“Manifestly, prices mean 
creased cost of living for widows and 
children, and this in turn means that 
more life insurance will be needed to 
do an adequate job for the individual,” 
Mr. Linton said. “From an economic 
angle, however, an equally important 
function that life insurance can perform 
is to divert the savings of the surplus 
incomes of the individual from cc ymmodi- 
ties to some form of saving against 
future needs.” 

Foreseeing a considerable inflationary 
trend in the immediate future, Mr. Lin- 
ton pointed out that life insurance sales 
went to two or three times their former 
levels during the period of rising prices 
from 1915 to 1920, and stated that the 
institution of life insurance should be 
able to render an equally effective na- 
tional service during the present emer- 
gency. 

Attempts to control rising prices with- 
out controlling wages can not succeed, 
in Mr. Linton’s opinion. 


round the leaders 


rising in- 


Wages and Prices 

“The President has recently asked for 
legislation which would provide govern- 
ment control of commodity prices and 
rents,” Mr. Linton said. “This recom- 
mendation included no suggestions of 
legislation to regulate wages or the 
prices of farm products. If wage rates 
are to continue to rise, retail prices must 
eventually do the same. The bankruptcy 
ot American business would be the al- 
ternative. Increases in the prices of 
commodities and of farm products would 
necessarily increase the cost of living, 
which in turn would result in further 
demands for wage increases. Develop- 
ments of this kind could easily touch 
off the deadly upward spiral of inflation. 

“The demand of pressure groups to be 
exempted from wage and price ceilings 
sa form of self-interest that bodes ill 
for the entire democratic process. Even 
if all prices and wages could be con- 
trolled, the plan would still be inadequate 
for there would still remain an excess 
of purchasing power over and above the 
cost of living. Such an excess might 
lead to speculation in forms of wealth 
hot under government control. 


Opportunity for Life Insurance 

“In addition to financial control there 
are two practicable ways of preventing 
inflationary price rises. One is the 
Method of encouraging greater savings, 
and the other is that of providing a 
Wider base of taxation 

The new tax bill now before Congress 
leliberately limits the application of the 
iter potential remedy by exempting 
he lower income brackets from income 


taxation,” Mr. Linton continued. “Ac- 
cording to a study made several years 
ago by the National Resources Com- 
mittee, 90% of the country’s income 
recipients earned less than $2,500, but 
their total earnings amounted to more 
than 60% of the national income. It is 
proposed to tax only slightly this rela- 
tively vast amount of purchasing power. 

“This situation leaves life insurance 
men with a great opportunity to con- 
tribute to the economic welfare of the 
nation by enabling more people to place 
their savings in a form of investment 
which will not only form a cushion 
against national inflationary trends, but 
will also provide greater incomes for 
widows and children in a period when 
greater incomes may be required because 
of higher prices.” 

Interest Rates 

Dealing with the subject of interest 
return, Mr. Linton stated that in the last 
ten years the company’s rate of interest 
earned on all investments dropped from 
4.92% in 1930 to 3.45% in 1940. This 
decline alone is equivalent to about five 
and a half million dollars a year on the 
company’s assets. Fortunately, as an 
offset, the company’s mortality experi- 
ence has been very favorable. 

From Salesmen’s Angle 

Willard K. Wise, vice-president in 
charge of agencies, also discussed the 
effect of declining interest rates from 
the angle of the salesman. He pointed 
out that in 1931 it took $15,670 of life 
insurance to provide $100 a month to a 
widow for twenty years; today it takes 
$17,457 of life insurance to provide $100 
to a widow for twenty years. This 
differential represents an added insur- 
ance market of today over ten years 
ago, and with the steady rise of Amer- 
ican incomes, it stands to reason that 
more life insurance will be sold in order 
to do the job that is required as the 
national income continually increases to 
predepression levels. 

“Lowered interest rates are a migraine 
headache without benefit of aspirin so 
far as life insurance management is con- 
cerned,” Mr. Wise said, “but for the 
salesman of security, the low interest 
rate means that it takes more life in- 
surance today to protect a family than 
it did ten years ago, and men will al- 
ways pay for the luxury of safety for 
their dependents and safety for them- 
selves. Safety may be a necessity in 





Inflation Trend 


M. A. LINTON 


theory, but in fact it is a luxury and 
men will pay for it as long as they are 
able to make a conscious choice.” 

In appraising the qualities which are 
necessary for outstanding success in the 
life insurance field, Mr. Wise said that 
a man has to have genius in order to 
reach the heights in the life insurance 
business, although he may well make a 
good living without it. Though hard 
work, integrity, courage, health, ambi- 
tion, honesty, energy and personality are 
all necessary to success in the life in- 
surance sales field, they are not peculiar 
to the life insurance business. 

Qualities of Successful Agent 

“Even more fundamental are four in- 
born characteristics which are so im- 
portant that the lack of any one of them 
measure the distance between mediocrity 
and outstanding success,” Mr. Wise said. 

“The first of these qualities is friend- 
liness. You of the Round Table have 
been able to sell life insurance largely 
because you are essentially friendly— 
because people like you and you like 
them. You like to play and talk and 
laugh; vou turn outward, and are carry- 
ing on the traditions of friendliness set 


Survey by Boston Chamber Committee 


Boston, Aug. 12—The Boston Cham- 
ber of Commerce is making a survey of 
life insurance in all its community as- 
pects, under the direction of a committee 
of prominent Boston life insurance men, 
headed by Paul F. Clark, vice-president 
of the John Hancock Mutual Life. All 
members of the committee are members 
of the Boston Chamber, and the idea of 
the survey is to secure factual informa- 
tion relative to the important position 
the life insurance business holds in the 
economic structure, which may be used 
in acquainting the public with such facts. 

The information is being sought 
through questionnaires sent companies 
domiciled in Massachusetts, outside com- 
panies licensed to transact business in 
Massachusetts, other of the larger com- 


panies of the nation which have not 
been licensed here. 

This information includes facts about 
the financial the companies, 
the amount of mortgages they hold on 
Massachusetts property, loans to Massa- 
chusetts citizens, and other information 
showing the part the = insurance com- 
panies play in the investment life of 
the state. 

When the information is at hand it is 
proposed to make a general study of the 
data obtained, tabulate the results and 
publish the consolidated totals. The an- 
nouncement of the Chamber in connec- 
tion with the study states it is believed 
thi at “the factual presentation of this in- 
formation through wide distribution will 

(Conti “ 11) 


set-up ot! 


1ued on 


high by such men as Frank Morss, Rich- 
ard Dewees and John Way. 

“A second inborn quality is the capac- 
ity to appreciate life insurance. To you, 
life insurance is an institution of pecu- 
liar dignity, integrity and significance. 
You have absorbed the real mission of 
our business, not as an intellectual con- 
ception, but wholeheartedly and with- 
out reservation. You believe that life 
insurance rates are adequate and fair, 
that policy terms meet the best interest 
of society, and that the whole institu- 
tion is one of great social benefit. 

“Quite naturally this conception leads 


us to the third quality; a deep social 
consciousness. You have a wholesome 
appreciation of the society in which 


s play so large a part. 
You have a keen realization of the 
necessity of people getting along with 
people, and you realize, as true believers 
in capitalism, that money is an import- 
ant factor in promoting these social re- 
lationships. 

“Fourth, and I feel this is very im- 
portant, you have what might be called 
‘the concept of the finished sale,’ the 
ability to realize that all which has gone 
before is of no avail without a signature 
on the dotted line. No matter how 
good an expositary job you have done, 
everything fails if there is not a success- 
full motivation to act.” 

Opens with Dinner 

The meeting began on Monday with a 
dinner in the Blue Room of the Grand 
Hotel, over which Theodore Widing, 
the company’s leading producer for the 
last three years, served as toastmaster. 
Nathaniel Reese, general agent for 
Michigan, extended a welcome to the 
visitors, and Vice-President Wise made 
appropriate introductions. It was at that 
session that Mr. Linton’s address was 
made on the subject of inflation and 
the opportunity of life insurance to serve 
the country. 

Edward A. Sawin, of Philadelphia, was 
chairman of the Tuesday apie C. 
Vivian Anderson, of Cincinnati, who has 
served as president of the Cincinnati, 
State and National Association of Life 
Underwriters, and has been active in 
legislative work in the state and nation, 
addressed the group on the subject of 
the substantial agent and his community. 


family relationship 


Walter D. Cross also addressed the 
meeting. 
Harry W. Andrews, of Tacoma, Lucien 


A. Hauslein and Henry Sonneborn, Jr., 
of Philadelphia, and S. Roy Swenson of 


New York, led in formal discussion 
groups early on Wednesday. Ray W. 
Druckenmiller, of Allentown, conducted 
a meeting later in the day, at which 
Irvin Bendiner, guest speaker, talked 


on the subject, “The Substantial Agent 
and His Future.” 

Breakfast meetings were held on the 
concluding day, with Charles T. Farrow, 
Jr., of New York; William R. Gardner, 
of Richmond; Ewart W. Simpkinson, of 
Cincinnati; and Warren T. Smith, of 
Philadelphia as leaders. 


The closing 
session was conducted under the chair- 


manship of Ray T. — ght, of ee rence, 
Kansas. Speakers wer e Theodore Wid- 
ing, whose the aenald 
agent and 
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GLADYS SWARTHOUT 


(Continued from Page 1) 
about the ideals and principles on which 
the Prudential conducts its business. 
3—To help Prudential agents in their 
daily work by giving our policyholders 


Benedict Frenkel, N.Y. 
DEEMS TAYLOR 


and the public a better understanding 
and deeper appreciation of agent service. 

The broadcast will be heard ccast-to- 
coast over. a chain of sixty-one of the 
larger stations, and in Montreal and 
Toronto, Canada. 





N. Y. Offices of Mutual 
Benefit 15.9% Ahead 


COMBINED JULY INCREASE 75% 





Einstein-Salinger Exceeds 1940 Total; 
A. V. Youngman Leads in 
7-Month Volume 


The four New York agencies of the 
Mutual Benefit Life show a combined 
increase for the month of July of 75% 
and for the first seven months of 1941, 
15.9%. The Was re- 
ported by the Einstein-Salinger agency 
which had a gain of 63.7% for the seven- 
month period. This office increased its 
business during July by 183.5% to bring 
the total seven-month volume consider- 
ably in excess of the new life insurance 
sales for the entire year of 1940. 

According to figures made public by 
B. C. Thurman, assistant superintendent 
of agencies and manager of the Home 
Office agency, the Einstein-Salinger 
office leads in increase, and is followed 
by R. F. Bierbaum agency, Brooklyn, 
with an increase for July of 125.7%; 
and A. V. Youngman agency with a gain 
of 90%. 

All three offices are substantially ahead 
for the seven-month period. 





largest increase 


The A. V. Youngman office is the 
leader in volume for the first seven 
months. 


Total figures for that period are $9,- 
215,061, as compared with $7,952,031 for 
the first seven months of 1940. For 
July 1941 figures are $1,844,583, compared 
with 1940 totals of $1,051,967. 


ADVANCE BY GEN’L AMERICAN 

July life sales for the General Amer- 
ican Life set a new record with an in- 
crease of 33.68%, it has been announced 
by Vice-President Jack T. Lynn. Mr. 
Lynn also reports a 36% gain for six 
months over the same period last year, 
a gain substantially in excess of the 4% 


average gain reported for all United 
States companies. 
Group insurance likewise showed a 


good increase, being 72% ahead for July 
and 79% over the first six months of 
last year. 


BEST’S “ATTORNEYS” 

The 1941 edition of Best’s “Recom- 
mended Insurance Attorneys,” contain- 
ing the names and biographical sketches 
of attorneys, general counsel, claim and 
legal] department superintendents, has 
just been published. Price is $5 per 
copy; publisher the A. M. Best Co., 
75 Fulton Street, New York City. 
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National L. & A. Agents 
Strike; Craig Statement 


TWO CITIES ARE INVOLVED 





Chairman Tells Why Company Won't 
Consent to CIO Demand for Closed 
Shop and Other Commands 





A majority of the agents of the Na- 
tional Life & Accident of Nashville have 
gone on strike in Philadelphia and in 
Detroit, according to informaton released 
this week by the company’s executives 
in the home office. The strikes were 
called by the local unions of the United 
Office and Professional Workers of 
America, an affiliate of the CIO, it was 
reported, and involve two district offices 
in Philadelphia and six in Detroit. 

Chairman Craig’s Statement 

When interviewed, C. A. Craig, chair- 
man, National Life & Accident, said: | 

“Unfortunately for all concerned, it 
now appeared that a majority of the 
company’s agents in Philadelphia and 
Detroit have gone on strike. 

“As soon as the union notified us that 
it represented a majority of our men in 
Philadelphia, and later in Detroit, and 
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desired to enter into collective bargain- 
ing, we responded immediately and sug- 
gested an early date for such meetings 
in each city. Since then there have been 
many such conferences in which we have 
bargained conscientiously in good faith 
with the union representatives accom- 
panied by committees from our district 
office. 

“Every demand made upon us was 
fully discussed and later carefully 
analyzed by the company’s executive 
committee. In every decision made, 
the company furnished its well-consid- 
ered reasons. Finally, because the com- 
pany found it impossible to grant the 
demands without threatening the finan- 
cial security of the company, a majority 
of our agents in those cities decided to 
strike. 

“It is deplorable that we have been 
forced to chose between the possible loss 
of business in those cities and a cost 
increase which would involve the security 
of our policies. In such a choice, how- 
ever, there was ‘only one _ possible 


answer.” 
Principal Demand 


The principal demands made by the 
union representatives included: higher 
Ordinary commissions, higher commis- 
sions for debit collections, closed or 
preferential union shop including com- 
pulsory withholding of union dues, 
seniority rights in all promotions and 
debit selections, relief of any Ordinary 
production quota as a requisite for the 
bonus paid, and relief of lapses on busi- 
ness over a year old. 

Concerning these demands, Mr. Craig 
said: “Industrial insurance has already 
been criticized by a Congressional in- 
vestigating committee on the basis that 
its cost is too great. The demands which 
have been made on us would involve 
substantial increase in costs, which if 
applied to our field as a whole would 
increase our expenses more than $1,- 
000,000 a year. After the most careful 
calculations, we find that we cannot 
comply with these demands _ without 
sacrificing financial security or reducing 
policyholders’ benefits. 


As to a closed } 





shop and seniority rights, the nature of | 


our business is such that it cannot be 
conducted efficiently and fairly on such 
a basis.” 


KEYSTONE GROUP HEARS ORR 
Clifford M. Orr, CLU, general agent 
at Philadelphia for the National Life 
of Vermont, was the speaker, August 
6, before the Keystone Group of the 
Life Insurance Advertisers Association. 
Mr, Orr expressed his belief that an- 
nual statements should be humanized 
and that companies should, in their ad- 
vertising, build the agent’s prestige in 
the eyes of the prospect and_policy- 
owner. 3 
George A. Adsit, Girard Life, is chair- 
man of the Keystone Group. 


OLD LINE LIFE GAINS : 

The Old Line Life reports a net gain 
of $872,066 in life insurance in force for 
the first six months of this year, bring- 
ing the total to $83,479,921. Accident 
and health premiums are also ahead 0 
last year. 

President J. E. Reilly reported that 
assets are at a new high of $23,946,725 
and surplus is now $842,928, Lapses an 
surrenders show a decrease over last 
year. 








Be SAE 


t 15, 194] 


1 AN 
ANY 


GENCIES 


ve bargain- 
y and sug- 
+h meetings 
e have been 
ich we have 
good faith 
ves accom- 
our district 
on us was 
carefully 
5 executive 
sion made, 
vell-consid- 
e the com- 
grant the 
the finan- 
a majority 
decided to 


have been 
ossible loss 
ind a cost 
he security 
oice, how- 
> possible 


de by the 
d: higher 
r commis- 
closed or 
ding com- 
ion dues, 
tions and 
Ordinary 
te for the 
s on busi- 


Mr. Craig 
is already 
sional in- 
basis that 
nds which 





d involve | 
which if | 
ole would 
than $1,- 
st careful 
e cannot 
without 
reducing 
a closed 
nature of 
annot be 
on such 


S ORR 

ral agent 
nal Life 
_ August 
» of the 
sociation. 
that an- 
imanized 
their ad- 
estige in 
| policy- 


is chair- 


S . 
net gain 
orce for 
r, bring- 
Accident 
thead of 


ted that | 
3,946,723 | 
nses and § 
ver last 


August 15, 1941 






ane 


UNDERWRITER 






Page 5 





Robert L. Altick to 
Rejoin John W. Yates 


mass. MUTUAL GENERAL AGENT 





Altick Is President of Wilkes-Barre 
Association; Yates Office 
Among Leader’s 





Los Angeles, Aug. 11.—Robert L. Al- 
tick, CLU, has been appointed associate 
veneral agent with John W. Yates, Mas- 
cachusetts Mutual in Los Angeles. 

The announcement was made this week 
hy Joseph C. Behan, vice-president of 
the company. Mr. Altick was a former 
associate Of Mr. Yates in both Detroit 
and Los Angeles, and since 1938 has 
een general agent for the company at 
Wilkes-Barre. He is president of the 
Wilkes-Barre Life Underwriters Asso- 
ciation and active in civic affairs in the 
city and state. 

Mr. Yates has been a general agent 
jor the company for eighteen years and 
has been responsible for the production 
of approximately $140,000,000 of busi- 
ness. The Los Angeles agency is second 
among all the company’s offices in new 
business delivered and first in net gain 
of total business in force. 





Bonds for Analysts 

As the new California law effective 
in September now reads it will be neces- 
sary for insurance “analysts” and “coun- 
sors” to put up a bond of $2,000. 
Original intention was to put up a. bond 
of $5,000, but it seemed doubtful if the 
“analysts” could get a bond for that 
amount. It won’t be easy getting the 
$2,000 bonds. 





RECOVER K. B. COLLINGS’ BODY 





Aviator-Agent, with Other Ferry Pilots, 
Died After Ship Was 
Torpedoed 
The body of Kenneth B. Collings, 
American war correspondent and aviator, 
who died in the sinking of a Canadian 
troop ship transport early in May and 
who, while residing in New York, was 
an agent of the National Life of Ver- 
mont (Wells agency), was washed up on 
the Scottish coast on August 12. He 
was one of ten American fliers en route 
to Britain to serve as bomber ferry 
pilots when the transport was sunk due 

to enemy action. 

Born in Lincoln, Neb., in 1897, he was 
a marine corps aviator in the World 
War, earning the rank of captain. He 
went to Ethiopia for Liberty magazine 
and later to Russia to write magazine 
articles. He was an eye witness of the 
German occupation of the Sudetenland 
after the Munich accord in 1938. His 
home was in Oceanside, L. I. In insur- 
ance Mr. Collings specialized in writing 
policies on aviators. 





A. M. Lumpkin, American 
United Life, Dies 


Alva M. Lumpkin, chairman of the 
board, American United Life, died re- 
cently, 

_ Mr. Lumpkin was one of South Caro- 
lina’s prominent citizens, having served 
in both the judicial and legislative de- 
partments of the state. In 1906-8 he was 
assistant secretary in the state senate, 
and later served in the general assembly. 
Mr. Lumpkin also had been an associate 
Justice of the state supreme court, and 
in 1918 and 1920 he was special assistant 
to the attorney general. 

, fe once was a member of the Concilia- 
tion Commission for the Advancement of 
Peace between the United States and 
Uruguay. 





Re i Holloway, formerly manager for 
the Metropolitan at Topeka, has been ap- 
Pointed the company’s manager at St. 


Joseph, Mo. 


Frank Williams Resigns As 


National Committeeman 


Frank Williams, Mutual Life of New 
York, Newark, has resigned as national 
committeeman of Life Underwriters of 
Northern New Jersey. Mr. Williams is 
president of the life underwriters of that 
association. At present the office of na- 
tional committeeman is being filled for 
the unexpired term by J. Bruce Mac- 
Whinney, John Hancock general agent 
at Newark and past president of the New 
Jersey State Association of Life Under- 
writers. 


NEWARK OFFICE TOPS RECORD 

The Newark office of the Home Life 
of New York, general agent, Lester 
Horton, enjoyed the best July in paid 
business in the history of the office. In 
celebration of this record, Mr. Horton 
was host to his entire agency force last 
week at the Metuchen Country Club. 

First in the agency was Elliott Mar- 
field; close second was Arthur P. Morris. 





HEADS SUN LEADERS CLUB 

Ray H. Kotte, Cincinnati, is new presi- 
dent of the Sun Life’s Macaulay Club. 
His production for 1940-41 is more than 
$2,000,000 of Ordinary business. 





C. E. Fritsche Takes New 
Post With General American 


Charles E. Fritsche has been named 
educational director of the General 
American Life by President Walter W. 
Head. 

Mr. Fritsche has been an agent, super- 
visor, agency field assistant and associate 
general agent since he graduated from 
Washington University. Since 1938 he 
has managed a St. Louis agency. He is 
a graduate of the Life Insurance Sales 
Research Bureau School, a member of 
the St. Louis Life Underwriters and of 
the General Agents & Managers of that 
city. His duties will include the plan- 
ning and direction of the education of 
agents, general agents and branch office 
managers. 

CARROLL C. DAY HEADS ASS’N 

Carroll C. Day, Oklahoma City, has 
been elected president of the Pacific 
Mutual Agency Association. 

Other officers are vice-president, G. 
Campbell Janney, San Diego; secretary- 
treasurer, E. A. Ellis, Portland, Ore.; 
executive committee: E. Walter Al- 
bachten, Detroit; Jul B. Bauman, Hous- 
ton; H. Kenneth Cassidy, San Francisco; 
Hazen Exeter, Salt Lake City; R. N. 
Rafferty, St. Louis; J. L. Watts, Chicago. 


NO BLACKOUT HERE! 


Night after night, 


for its policyholders. 


the Company—with 
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For almost a century the sound, aggres- 
sive and enthusiastic administration of 


ROLLAND E. IRISH, President 


through the storms 


and wars of more than 150 years, the un- 
failing beam of Portland Head Light has 
been a symbol of security and a guide to 
safety for seafaring men. 


And the Union Mutual Life Insurance 
Company, with the Portland Head Light 
as its symbol, has likewise been a beacon 
of security and a guide to future safety 


an ideal about close 


relationship between Home Office and 
Field—has maintained the high ideals of 
business which represent the true spirit 

and character of New England | 
Life Insurance tradition. 


ON MUTUAL © 
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B. W. Davis Sole General 
Agent at Richmond, Va. 


FOR NEW ENGLAND MUTUAL 





Had Been Associate Since 1927 of 
L. Butterworth, Now Atlanta 
General Agent 


3enjamin W. Davis has been appointed 
sole general agent for the New England 





Mutual at Richmond, effective Sep- 
tember 1. 
Mr. Davis’ general agency succeeds 


the highly successful firm of Davis and 
Butterworth, in which he and Linwood 





BENJAMIN W. DAVIS 


3utterworth have served as New Eng- 
land Mutual’s general agents for east- 
ern Virginia since 1927. Mr. Butterworth 
has been appointed the company’s gen- 
eral agent in Atlanta, Ga., to succeed, 
on September 1, Major Robert J. Guinn, 
who is retiring from executive respon- 
sibilities after thirty-three years of serv- 
ice as general agent in Georgia. 

Mr. Davis is a native of Virginia. 
After seeing service in the U. S. Naval 
Reserve during the first World War, he 
was graduated in 1920 from Randolph- 
Macon College where he had been a 
star member of the baseball varsity. In 
1922, he completed the Lovelace-Rock- 
well course in salesmanship at Carnegie 
Tech. Having started in life insurance 
as an agent in 1921, in 1923 he entered 
into partnership with Mr. Butterworth, 
his life-long friend, classmate and team- 
mate on Randolph-Macon’s diamond. 
This partnership became New England 
Mutual’s general agents in 1927, and soon 
gained an outstanding position in the 
company’s organization. For general ex- 
cellence in agency development the firm 
was awarded the President’s Trophy in 
1938. 

A Mason, Mr. Davis is also a member 
of Phi Sigma Kappa fraternity. He is 
married and has a son and a daughter. 





METROPOLITAN GROUP CASE 


The Metropolitan Life has just under- 
written a group life, accident, health and 
hospital expense policy on the employes 
of the C. S. Marston, Jr. shoe manu- 
factory, Georgetown, Mass. 

The program exceeds $100,000 and pro- 
vides $1,000 life insurance for the em- 
ployes and $10.50 a week illness and non- 
occupational accident benefits. Insur- 
ance is on a cooperative basis, the em- 
ployes paying fixed amounts and the 
employer the balance. 


J. WITHERSPOON TO SPEAK 

John Witherspoon, candidate for the 
presidency of the National Association 
of Life Underwriters, will be the speaker 
at an early November meeting of the 
30ston Association. 

The opening meeting of the association 
will be held in October. 
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Shanks to Talk at N. Y. 
Managers Golf Dinner 


GENERAL SOLICITOR OF PRU 


H. O. Executives Will Be Among Those 
Attending Outing at Echo Lake 
Country Club Sept. 12 


The annual Fall Golf Outing of the 
Life Managers Association of Greater 
New York, which is an outstanding event 
of the kind as it always is attended by 
a number of leading company executives, 
including some presidents of life insur- 


CARROL M. SHANKS 


ance companies, will be held at Echo 
Lake Country Club, Westfield, N. J., on 
Friday, September 12. The date is just 
prior to the annual convention in Cin- 
cinnati of the National Association of 
Life Underwriters. Invitations have been 
extended to all home office agency exec- 
utives who will be in New York the 
week-end prior to their leaving here for 
the convention, 

Special guest of the dinner following 
the tournament will be Carrol M. 
Shanks, vice-president and general solici- 
tor of The Prudential. His subject will 
be “Life Insurance and Government.” 

Gerald H. Young, general agent, State 
Mutual Life, 225 Broadway, is chairman 
of the outing. Julius Eisendrath, gen- 
eral agent, Prudential, Empire State 
Building, is treasurer of the Life Man- 
agers Association of Greater New York. 


Equitable of Senet enti 
Best July Since 1935 


The Equitable of Iowa recorded the 
largest July volume of paid business this 
year since July 1935, according to Super- 


intendent of Agencies Ray E. Fuller. 
Life insurance and annuities totaled 
$4,622,310, a gain over July, 1940, of 


21.31%, bringing the increase for the year 
to date to $3,894,000 or 10.7%. Insurance 
in force is now over $606,775,000. 

Leading personal producers in July 
included Albert Rose and C. R. F. Wick- 
enden, New York City; G. F. Fiske, 
Boston; J, C. Fitzpatrick, Harrisburg, 
and A. N. Caines, Waterloo representa- 
tive of the Des Moines agency. 

Hoey & Ellison Life Agency, Inc., 
New York City, led all general agencies 
in paid business in July. Other agency 
leaders included Harrisburg, P. B. Rice, 
general agent; Boston, H. P. Cooley, 
general agent; Des Moines, G. V. Fort, 
general agent, and Kansas City, H. A. 
Hedges, general agent 

GREAT-WEST IN OHIO 

The Great-West Life of Winnipeg has 
been licensed to do business in Ohio by 
State Superintendent of Insurance John 
\. Lloyd. The company is now licensed 
in eight of the states, in which it has 
a business in force of $138,000,000. 
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Million Dollar Round 
Table Speakers Sept. 16 


WILL HAVE TALK IN CINCINNATI 


Hays, Parsons, Brilliande, Dobson, Wid- 
ing, Cook and Maduro 
on Program 


The Million Dollar Round Table, chair- 
man of which is H. Kennedy Nickell, 
Connecticut General, will have its annual 
meeting in Cincinnati on September 16. 
Producers who will speak at the Round 
Table meeting in Cincinnati will be 
Harry W. Hays, Massachusetts Mutual, 
Rochester; Robert H. S._ Brilliande, 
Occidental Life, Honolulu, T. H.; Paul 
Dobson, Northwestern National, Minne- 
apolis; Harold S. Parsons, Travelers, Los 
Angeles; Theodore Widing, Provident 
Mutual, Philadelphia; and Paul W. Cook, 
Mutual Benefit, Chicago. 

Denis B, Maduro, New York lawyer, 
will discuss pension and employe trusts. 
Prior to its Cincinnati session the Round 
Table will hold a pre-convention outing 
at French Lick Spring, Ind., on Sep- 
tember 13-14. 

Latest List of Qualifiers 

Chairman Nickell released a prelimin- 
ary list of qualifiers in June, listing 
seventy members at that time. The latest 
list of 100 additional qualifiers follows: 

Life and Qualifying: Walter N. Hiller, Penn 
Mutual, Chicago; John J. Kellam, National of 
Vermont, Norwalk; Eugene M. Klein, North- 
western Mutual, Cleveland; Herman Lasker, 
Mutual of New York, Eau Claire; Ben S. 
McGiveran, Northwestern Mutual, Eau Claire; 
John R. Mage, Northwestern Mutual, Los 
Angeles; F. R. Olson, Northwestern Mutual, 
Minneapolis; H. Ben Ruhl, Northwestern Mu- 
tual, Detroit; Tom B. Reed, Great Southern, 
Oklahoma City; James M. Stokes, New England 
Mutual, Philadelphia; John O. Todd, North- 
western Mutual, Chicago; Malcolm D,. Vail, 
Northwestern Mutual, Chicago; Theodore Wid- 
ing, Provident Mutual, Philadelphia; Roderick 
Pirnie, Massachusetts Mutual, Providence; Frank 
G. Rollinger, independent, Sioux Falls. 

Qualifying: E. F. Bailey, Equitable Society, 
Philadelphia; R. H. S. Brilliande, Occidental, 
Honolulu; R. V. Long, Mutual Benefit, Atlanta; 


R. W. Barnwell, Mutual Benefit, Atlanta; 
Charles C. Dibble, Northwestern Mutual, Cleve- 
land; R. D. Deacon, Sun of Canada, Seattle; 
Meyer M. Goldstein, Connecticut Mutual, New 
York; Milton A. Goldstandt, Mutual of New 
York, Chicago; Mrs. Sis Hoffman, Union Cen- 
tral, Cincinnati; R. W. Jackson, Detroit; I. 
Austin Kelly, III, Union Central, White Plains; 
Ralph G, Lawrence, Texas Prudential, Oklahoma 
City; R. Clinton Meadows, National of Ver- 
mont, Binghamton; Melville M. Menefee, Wash- 
ington, D. C.; Emmet C. Peebles, Northwestern 
Mutual, Cincinnati; Charles E. Purdy, Min- 
neapolis; George W. Stewart, Penn Mutual, 
Pittsburgh; Russell C. Whitney, Connecticut Mu- 
tual, Chicago; Charles Selig, New York; Frank 
L. McFarlane, Aetna, Cleveland; William T. 
Earls, Connecticut Mutual, Cincinnati. 

Life: C. Vivian Anderson, Provident Mutual, 
Cincinnati; Charles E. Albright, Northwestern 
Mutual, Milwaukee; Edward L, Arthur, inde- 
pendent, Tampa; Herman A, Binder, Massachu- 
setts Mutual, Los Angeles; Philip F. Broughton, 
independent, New York; Manning P. Brown, 
Equitable Society, Philadelphia; Robert A. 
Brown, Pacific Mutual, Los Angeles; Lloyd H. 
Bunting, Equitable Society, New York; William 
H. Burns, independent, Philadelphia; Dana C. 
Clarke, independent, New York; Charles E. 
Cleeton, Occidental, Los Angeles; William O. 
Cord, Fidelity Mutual, Dayton; R. U. Darby, 
Massachusetts Mutual, Balt more; Clinton David- 
son, independent, Jersey City; M. J. Donnelley, 
Equitable Society, New Castle; R. W. Dozier, 
Massachusetts Mutual, Oklahoma City; Paul H. 
Dunnavan, Canada Life, Minneapolis; G. 
Eubank, Prudential, New York; J. M. Eisen- 
drath, Guardian Life, New York; 
Falkstein, Aetna, San Antonio; James E, 
gerald, Fidelity Mutual, San Jose; H. G., 
man, Aetna, Pittsburgh; Fred S. Goldstandt, 
Equitable Society, New York; Adolph E, Gill- 
man, Northwestern Mutual, Cincinnati; 
Hopkins, Penn Mutual, New York; Clay W. 
Hamlin, Mutual Benefit, Buffalo; R. E, Hanley, 
Equitable Society, Chicago; Henry W. Hays, 
Massachusetts Mutual, Rochester; J. Frank 
Holmes, independent, Indianapolis; Samuel S. 
Herwitz, Cincinnati; Isidor Hirschfeld, New 
England Mutual, New York; J. D. E. Jones, 
Equitable Society, Providence; Charles G. Keeh- 
ner, Massachusetts Mutual, Cakland; Frank J. 
Koors, Northwestern Mutual, Minneapolis; 
George E. Lackey, Massachusetts Mutual. De- 
troit; Felix U. Levy, Penn Mutual, New York; 
Edwin M. Lillis, Northwestern Mutual, Erie; 
John Morrell, Equitable Society, Chicago; Earl 
G. Manning, John Hancock Mutual, Boston; 
Robert C. Newman, New England Mutual, St. 
Louis; Lowell L. Newman, Penn Mutual, Fort 
Wayne; Victor F. Pettric, Occidental, Los 
Angeles; Harry Phillips, Jr., Penn Mutual, New 
York; Phinehas Prouty, Jr., Connecticut Mu- 
tual, Los Angeles; Leonard L. Rothstein, Home 
Life, New York; H. Kennedy Nickell, Con- 
necticut General, Chicago; Harold L. Regenstein, 
independent, New York; Theodore M. Riehle, 
Equitable Society, New York; Leon Gilbert 
Simon, Equitable Society, New York; Lawrence 
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Goes to New Fields 





MILLER 


KENNETH R. 
Kenneth R. Miller widely known 


among life insurance people both in the 
U. S. and Canada has resigned as super- 
intendent of agencies for the Atlantic 
Life, Richmond, to engage in another 
line of work in New York and will enter 
upon his new duties September 15. 

On that date he becomes managing di- 
rector of the National Federation of Sales 
Executives, Inc., with offices at 420 Lex- 
ington Avenue, New York City. He 
went with the Atlantic several years ago 
as manager of agencies, being advanced 
later to the post of superintendent of 
agencies. He was previously with the 
Life Insurance Sales Research Bureau. 





E. Simon, Massachusetts Mutual, New York; 
William E. Sander, Mutual of New York, 
Seattle; George H. Schumacher, Massachusetts 
Mutual, Cleveland; Julian W. Schwab, Indian- 
apolis Life, Indianapolis; Bruce Sweet, Buffalo; 
Marvin Sherman, Equitable Society, Los 
Angeles; Robert E. Sanders, Business Men’s 
Assurance, San Diego; Samuel Soforenko, New 
York Life, Providence; J. . B. Sweeney, 
Equitable Society, Wheeling; Grant Taggart, 
California-Western States Life, Cowley, Wyo.; 
Dix Teachenor, Kansas City Life, Kansas City; 
Stanley F. Transue, Penn Mutual Life, Bethle- 
hem; S. D. Weissman, Equitable Society, Boston; 
J. Hawley Wilson, Massachusetts Mutual, Okla- 
homa City; Henderson L, Peebles, Northwestern 
Mutual, Charleston, W. Va. 


Complete NALU Program for 
September Convention Ready 


The complete program for the Sep- 
tember convention of the National Asso- 
ciation of Life Underwriters has been 
announced by Program Chairman Theo- 
dore M. Riehle. It includes twenty- 
four speakers, among whom are field- 
men, company presidents, two govern- 
ment representatives, two businessmen 
and one educator. 

There will be a playlet, a selling ses- 
sion, the American College hour and the 
Million Dollar Round Table hour as 
special features. 


CALIFORNIA STATE OFFICERS 


The executive committeemen of the 
California State Association for the year 
1941-42 are, Northern district—Gerald 
Whitaker, Travelers manager at Oak- 
land; Southern district—George H. Page, 
general agent, California-Western States 
Life, Los Angeles, 

The board of directors is composed of 
the president of each local California 
association. 

Officers of the State Association are, 
president, Harold G. Saul, Los Angeles 
general agent, John Hancock; vice-pres!- 
dent, Kenneth Cassidy, Pacific Mutual 
general agent, San Francisco; secretary- 
treasurer, Carl G. Moore, district man- 
ager, Equitable Society, Pasadena; exec- 
utive secretary, John V. Hines, general 
agent, Minnesota Mutual Life, Sacra- 
mento. 
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A large number of insurance men in 
the Greater New York area attended the 
annual life insurance golf tournament of 
The Eastern Underwriter which was held 


on Thursday of last week at the Raritan 
Valley Country Club at Somerville, N, J. 
Many general agents of Manhattan, 
Brooklyn and Newark attended the af- 
fair. Guests outside of life insurance 


included J. E. Lewis, vice-president of 
Aetna Affiliated Companies; Howard D. 
Wright, manager of agency and broker- 
age department, Aetna Casualty & Sure- 
ty, Automobile and Standard Fire in- 
surance companies and Aetna Life’s acci- 
dent and health division; Edward I. 
White of White & Camby, Inc., one of 
New York’s leading general insurance of- 
fices, and Denis B. Maduro, well-known 
New York insurance lawyer. 

The first golf tournament of The East- 


ern Underwriter was held about twelve 
years ago and has grown in popularity. 

An outstanding feature of the event 
last week was a foursome in which the 
players were Professionals Johnny Far- 
rell of Baltusrol Golf Club, Short Hills, 
N. J.; Marty Wallach of Twin Brooks 
Country Club, Watchung, N. J.; Tony 
Farese of Raritan Valley, and William 
L. Hadley, vice-president and general 
manager of The Eastern Underwriter, 
who each year has charge of arrange- 





Photos by W. L. Hadley 


Top row, left to right: Denis B. Maduro, lawyer; Oseborne Bethea, Penn Mutual; Al Johanssen, Northwestern Mutual; E. L. Reiley, Penn Mutual; Harry Gardiner, John 
Hancock; Sheppard Homans, Equitable Society; J. E. Lewis and Howard Wright, Aetna Affiliated Companies. 
Bottom row, left to right: Edward I. White, White & Camby, Inc.; C. V. Cromwell, Manhattan Life; Forrest Morton, New York Life; Bruce MacWhinney, John Hancock; 
Gerald H. Young, State Mutual; Allen Dickey, Provident Mutual; Jules Anzel, Continental American; Lester Einstein, Mutual Benefit. 


ments for the tournament. Winners of 
the foursome were Messrs. Wallach and 
Farese, 4 up and 3 to play. 

J. E. Lewis (Aetna Co.’s) and Gerald 
H. Young, State Mutual, were winners 
in the kickers’ golf match. 

Those who did not participate in the 
golf played bridge and pitched horse- 
shoes. Peter Peyser, Jr., Manhattan 
Life, won at bridge and Bruce MacWhin- 
ney, John Hancock, Newark, won at 
horseshoe pitching. 





Life Supervisors of New 
York Appoints Committees 


The Life Supervisors Association of 
New York, of which the president is 
William C. Smerling, of S. S. Wolfson 
agency, Berkshire Life, has announced 
the completion of committees for the 
The chairmen are as fol- 
lows, Educational Committee, Murray 
April; Program Committee, Harold 
Cronin; Compendium Committee, E. B. 
Eichengreen; Entertainment Committee, 
Charles E. Biesel; Membership Commit- 
tee, Wheeler H. King; Public Relations 
Committee, Abraham W. Eisen. 

The Executive Committee includes 
Edward J. Allen, Murray April, Harold 
ronin, Sam Dublirer, Robert Lahm, 
Paul Orr, Samuel D. Rosan, Carl Smith, 
Stanley M. Weiland and Mr. Smerling. 
Adam H. Oberheim is the association’s 
representative to the Life Underwriters 
Association. The representative to the 
Life Managers Association is Stanley 
M. Weiland. 


coming year. 





TWO 45TH ANNIVERSARIES 
Superintendents H. L. Mackie, New Bed- 
ford, and John F. Bonner, Scran- 
ton, Long with Prudential 

Superintendents Henry L. Mackie, 
New Bedford, Mass., and John F. Bon- 
ner, Scranton, Pa., have recently com- 
pleted forty-five years of service as rep- 
resentatives of The Prudential. 

The New Bedford superintendent be- 
gan as agent in Lynn, Mass., on July 30, 
1896. The following year he was pro- 
moted to the position of superintendent. 
In 1901, he was promoted to superinten- 
dent of the company’s Boston No. 6 
district, remaining in that territory until 
August, of 1902, when he assumed charge 
of the Pittsfield district. He was trans- 
ferred to his present position on 
December 17, 1906. 

Superintendent Bonner was enrolled 
as an agent at Hazelton, Pa., on August 
3. 1896. In 1903, he was promoted to 
the position of assistant superintendent 
at Freeland, Pa., where he remained 
until his promotion to superintendent 
of the Hazelton district on May 10, 1909. 
In 1918, he was transferred to Scranton. 


LAA Plans Tar Heel 
Chapter by September 


The Life Insurance Advertisers Asso- 
ciation is organizing the Tar Heel Chap- 
ter in North Carolina, following decision 
on this action at a recent meeting in 
Asheville. 

Attending the meeting were John E. 
Ehle, Imperial Life; Karl Ljung, Jeffer- 
son Standard Munford, 
vice-president, Home Security Life; C. 
Frank Watson, Security Life & Trust 
and Micou Occidental Life. 
With these members were also the fol- 
lowing, President O. F. Stafford, Gate 
City Life; W. D. Tharin, advertising 
manager, Gate City Life; Joe V. Freitag 
and C. E. Williamson, advertising agency 
the Jefferson 
the Occidental 


Life; George 


3rowne, 


executives who handle 
Standard account and 
account, respectively. 

Plans for organization were made to 
take effect in September. 


HUGH J. FARRELL IN JOURNALISM 





Former Chief Investigator of Texas Life 
Insurance Department Joins Insurance 
Field; Long Inspection Experience 

Hugh J. Farrell has joined The In- 
surance Field as Southwestern special 
representative with headquarters in 
Dallas. He will have both editorial and 
business supervision over Oklahoma, 
Arkansas, Louisiana Texas. 

Mr. Farrell, who was educated at 
Notre Dame University and Albany, N. 
Y. Law School, began his insurance 
career as an inspector for Hooper- 
Holmes Bureau. He became branch 
manager in Rochester, N. Y., for seven 
years, later spending five years as spe- 
cial representative of that organization 
in Texas. For the next five years Mr. 
Farrell was chief investigator for State 
of Texas life insurance department, a 
position he resigned to open the South- 
western territory for O’Hanlon Reports. 
The latter firm now has offices in Dallas, 
Houston and San Antonio which have 
been under his direction until the pres- 
ent time. 


and 
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Mutual Trust Life’ Ss 
Agents Meet in Chicago 


3-DAY REGIONAL CONVENTION 





Keynote Sounded By President E. A. 
Olson; Welcomed by V.-P. Slatten- 
gren; L. R. Lunoe Session Chairman 





Trust Life agents were in 
session for three days this 
week, August 11 to 13, at Edgewater 
Beach Hotel, Chicago. The convention 
was marked by a fine spirit of optimism 
and good fellowship, the keynote being 
sounded in the address on the opening 
day by President Edwin A. Olson whose 
subject was “The Progress of an Ideal.” 
New sales aids were featured on the 
second day and the final day was devoted 
to pension plans, settlement options, 
staged interviews with agents, and an 
objection contest. Complete program 
follows: 


Mutual 
regional 


First Day’s Speakers 

Convention Called to Order by Vice- 
President A. B. Slattengren. 

The Progress of an Ideal—President 
Edwin A. Olson. 

Current Mortality Trends—Dr. A. A. 
Willander, medical director. 

You as an Advertisement—Clayton 
Walter, advertising counsel. 

Your Company—Howard J. Burridge, 
vice-president and secretary, National 
Underwriter Co. 

Looking Ahead—Raymond Olson, vice- 
president and counsel. 

Afternoon 

In the afternoon a general agents’ 
meeting was held in the home office 
building in Chicago followed by a gen- 
eral round-up of delegates at the home 
office. 

Sales Aids Featured on 2nd Day 

Chairman of the second day‘s program 
sales aids was L. R. Lunoe, 


on new 
Eastern department manager in New 
York City. The program included the 
following: 

The New Agents’ Manual—W. R. 


Goode. 

The Direct Mail Plan: Interviews with 
Garnett Lentz, Walton Murat, Lawrence 
Wade, Carl Homann. Interviewer: Dave 
Dawson. 

The Social Security 
Paul S. Nelson. 

The Family Income Folder: Interviews 
with Hollis E. Beckman, J. Lawrence 
Presler, William J. F. Roll, J. William 
Johnson. Interviewer: Stacy Merchant. 

The New Mortgage Redemption Sales 
Portfolio—H. A. Newhart. 

Pension Plans Discussed 
final day’s program ran as fol- 


Determinator— 


The 
lows: 

Various Life 
-], L. Grimes. 

All Questions 
Menor, Jr. 


Insurance Pension Plans 


Answered — C._ E. 


Our Liberal Settlement Options: In- 
terviews Fred G,. Schnieders, Carl J. 
Homann, Jean P. Harrison. Interviewer: 


H A.. Newhart. 
Objection Contest—Board of Judges: 


L. R. Lunoe, Fred A, Hardy, Paul S. 
Nelson, Dave Dawson and Stacy Mer- 
chant. 


Company 51% Ahead in Paid-for 

Mutual Trust Life’s production of new 
business for the first six months has 
shown a gain of 51%. New paid-for life 
insurance in that period amounted to 
$12,904,673 compared with $8,549,927 for 
the first half of 1940. Insurance in force 
gained $6,196,834 compared with $3,247,- 


851 in the same period of last year. 
Total insurance in force on June 30, 
1941, was $187,080,735. Total admitted 


assets of the company as of that date 
exceeded $51,000,000, a gain of $1,750,000. 





Charles E. Crane, publicity director, 
National Life of Vermont, has com- 
pleted a new book on his native state, 
entitled “Winter in Vermont.” It is 
being published by Knopf, New York, 
and will be released in November. Mr. 
Crane is author of another book, called 
“Let Me Show You Vermont,” which 
had a wide sale. 


Are You Settler Si Your Share ? 


FOUNDED 185¢ 


AGENCY OF 


J. P FORDYCE. Presivent 


rath 


HOME OFFICE 
120 WEST S7™ STREET 


PERCY A. PEYSER,. Genera Acent 
SS Liserty Srreer 
New York, N. Y. 
TELEPHONE CORTLANDT 7-2676 


Mr. Villiam Hadley 
Eastern Underwriter 
54 Fulton otreet 
slew York, N. XY. 


Dear Bill:- 


ENSURANCE Company 
ar NEw Yor kK 


August 5 
1941 


Does it pay to advertise in the 


Eastern Underwriter? iy 


“ad" showing Lloyd Pat- 


terson's drawing of the two fagged out agents saying 


"ihy don't we ask Peyser 


about it" resulted in six 


telephone calls last Friday requesting information 


of one kind or another and mentioning the "ad". 


Mon- 


day brought four calls and today, Tuesday, six more. 
I am writing you this now as I don't want to continue 
keeping a tally sheet the rest of the week. 


I guess the answer to the question - 


Does it pay to advertise 


in the Eastern Underwriter - 


s "Why don't we ask Peyser about it”. 


oe S 


PAP:0'C 


Sincerely, 


Ps Wis. 
oii iil 


Generel Agent. 





HONORING H. R. KENDALL 





Washington National Agents Conducting 
Drive in His Honor During August; 
Nearly 50 Years in Insurance 

The entire agency staff of the Wash- 
ington National of Chicago is devoting 
the month of August to a special drive 
for business in honor of Harry R. Ken- 
dall, chairman of the board of the com- 
pany. Goal for the month is $1,000,000 
paid-for in Ordinary business. 

Chairman Kendall, one of the key men 
responsible for the success of the Wash- 
ington National, has had close to half 
a century of activity in life, accident 
and health fields. He started off as an 
agent for the Prudential in Louisville, 
Ky., advancing quickly to the post of 
superintendent, and from that point to 
managership. He spent twenty-six of his 
twenty-nine years with the, Prudential 
in Louisville in charge of the office 
there. At 18 years old he was super- 
intendent, and at 21 he was manager with 
eight superintendents and _ thirty-six 
agents serving under him. 

In June, 1923, he organized the Fidelity 
Life & Accident of which he was presi- 
dent until 1926 when the Fidelity, the 
Washington Life & Accident, and the 
U. S. National Life & Casualty com- 
panies were merged under the present 
name of the Washington National Insur- 
ance Co. Shortly thereafter Mr. Kendall 
was elected chairman or the board. 

Chairman Kendall is a brother of 
George R. Kendall, president of the 
Washington National. 


JULY RECORD BY HOME LIFE 

The best production month in eleven 
years was reported for July by the Home 
Lite of New York. 

In paid-for business, there was no 
July to equal it over the past eleven 
years, and with just two exceptions in 
1931, July business was the biggest single 
month of any for the entire period. 

In issued business, July was 56% 
better than the average of the past five 
years, and the biggest single month in 
this respect, with but one exception, of 
any month since 1931. 

The five leading agencies in paid-for 
for July were Abram G. Joseph, New 
York; John C. McNamara, New York; 
Harry Jacoby, New York, New Orleans, 
and Buffalo. 





MUTUAL TRUST LIFE GAINS 

President Edwin A. Olson, Mutual 
Trust Life reported in his address before 
the company’s regional convention this 
week at Edgewater Beach Hotel, Chi- 
cago, that the company has had the “best 
all round six months since 1930.” Insur- 
ance in force reached $197,000,000, an in- 
crease of $6,000,000 over the first. six 
months of 1940. 

Premium income shows a gain for the 
period of $273,000. Assets are up ap- 


proximately $1,750,000, now totaling $51,- 
000,000. 


“Mortality, disability and double in- 
demnity experience continues favorable,” 
said Mr. Olson. 





LIFE INSURANCE 


Room 2418 





RENEWAL 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 
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NOW IN OUR //th YEAR 





\ milestone at | * 
which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- , 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. fy 


Seek ate 





OF TOWN 








EQUITABLE 









































A New Policy .. easy to 
Sell: Attractive to buy 


FULL IMMEDIATE 
BENEFIT LIFE POLICY 


EMPIRE STATE MUTUAL 
LIFE INSURANCE CO. 


Incorporated 1886 


JAMESTOWN, NEW YORK 

















ZIMMERMAN AGENCY RECORD 

The Charles J. Zimmerman agency, 
Connecticut Mutual, Chicago, has just 
finished the largest production month in 
the history of the office. The month’s 
figures show a 10% increase over July 
1940. 

For the seven months to date, the 
agency ranks second among the com- 
pany ’s offices and has shown increases in 
six of the seven months of the year, an 
outstanding record especially in view of 
the fact that it has had forty-six plus 
months out of forty-nine since Mr. Zim- 
merman took charge. J 

Winners in the June-July production 
campaign which the office has been run- 
ning are to be guests of Mr. Zimmerman 
at the All-Star College football game i 
Chicago, August 28, 





15, 194 








-ORD 
gency, 
is just 
nth in 
ionth’s 
r July 


e, the 

com- 
ises in 
‘ar, an 
iew of 
x plus 

. Zim- 


uction 
nh run- 
erman 
me in 





August 15, 1941 





Page 9 








Navy Transfers Eubank 
To Help Bond Defense 


ADMIRAL CONARD’S ASSISTANT 





Latter Charge of Campaign in Entire 
Naval Establishment; Was Former 
Paymaster General 





Secretary of the Navy Frank Knox 
has announced the appointment of Rear 
Admiral Charles Conard, (SC), U. S. 
Navy, Retired, to active duty and to 
take charge of a campaign to stimulate 
the sale of U. S, Defense Bonds and 
Defense Savings Stamps in the entire 
Naval establishment. Rear Admiral 
Conard, formerly Paymaster General of 
the Navy, will be assisted by Commander 
Gerald A. Eubank, U. S. Naval Reserve, 
who was called by the Navy in May 
fom his civilian post as manager of 
the New York City agency of the Pru- 
dential at 40 Wall Street. 

The office of Defense Savings Bonds 
for the U. S. Navy will be the designa- 
tion of the post taken over by Rear 


Admiral Conard. It will be attached 
to the office of the Secretary of the 
Navy. 


Eubank Has Been Assistant Supply 
Officer At Philadelphia 

Secretary Knox has set up a commit- 
tee in the Naval establishment consisting 
of heads of bureaus and offices whose 
main function will be to coordinate the 
Department’s program for bringing the 
Defense Savings campaign to the at- 
tention of Navy personnel and employes. 
Rear Admiral Conard will represent the 
Secretary in carrying out the program 
with Commander Eubank as his as- 


sistant. 
Rear Admiral Conard has been serving 
as Navy liaison officer in the Division 


of Purchases, Office of Production Man- 
agement. Commander Eubank has been 
at Philadelphia as assistant supply officer 
for the Fourth Naval District. 

Rear Admiral Conard expressed con- 
fidence that personnel of the Navy over 
the next twelve months would purchase 
at least $40,000,000 worth of Defense 
Savings Bonds. 

“These bonds are an excellent medium 
of savings investment,” he pointed out, 
‘and offer a real opportunity to the 
serviceman. Simultaneously while he 
is building for himself in the purchasing 
of them, he will be doing a patriotic 
turn for his country.” 

Secretary Knox in his letter addressed 
to all Navy and Marine Corps activities, 
ashore and afloat said: “The general 
campaign conducted by the Government 
for the sale of Defense Savings Bonds 
and Defense Savings Stamps is meeting 
with success and is gaining momentum 
irom day to day. I am personally in- 
terested in the cooperation of the Navy 
in this campaign, and I desire that every 
possible assistance be rendered to in- 
crease its effectiveness, not only to en- 
able a vast number of Naval workers 
to contribute to the nation’s defense pro- 
tram, but also to encourage investment 
of part of their earnings to meet future 
needs, and to provide an effective stimu- 
lus for even further cooperation on the 
part of employers and employes gen- 
erally.” 

Primary purpose of the campaign, the 
Secretary emphasized, will be to acquaint 
Navy employes with the opportunity 
offered through the bonds and stamps by 


periodic investment of part of their 
earnings. “The campaign will not be 
brief,” he said in his letter, “but will 


bea continuing sustained effort, demand- 
ing the services of group agents and 
other workers over an extended period.” 


Eubank’s Navy Career 


Commander Eubank entered the Navy 
4 a provisional Assistant Paymaster in 
March, 1917. In May 1917, he was ap- 
pointed assistant disbursing officer for 


the selective draft for the State of Vir- 
ginia, being relieved in August of that 
year. In September 1917, he was as- 
signed to duty with the Fifth Naval 
District at Norfolk where he took charge 
of ships’ stores on shore. In November 
of the same year he was ordered to 
duty with the Bureau of Supplies and 
Accounts at Washington. In November 
he was detached for duty in connection 
with War Risk Insurance under Admiral 
Sims at London, England. Subsequently, 
he did duty at Queenstown, Ireland; 
Paris and at St. Nazaire, France, being 
supply officer at the latter base. In 
June, 1918, he was ordered to additional 
duty as supply officer of the U. S. Naval 
Railway Battery. On the first of the 
following month he was promoted to 
Lieutenant, and detached a month later 
for permanent duty with the U. S. 
Naval Railway Batteries. He saw active 
service on the front throughout the time 


these famed artillery units of the Navy 
were operating against the German 
army. He received an official letter of 


commendation for his services. Follow- 
ing the Armistice, he came back to the 
United States on the USS Wyoming. 
Early in 1919 he was relieved from active 
duty. Over the years since the World 
War, Commander Eubank has kept up 
his Naval Reserve activities. 


Mutual Life of Canada Has 
Two New Victory Policies 


Two new contracts have been issued 
by the Mutual Life of Canada, one on 
the Ordinary Life plan with a minimum 
policy of $5,000, and the other on the 
Endowment at 85 plan with a minimum 
policy of $2,500. The premium for the 
first seven years of the contract is about 
60% of the premium payable thereafter, 
but the policy contains the option of 
making the change to the higher pre- 
mium basis at the end of three years or 
five years, and if either option is exer- 
the premium payable thereafter 
lower than if the change 
takes place at the year. The 
contracts are named Victory policies. 

The policies are issued on the par- 
ticipating basis only and provide for 
dividends at the end of the first policy 
year provided the second premium is paid 
in full. Cash values are also available 
commencing as. early as the second year 
for ages 44 or higher, but for age 15 
the first cash value is available in the 
fifth year. 


cised, 
is, of course, 
seventh 





Exceptional Opportunity 
for Experienced Group Man 


around age 35 as Home Office traveling 
representative for long-established Company 
(not member Eastern Group Conference) 
writing Group Life, Disability, Hospital In- 
surance over company payrolls. Give back- 
ground, experience, references in first letter. 
Box 1410, The Eastern Underwriter, 94 Fulton 
Street, New York. 











Non-Assessable Policies 
Gaining in Mass. Senate 


For the fourth time the Massachusetts 
Senate has voted down the recommenda- 
tion of its ways and means committee 
that the question of permitting issuance 
of non-assessable policies be referred to 
a recess commission for study and re- 
port its finding at the next biennial 
session. 

The House passed the 
mutual sponsored bill, after the joint in- 
surance committee had favored the re- 
cess study and the House committee had 
similar recommendations. 


already has 


made 





“What 
Do You 
Mean by 


known from experience. 


occupations. Actuaries, 





Substandard?” 


The selection of Life Insurance risks is, 
basically, a matter of classifying applicants 
into groups—the mortality rates which are 


Standard rates are based on the mortal- 
ity of unimpaired lives in non-hazardous 
however, having 
studied for many years the mortality re- 


THE LINCOLN NATIONAL LIFE 


INSURANCE 


Fort Wayne 


premiums 


ally. 





Geared To Help Its Fieldmen 





sulting from various occupations and im- 
pairments are able to calculate proper 


for 
groups and to classify applicants scientific- 
Thus Life Insurance is extended to 
thousands of persons who would otherwise 
be deprived of its benefits. This company is 
proud to have been a pioneer in this field. 


< COMPANY 


certain “substandard” 


Indiana 
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HEARD on the WAY 











From J. Fred Lawton, associate gen- 
eral agent, Connecticut Mutual, Detroit, 
former University of Michigan football 
star, and author of that college’s famous 
“Varsity” march, I have received a let- 
ter written in a nostalgic mood. 

“From my office window, 27 stories 
above Woodward Avenue,” he writes, “I 
can see all the main arteries fan out 
across a great industrial city now strain- 
ing every effort for national defense. In 
the west are the Ford chimneys. In the 
east are the Dodge furnaces. Right up 
the avenue is the Fisher Building, beau- 
tiful monument to the Fisher Brothers 
auto industry. 
landmarks of 


who pioneered in the 


These are some of the 
dynamic Detroit. 

“A sentimental life insurance veteran 
who has turned fifty and has quit trying 
to go ‘like sixty’ is entitled to dream a 
little. I glimpse the site of the old 
Hodges Building, agency office of the 
Connecticut Mutual in Civil War days. 
It represents the older generation of 
sacrifice by fathers for comforts of loved 
ones. Almost across the street is the 
Farwell Building which housed our.agen- 
cy for ten years and catered to a later 
generation. Just west is the National 
Bank Building where a recent genera- 
tion of widows and children received 
monthly checks through the thoughtful- 
ness of a departed husband. 

“T am proud to be a small part of an 
institution which brought such comfort 
to women and children and old people. 
Each building named was taller than the 
previous one. That brought home the 
fact that all great insurance institut‘ons 
have greatly increased their protection 
through these generations. It gave me 
a great feeling of friendliness toward all 
life insurance men—toward anyone 
working to increase this great boon to 
mankind. 

“Then I visioned those God-fearing 
pioneers who met in that Hartford tav- 
ern and gave their notes to found the 
company in 1846. I thought of Guy 
Phelps, our first president, carrying the 
wood to start the fire in that first little 
room. I see in procession the presidents 
I have personally known: John Taylor, 
Henry Robinson, and our present leader, 
James Lee Loomis. 

“Next, I looked up Woodward at the 
Fyfe Building, where Richard Fyfe, the 
founder of that famous shoe store, told 
me in 1931 ‘I took out my policy just 
after the Civil War. Every few years 
I have seen banks close and markets 
break—but that 1867 policy has kept 
steady for generation after generation,’ 

“A tap on the door behind me—my 
day-dream was over. Turning from the 
window I saw my doorway brightened by 
a ten-year-old boy. He said: ‘Say, Mr. 
Lawton, my dad told me to come to you 
and get the same kind of policy he and 
my grandfather had.’ ‘O.K.,’ I replied, 
repeating to myself the last words that 
Mr. Fyfe had said to me.” 

Mr. Lawton was graduated from the 
University of Michigan in 1911. At the 
university he was a member of the var- 
sity football team, and also of the jour- 
nalistic fraternity. After leaving college 
he became probation officer of Detroit's 
juvenile court and has been identified 
with al] under-privileged boys’ commit- 
tees since then. In 1938 he was awarded 
the Silver Beaver by Boy Scouts of 
America for his service to boyhood. 

In 1914 he became an insurance 
agent in Detroit with Johnson & 
Clark, Mutual Benefit, and from Septem- 
ber 1, that year, until December 3, 1918, 
he did not miss a week of production. 
In December, 1918, he became general 
agent of Connecticut Mutual. On Janu- 


ary 1 he resigned as general agent, but 


J. FRED LAWTON 


continued as associate general agent in 
order to have more leisure and he has 
since made two long trips to Europe. In 
1926 he handled for general agents of the 
company the campaign in honor of James 
Lee Loomis which resulted in $14,875,466 
paid business being written in May of 
that year. 





In discussing the trend of investments 
among life insurance companies one of 
the investment officers said to the 
writer this week: 

“The trend is almost wholly in the 
direction of investing in securities issued 
by or guaranteed by the United States 
Government. I do not need to recount 
to you the many things that have hap- 
pened to bring about this situation. The 
last and by no means the least effective 
has been the dictum of the SEC requir- 
ing so-called arm’s length bidding by 
investment bankers and _ underwriters. 
Whether or not means will be found to 
shake the market out of its present stag- 
nation so that new and refunding issues 
may be underwritten with former con- 
venience and dispatch remains to be 
seen, but at the moment there certainly 
is nothing and investors are confining 
themselves pretty largely to trading 
among themselves on existing issues. _ 

“In the mortgage field the same trends 
are quite evident. The Federal Land 
Banks have usurped to a marked extent 
the farm mortgage field and in the resi- 
dential field the Federal Housing Ad- 
ministration is paramount. To be sure 
life companies and savings banks can 
and do invest in insured mortgages and 











ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 


General Agents 
UNITED STATES LIFE INS. CO. 
In the City of New York 
80 John St., N.Y. BOwling Green 9-8696 











Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 





APRN HS 


it provides a reasonable outlet for our 
funds, The net interest return from 
this investment is modest, however, and 
in my opinion it will tend to decrease.” 





In response to a letter to Securities 
and Exchange Commission asking for 
details relative to whether SEC has 
requested the registration of employe 
pension plans I have received this com- 
munication from John F. Davis, assist- 
ant general counsel of SEC: 

“You will be interested in knowing 
that there has been no change in policy 
with respect to the registration of such 
plans. The Securities Act of 1933 re- 
quires the registration of securities be- 
fore they may be offered, sold, or deliv- 
ered through the mails or instrumental- 
ities of interstate commerce, and no ex- 
ception may be made in the case of 
securities involved in employe pension 
plans. Exemptions available to certain 
types of securities and transactions are, 
of course, likewise available to employe 
plans. Moreover, where registration is 
necessary, the prospectus requirements 
of the act must be met. 

“You may have in mind a release of 
the Commission inviting suggestions and 
recommendations looking toward amend- 
ment of the act to permit relaxation of 
the full registration requirements with 
respect to employe plans. This release 
(Securities Act Release No. 2485), a 
copy of which is herewith enclosed, was 
issued February 27, 1941, 

“I regret that I am unable to accede 
to your request for copies of letters 
wherein the Commission requested per- 
sons to register employe plans. Failure 
to comply with registration requirements 
of the act, you realize, constitutes a vio- 
lation thereof, and correspondence in 
connection therewith is of a confidential 
nature.” 





One of the insurance companies which 
is carrying on its business through the 
United States mail without branch 
offices, agents or other sales represen- 
tatives is the Postal Life & Casualty 
Insurance Co. of Kansas City, Mo., presi- 
dent of which is N. M. Eby. Asked 
for some facts about itself the company 
writes me: “We are an old line life 
insurance company. We write our own 
accident insurance and life insurance 
policies and they are approved by the 
Missouri Department before we _ sell 
them. We have a $3.65 a year limited 
coverage auto-travel-farm accident pol- 
icy; a full coverage accident policy; a 
combination accident and health policy; 
a straight life insurance as well as Five 
and Ten Year Term life policies. Dur- 
ing our organization we have paid more 





minimum personal production. 





Can You Fill This Job? 


A progressive Life Agency seeks to add to its staff a young married 
man, between the ages of 28 and 35, who has managerial ambitions. 


He will be required to recruit, train and supervise a limited num- 
ber of quality agents, in addition to which he must maintain a 


Remuneration will be on a salary plus basis. 


Write, giving complete details of experience and background, to 
Box 1408, The Eastern Underwriter, 94 Fulton Street, New York. 














HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc, 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArclay 7-3428 











than $1,000,000 to policyholders and bene- 
ficiaries.” 

On December 31, 1939, the company 
had assets of $627,545. 





National figures in life insurance and 
public life will speak at a public rela- 
tions dinner to be held in Richmond, 
Va., early in the Fall under the spon- 
sorship of the Richmond chapter of 
Chartered Life Underwriters and Life 
Agency Managers, Inc., of that city. H. 
W. Vaden, Guardian Life, is general 
chairman. Two hundred Richmond busi- 
ness and professional men will be in- 
vited to attend. According to Mr. Va- 
den, the purpose of the dinner will be 
to bring before the public what the life 
insurance business is doing to meet the 
economic, financial and social responsi- 
bilities confronting the country. Hol- 
gar J. Johnson, president of the Institute 
of Life Insurance, will be one of the 
speakers. Names of others will be an- 
nounced later. 





Louis J. Oswald, Jr., agency assistant, 
home office, Penn Mutual Life, had a 
narrow escape from becoming a bridge 
engineer. His first job was as engineer's 
clerk for the Delaware River Bridge 
Joint Commission at the time the bridge 
was built. Designed by Ralph Modjeski 
the Delaware River bridge was the larg- 
est in the world at the time of its com- 
pletion and Oswald worked in the of- 
fices there during the last three years 
of its construction. 

A native Philadelphian he attended the 
city and suburban schools and is a grad- 
uate of Abington High School. He at- 
tended the evening courses of Wharton 
School of Insurance and Finance, Uni- 
versity of Pennsylvania and finished the 
accounts and finance course at Temple 
University. During the past year he has 
been taking the CLU courses. 

Mr. Oswald went with the Penn Mu- 
tual in April, 1917, and became secre- 
tary to four successive agency vice-presi- 
dents—Hugh D. Hart, John A. Steven- 
son, Frank H. Davis and Alexander E. 
Patterson. 

The variety of experience he had on 
this job was so wide that it gradually 
evolved into his present work, which is 
that of agency assistant. He handles 
various agency administrative matters 
and specializes on management of the 
company’s educational conferences and 
regional meetings, as well as agency 
visits to the home office. This makes 
him a sort of combination hotel manager 
and tour director and includes so many 
minutae as to lead one to suspect that he 
has four legs and eight arms. 

Uncle Franc’s. 





DINNER TO FRANK H. LEWIS 

Frank H. Lewis, retiring general agent 
of the Newark agency, Massachusetts 
Mutual, was given a luncheon August 
14 at the Downtown Club in that city, 
in recognition of his long, successful 
career in life insurance. Home office 
officials present included Vice-President 
Joseph C. Behan and Agency Secretary 
Wrayburn M. Benton, 
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United L. & A. Dedicates 
Home Office Building 


CEREMONY HELD AT CONCORD 





President J. V. Hanna, Insurance 
Commissioner A. Rouillard, 


Others Attend 





The four-day session of the leading 
agents of the United Life & Accident 
was held August 5-8 at Bretton Woods, 
New Hampshire, this year to enable the 
agents to participate in_ the dedication 
ceremonies, August 4, of the company’s 
new home office building at Concord. 

Witnessing the dedication of the 
$140,000 colonial building were Governor 
Robert O. Blood, principal speaker at the 
annual banquet; Insurance Commissioner 
Arthur Rouillard; Robert W. Brown, 
president of the Local Chamber of Com- 
merce; John V. Hanna, president of the 
company and Vice-President William D. 
Haller. 

Among the twenty-eight top producers 
attending the conference was General 
Agent Frank Schwartz, Providence, who 


was chairman of the dedication com- 
mittee. Mr. Schwartz is also president 
of this year’s White Mountain Club. 


Leading producer for the year 1940 was 
Joseph N, Lavietes, New Haven. 

The United Life & Accident, founded 
in 1913, has $45,000,000 life insurance in 
force and has policy reserves totaling 
$10,000,000. 

Fieldmen 


attending the convention 


ie Zz. en Bivcted 
To Board of First Nat’l Bank 


George L. Harrison, president of the 
New York Life and former president of 
the Federal Reserve Bank of New York, 
has been elected a director of the First 
National Bank, New York. 

This will be Mr. Harrison’s first direc- 
torate in the commercial field since be- 
coming head of the New York Life. He 
is also vice-president of the Federal Ad- 
visory Council from the Second Federal 
Reserve District. 


$2,400,000 Submitted For 
Pilot Life Anniversary 


Over $2,400,000 of business was sub- 
mitted in July to the Pilot Life in honor 
of that company’s thirty-eighth anniver- 
sary. The volume was one of the largest 
in the history of the Greensboro, N. C. 
company. 

Twenty-two men qualified for the An- 
niversary Club, which required $38,000 
or more of business. The leading agency 
wrote $349,500. 

Through July the Pilot Life has gained 
$7,275,274, or an average of over $1,000,- 
000 a month for this year. All indica- 
tions are that all outstanding records will 
be broken in 1941. 

The company now has in force $153,- 
917,321 of insurance. 





Boston Survey 


(Continued from Page 3) 


not only benefit the life insurance busi- 
ness but will also give the public a bet- 
ter conception of the importance and 
value of the institution of life insurance.” 
The committee of life company execu- 
tives having charge of the Boston Cham- 
ber survey is as follows: Vice-President 


Paul F. Clark of the John Hancock, 
chairman; Treasurer Everett H. Lane, 
Boston Mutual Life; Vice-President Carl 
(. Mullen, Columbian National Life: 
William Eugene Haves, New England 
Mutual Life. Associate committee: Har- 
tison L. Amber, Berkshire Life; John 


M. Powell, Loyal Protective; € ‘hester O. 
Fischer, Massachusetts Mutual; William 

Johnson, Massachusetts Protective 
Life; Clyde W. Young, Monarch Life; 
Mutual Life. 





Architect’s sketch of new home office building of United Life & Accident 
in Concord, N. H. 


and ceremonies included, besides Mr. 
Schwartz and Mr. Lavietes, Elie Glass, 
Hartford general agent, his son Manuel, 
George L. Jordan, Kingston, N. C. gen- 
eral agent; Joseph Rudy, Hartford; 
Louis Levine, New London; Carl Laudi- 
eri, New Haven; Charles Pierson, Meri- 


den; I. L, Hartenberg, Bridgeport; 
George A. Nielson, Boston general 
agent; Andrew F. Goyette, Pittsburgh 
general agent; General Agent Frank 


Morris, Merrimack County, N. H.; Frank 
J. McCue, Pittsburgh; —_ A. a 


Concord; Mrs. Bertha B. Romm, 
Holyoke; Samuel Schwartz, Baltimore; 
James C. Haberman, Springfield, Mass.; 
Gerald C. Davis, Johnstown, Pa.;. Percy 
B. Davis, Johnstown, Pa.; Louis J. 
Gordon, Detroit; Hyman J. Small, Wor- 
cester; Darrel V. Flynn, Port Huron, 
Mich.; J. Thomas Lynch, Lynn, Mass.; 
George E. Morneault, Fort Kent, 


Me. 
Small, Worcester; Darrel V. Flynn, Port 


Huron, Mich.; J. Thomas Lynch, Lynn, 
Mass.; George FE. Morneault, Fort 
Kent. Me. 


Gets Mutual Benefit Milian ement Minced. 


John R. Hardin (left), president of the 
Mutual Benefit Life, presents President's 
Plaque to William E. Johnson, Jr. 
(right), general agent for New Hamp- 


William E. Johnson, Jr., general agent, 
Mutual Benefit for Vermont and New 
Hampshire, he as won for the second time 
the company’s highest award for agency 
achievement, the president’s plaque. The 
award was presented to Mr. Johnson at 
a dinner, August 8 at Portsmouth as a 
climax to a day’s program and_ sales 
meeting at New Castle. Speakers at 
the sales conference were H. G. Kenagy, 
superintendent of agencies and Clay 
Hanlin. Buffalo general agent. 


Not only is this the second time the 
Johnson agency has won the award in 
four years, but is the only agency to 


win it twice. The award is made on the 
basis of quality of service rather than 
on the amount of insurance placed. 
The agency was centered in 1927 at 
Nashua, wrote about a quarter-million 
in paid-business, had but one represen- 
tative. In 1936, the first year in which 
the agency won the award, insurance- 
in-force had trebled | and eight agents 
were on the company’s honor roll. 





H. G. Kenagy 
(center), superintendent of agencies, 
presided at presentation dinner held at 
Hotel Rockingham, Portsmouth, New 
Hampshire, August 8, 1941. 


shire and Vermont. 


Last year insurance in force totaled 
$20,210,648, and the rate of increase was 
second highest in the company. Paid 
business in 1940 was running ten times 
the 1927 rate. Rejection rate was lowest 
for the entire company. The average 
policy was more than $4,000. 

Speakers at the dinner were Major 
Paul W. Hobbs, representing the Gov- 
ernor of New Hampshire; E. W. Par- 
sons, Nashua merchant; W. F. Grant, 
president of New Hampshire Life Under- 
writers Association; Francis Merrit, 
vice-president, Monarch Life; William E. 
Hughes, Mutual Benefit general agent at 


Springfield, Mass. 

Other Mutual Benefit guests included 
Don H. Stimpson, general agent for 
Maine and Hollis L. Woods, general 
agent at Hartford. 


Members of the agency presented a 
large platter engraved with the com- 
pany’s emblem to Mr. Johnson as a 
token of their esteem. The presenta- 
tion was made by Elgene R. Brown, 


SUBSCRIBE TO DEFENSE BOND 





Bankers National Life Buys $50,000 of 
Series “G,” the Maximum; President 
Lounsbury Handles Transaction 

3ankers National Life of Montclair, 
N. J. through its president, Ralph R. 
Lounsbury, tangible evidence of 
its cooperation the national de- 
fense program by recently subscribing 
for $50,000 of series “G,” United States 
defense bonds. This is the maximum 
amount for which one institution can 
subscribe. 

The Montclair Times gave some nice 
news publicity in connection with the 
transaction, printing a picture of Presi- 
dent Lounsbury, Raymond D. Shepard, 
vice-president of the company; John E. 


gave 
with 


Manning, state administrator for the 
sale of defense bonds, and Alfred T. 
Gibbs, president, First National Bank 


& Trust Co. of Montclair through which 
the bond purchase was made. 
President Lounsbury has _ further 
recommended to all Bankers National’s 
employes the purchase of U. S. Savings 
bonds as a contribution “toward the 
safety of our country and all its people” 
and provides that subscriptions may 
be made under a payroll allotment plan. 


Says Big Bill 


(Continued from Page 13) 





he was told that the depth was too great 
for divers and that, in any case, the task 
of cutting up an iron ship at 400 feet 
below the surface was out of the ques- 
tion. 

But Sandberg was not to be daunted. 
He arranged with a Swedish concern to 
search for the wreck for a month and 
the Swedes, after a stormy and uncom- 
fortable time, found the wreck with the 
aid of the French Government. The lat- 
ter provided its records of the Egypt’s 
S.O.S. calls from two radio stations, giv- 
ing the directions. The vessel was lo- 
cated where the direction lines crossed. 
Sandberg then got in touch with the 
Sorima company, an Italian salvage con- 
cern, which has earned a high reputation 
for deep-sea salvage in the Mediter- 
ranean. This concern put the salvage 
vessel Artiglio on to the job. 

Observation divers were sent down in 
a closed chamber at atmospheric pres- 
sure, and directions came up by tele- 
phone. The top-hamper of the vessel 
was slowly removed by explosives and 
a wedge-shaped gap was made in the 
hull till the bullion room was reached. 
The contents were raised mainly by a 
grab and finally by a suction vessel. This 
had a flexible hose ending with a glass 
which could be broken by an explosive. 
This was lowered with the hose end 
among sovereigns and smaller ingots 
otherwise inaccessible. On breaking the 
glass the inrush of water under 200-pound 
pressure carried ingots and coins in with 
it. The entire undertaking occupied 
roughly five years, the work proceeding 
only during a few weeks of very fine 
weather each year. As a result of this 
remarkable enterprise which Mr. Sand- 
berg conceived an improved system of 
deep-sea salvage was given to the world. 

* * * 


F. N. Julian Also Attended 1908 
Commissioners’ Convention 
When I discussed in these columns 
the 1908 convention of the National As- 
sociation of Insurance Commissioners I 
said that the only men who were at the 
recent convention of the commissioners 
in Detroit were James Victor Barry, 
vice-president Life Extension Institute; 
H. Pierson Hammond, actuary of the 
Travelers; and Nelson B. Hadley, now 
an- actuarial consultant in New York 
City. I have been informed that instead 
of a trio it should have been a quartette 
as Frank N. Julian, Alabama Superin- 
tendent of Insurance, attended the 1908 
convention. Mr. Julian, by the way, is 
one of the most active and energetic 
members of the National Association of 
Insurance Commissioners at the present 

time. 
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CANNED INTERVIEWS FOR FIRE Agent: “Mr. Prospect, that’s exactly 
AND ALLIED LINES’ AGENTS what I wanted you to tell me.” 
In fire insurance and allied lines Prospect: “What do you mean_ by 
canned interviews are of recent manu- that?” 
facture although in life insurance the Agent: “Only that in order to be 
canned sales talk is be‘ng used to some properly insured, fine arts must be in- 


extent by practically every general agen- 
y. If such talks are effec- 
there is no reason 


not be 


cy in the countr 


tive in life insurance 


why they should successful in 


fire, inland marine or casualty insurance. 


They will probably be most valuable 


selling the allied lines of fire insurance 


the best of these prepared 
between 
to the 


interview 


One of 
agent 
this 


Fine 


interviews prospect and 


which has come attention of 
the 


Arts Insurance which has been 


paper is sales for 
sent to 
its field force by Security Group—Secur- 
ity of New Haven, East & West 
Co. Connecticut Indemnity. 


Sample of 


Insur- 
and 
the 


ance 
interview follows: 
Agent: “Didn’t I read in the local paper 
that you recently bought several Oriental 
rugs from one of the embassies in Wash- 
ngton?” 


Prospect: “Yes, and they are beauties. 


You'd have to go a long way to get 
anything like them!” 

Agent: “In other words, you don’t 
think they can be replaced?” 

Prospect: “A real fine art can never 
be replaced. That is what makes it a 
fine art. The workmanship reflects the 
genius of the artist, the cabinet maker 
or the rug weaver, and that genius can- 


not be duplicated.” 
that 


that such articles have 


Agent: “In case, would you say 
no market value 
in the ordinary sense of the word?” 

“Yes, I think 


case 


Prospect: I would. Take 
such as a painting by 
which recently sold for $100,- 
to the person who bought 


it is worth at least $100,000, 


an extreme 
Rembrandt 

000. Obviously, 
the painting 
but as far as the market for that particu- 
rned it is 
the c 
persons who would be 


I 


lar painting is conce neces- 


sarily limited to mparatively few 
nterested in such 
a Rembrandt. One of those same persons, 
want that 
Let us, for 


that he is 


r reasons of his own, may 
particular 


the 


painting very badly. 


a] f 
Sake OT 


argument, say 

able to purchase it for $250,000. To the 
purchaser the value of the painting im- 
mediately jumps from $100,000 to $250,- 
000. There.may not be another person 
in the world willing pay that amount 
for it. That’s why I say that fine arts 
have no market value in the every-day 
sense of the word.” 


sured under a form of pol‘cy that agrees 
the full 
to value. In words, 
must the full 
stipulated in the 
the lost or 
have a Arts 


in- 
the 


to reimburse assured for 


surance other 


company agree to pay 


amount of insurance 


policy as respects article 


destroyed. Do you Fine 
Policy ?” 
“Well, I have 
on the contents of my 
Agent: “Mr. 
are not properly protected against many 
of the perils to which they are exposed. 
the chances are 


Prospect: fire insurance 
house.” 


Prospect, your art objects 


Moreover, that any loss 


by fire which they may suffer would 
be settled on the same basis as would 
a similar loss on your furniture or 


clothing—in other words on the basis of 
actual cash value on date of loss, which 
Only a Fine Arts 


Policy will protect those art objects of 


means market value. 
yours in the proper manner.” 

Even if this and similar interviews are 
not used in field practice they constitute 
an educational course which will stimu- 
late the line of insurance 
covered by the interview. 


interest in 





TODD SHIPYARDS CORP. 
In National Defense issue of the mag- 


azine Fortune, story which most inter- 


ested insurance men was the one about 


the emergency shipbuilding program of 


Todd Shipyards Corp. and its many sub- 


sidiaries. On June 1 the U. S. had 
planned to build 312 emergency ugly 
ducklings—7,500 ton, ten to eleven knot 
freighters—while more are to be built 
for direct British account, Thus, Todd 
Shipyards Corp. of New York and its 


subsidiaries represent more than half of 
the emergency shipbuilding 

The 
article is not only in construction of the 
ships, but in the personalities of the men 
the Todd 
they have been principal figures in some 
of the greatest 


program. 
interest of insurance men in the 


behind organization because 


industrial contracts of 
recent years covered by surety and other 
insurance. Fortune Todd 
outfit as “a company of men who came 
the its officials 
began as boiler makers, ship fitters, rivet 


describes the 


up through hawsepipe; 
buckers.” 
John D. 


a protege 


Reilly, president of Todd, was 
of William H. Todd, friend of 





M. GREEN 


ROBERT 
Robert M, Green, 


the Prudential, is now chairman of the 
Graduate Council of Princeton Univer- 
sity. For six years he was chairman of 
the Princeton Alumni Weekly, one of 
the most interesting of the publications 
in the university world. At one time 
Mr. Green was a trustee of Princeton 
University. 

M. Hill Abernathy, one of the premier 
producers for the W. Tolar Nolley 
agency of the Northwestern Mutual Life 
at Richmond, Va., was renominated for 
the legislature in Brunswick County in 
the democratic primary last week. Nom- 
ination is tantamount to election. He 
ran in a three-cornered field. One of his 
opponents was Emory P. Barrow, a 
former representative for Brunswick 
County in the House of Delegates. While 
a member at the 1938 session, Mr. Bar- 
row was patron of House bill No. 151 
which became known as the counter- 
signature law when passed. 

x ok x 


Mr. and Mrs. M. T. McGovern of 
Havana, Cuba, announce the engage- 
ment of their daughter, Frances Grace 
McGovern, to Lawrence Edwin Gilbert, 
son of A. E. Gilbert, vice-president of 
the Hanover Fire. Miss McGovern at- 
tended the American Dominican Con- 
vent and was graduated in June, 1941, 
from the Ruston Academy in Havana. 
Lawrence Gilbert was graduated from 
Dartmouth College in 1939 and is con- 
nected with the American International 
Underwriters S. A. of Havana, where he 
has been since February, 1940. 


Al Smith. Considerable space 
to Henry J. Kaiser. Both of them went 
to Maritime Commission in 1939 and of- 
fered to build a group of yards to turn 
out ships, and succeeded in a big way. 
First tie-up was made with William S. 
Newell of the Bath Iron Works in Maine. 
Kaiser and his confreres share fifty-fifty 
in Seattle-Tacoma Shipbuilding Corp., 
Corp., Richmond 
Shipbuilding in San Francisco Bay re- 
and in Houston Shipbuilding in 
A Six Companies group was 

formed to bid on the contract 


is given 


Oregon Shipbuilding 
gion; 
Texas. 
originally 


for Boulder Dam, Stock interest of 
Todd Bath. Iron Shipbuilding Corp., 
South Portland, Me., is split three ways: 
Todd taking 35%; Bath 30%: Kaiser and 


his Six Companies from the Pacific Coast 
the rest. 





vice-president of 


Hugh Sawyer and Manning Grinnan 
have joined the staff of The Southwest 


Insurer. Mr. Sawyer has been director 
of public relations for Republic Na- 
tional Life of Dallas, Mr. Grinnan 


traveled extensively in Europe as a news- 

paper correspondent. He has studied at 

the Sorbonne in Paris and at University 

of Vienna. Mr. Sawyer is production 

manager of The Southwest Insurer and 

Mr. Grinnan is in editorial department, 
* * x 


A. L. Kirkpatrick, insurance editor of 
Chicago Journal of Commerce, is run- 
ning a series of six articles based on 
the late A. F, Dean’s book, “The Philos- 
ophy of Fire Insurance.” Mr. Dean 
was creator of a new type of fire insur- 
ance rating. The Kirkpatrick articles 
cover the controversies which _ have 
raged between the fire companies and 


the State of Missouri over nearly half 
a century. 
tk * * 
S. B. Love, retired manager for the 
Richmond, Va. agency of the Mutual 


Life of New York, has six granddaugh- 


ters and two grandsons. The engage- 
ment of Margaret Moore, a_ grand- 
daughter, to Lieut. William Walling Lut. 
trell, U. S. A, son of Mr. and Mrs. 
W. E. Luttrell, Knoxville, has just been 
announced. Miss Moore is a daughter 
of Lt. Col. John S. Moore and Mrs. 


Moore of Macon, Ga. He is now sta- 
tioned at Camp Wheeler. 
x *k x 


Charles E. Rousek, Jr., local agent at 
East Orange, N. J., and now first lieu- 
tenant with Troop A, 102d Essex Troop 

Cavalry, at Fort Jackson, S. ©. was 
serving as acting commander of the 
troop recently when his brother, newly 
appointed Second Lieutenant Frank E. 
Rousek, reported at the office for duty. 





L. Hadley 
Harry Gardiner 


Photo by W. 
Johnny Farrell 


Johnny Farrell, golf professional of 
Baltusrol Golf Club, Short Hills, N. J. 
and one of the country’s most popular 
professionals, and Harry Gardiner, gen- 
eral agent, John Hancock, New York 
City, were among those attending the 
annual life insurance golf tournament of 


The Eastern Underwriter at Raritan 
Valley Country Club last week. A pic- 
ture of them on the links is shown 


above. 
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Halsey William Wilson, the 
Librarians’ Best Friend 
The outstanding figure in the world 
of bibliography is Halsey William Wil- 
son, president of H. W. Wilson Co. of 


New York which was established in 
Minneapolis in 1898, was incorporated in 
1903, moved to White Plains, N. Y., in 
1913, and to New York City in 1917. 
The company has 300 employes, occu- 
pies a number of buildings, and pub- 
lishes bibliographies, library reference 
tools and books of similar nature. 

Every publisher of books, magazines 
and trade papers having any standing 
in this country sends a copy of their 
publications to the H. W. Wilson Co. 
During the course of a year it receives 
25,000 books, 1,450 periodicals and thou- 
sands of pamphlets which as a clearing 
house it sorts, analyzes and classifies 
and lists in printed indexes which are 
sent to I‘braries and individuals in many 
parts of the world. 

From the standpoint of the insurance 
librarian most important of the publica- 
tions issued by H. W. Wilson Co. is 
Industrial Arts Index, whch comes out 
every month. It contains an index of 
practically every worthwhile article on 
insurance, business, finance, economics, 
science, technology and similar subjects. 

In 1898 Mr. Wilson and Henry S. 
Morris, two students of the University 
of Minnesota, formed a firm called Mor- 
ris & Wilson and started a small retail 
book business by taking orders from 
fellow students and delivering the books 
in person. They had a total capital of 
$100 (borrowed) and their principal ob- 
jective at the time was to pay their col- 
lege expenses. During thé first year 
they found it necessary to carry morn- 
ing papers to help out. When Mr. 
Morris was graduated Wilson acquired 
the sole interest in the business which 
began to keep pace with the rapid 
growth of the university. He began to 
issue a publication called Cumulative 
Book Index, thus initiating the cumu- 
lative feature as it later developed in 
publications of the Wilson company. 
The first issue was only nine pages and 
a year’s subscription sold for a dollar. 
Three hundred book dealers and I’brari- 
ans immediately subscribed. The Index 
Was installed in a small room in the 
University Y. M. C. A. The editor, one 


assistant, the printer and the _ proof- 
reader filled the office. Mr. Wilson 
negotiated for the erection of a two- 


Story building, just off the university 
campus, where in 1900 he housed the 
bookshop and publishing office on the 
main floor, sublet the basement for a 
general printing shop and controlled the 
rental of the second floor for university 
dancing parties. He started another 
publication, Readers Guide to Per‘odical 
lterature, which at the start was a 
Monthly cumulative index to twenty 
Periodicals. 

The business began to grow and the 
- W. Wilson Co, became a corporation. 
In 1903 it purchased the Cumulative In- 
dex to Publications, consolidating it with 
the Readers Guide to Periodical Litera- 
ture. He then branched out by remov- 



























the business to a three-story build- 


ing 
ing opposite the campus of the uni- 
versity. 

During the years 1906-12 four new 


enterprises were launched. The first was 
Library Work, a quarterly digest of 
literature devoted to libraries. Through 
an arrangement by which Library Jour- 
nal took over this digest and incorpo- 
rated it into its current numbers, the 
H. W. Wilson Co. discontinued it with 
the publication of a cumulated number 
covering the years 1906-11. Next, the H. 
W. Wilson Co. began publication of the 
Debaters Handbook Series through the 
appearance of selected articles on “En- 
largement of the United States Navy” 
by Clara E. Fanning. Later, the Eclec- 
tic Library Catalogue and the Fiction 
Catalogue were started. 

When the company moved to White 
Plains in 1913 it took along twenty 
officers, editors and members of the staff 
from Minneapolis; and_ transported 
twelve carloads of machinery and equip- 
ment. Soon thereafter two new indexes 
were added to the list of publications— 
the Industrial Arts Index and the Read- 
ers Guide Supplement. They were a re- 
sponse to the growing need for indexes 
to many periodicals not included in the 
Reader’s Guide to Periodical Literature. 
Also at this time, in addition to its own 
offerings, the H. W. Wilson Co. became 
publication manager for Index to Legal 
Periodicals for the American Associa- 
tion of Law Libraries, and the Public 
Affairs Information Service, a coopera- 
tive venture of legislative libraries and 
others interested in making available the 
literature of public affairs. Another 
publication added to its list was the 
Agricultural Index. 

In 1917 the company purchased a five- 
story brick building at University Ave- 
nue and 162nd Street, New York City, 
and moved there in September of that 
year. In 1920 Mr, Wilson went to Eu- 
rope and made an arrangement with 
Grafton & Co., London, whereby the lat- 
ter acts as agents of the Wilson publ ca- 
tions in Great Britain, and the Wilson 
company acts as agents for Grafton & 
Co. in the United States. 

The H. W. Wilson Co. kept adding 
to its publications. In 1922 it started 
Standard Catalog Bi-Monthly to provide 
for the small library a service similar 
to that made available to larger libraries 
by the Book Review Digest. Also there 
was added to the publications the Ref 
erence Shelf, an outgrowth of the 
Abridged Debaters Hand Series and 
the Study Outline Series. 

x * x 


Discuss Young E. Allison on “Infor- 
mation Please” Program 

The name of Young E. Allison, for 
years editor of The Insurance Field, 
Louisville, was introduced in last week’s 
Information Please, the most literate of 
radio’s quiz programs, conducted by 
Clifton Fadiman, literary editor of The 
New Yorker magazine. The question 
involved first lines of famous poems, 
with the experts expected to give the 
names of the authors. 

When “Fifteen men on the dead man’s 





chest” came up, Franklin P, Adams, the 
columnist, promptly responded: “Young 
FE. Allison.” A puzzled Fadiman ex- 
pressed interest and said he had always 
thought it came from Robert Louis 
Stevenson’s Treaure Island. “It was 
Young E. Allison,” F. P. A. repeated 
with emphasis. 

If the propounder of the question had 
in mind the original quatrain, Adams 
was in error. That was Stevenson’s. 
If the ballad “Derelict,” often sung on 
radio by and deep  baritones, 
was meant, he was correct. That was 
Allison’s. 

Under the title, “A Piratical Ballad,” 
words by Young E. Allison and mus‘c 
by Henry Waller, the first three stanza 
version was published in 1891 by Wil- 
liam A. Pond & Co... New York. Mr. 
Allison’s final elaboration of the Steven- 
son theme in five verses. was first pub- 


yaSSOS 


lished in the Rubric, Chicago, in 1901, 
as “On Board the Derelict.” 
In 1914 the late C. I. Hitchcock, then 


president of the Insurance Field, goaded 
bv a statement in the New York Times 
Book Review that it was very doubtful 
that Young Ewing Allison wrote the 
famous ballad, published a small book 
“The Dead Men’s Song,” with a pocket 
in the back containing facsimile repre- 
ductions of Mr. Allison’s original ballad 
and his series of handwritten revisions, 
establishing beyond doubt the author- 
ship of “Derelict.” 

This was a limited edition of 250 cop- 
it has been a 


ies and for a long time it 

collectors’ item. Search among num- 
bers of collections of old books has 
failed to reveal a single copy for sale 


at any price. 

The entire poem, with the original 
Rubric illustrations, is reproduced in 
the Select Works of Young E. All'son, 
published in 1935 after Mr. Allison’s 
death by the Young E. Allison Commem- 
oration Committee of the Filson Club, 
Louisville, and edited by Young E. Al- 
lison, Jr., and J. Christian Bay. 

It would not be surprising if a num- 
ber of insurance people undertake to 
enlighten Messrs. Fadiman and Adams 
on the origin and authorship of the bal- 
lad which introduces the woman theme 
into the pirate’s chanty and coins the 
word “undoubt” which has been the 
subiect of much literary discussion. 

k * * 
In Father’s Footsteps 


Miss May Lyman, daughter of the late 
Theron Upson Lyman, who was assistant 
general manager of the Aetna Affiliated 
Companies, in New York City and was 
chief of the casualty underwriting de- 
partments, was this week transferred by 
the Royal Indemnity to the automobile 
liability department at the home office. 
Mr. Lyman was one of the country’s 
outstanding liability underwriters. 

Miss Lyman is a graduate of Columbia 
High School, Maplewood, N. J., and 
attended Green Mountain, Jr. College, 
Poultney, Vt., where she majored in 
nsychology. She started with the Royal 
Indemnity in its Newark office. 

T. U. Lyman, Jr., her brother, is now 
with the mail division of the Aetna 
Affiliated Companies, 151 William Street, 
New York, going with that company 
after leaving Columbia High School, 
Maplewood. He is attending New York 
University at night, taking business ad- 
ministration courses. 

a * * 

British to Insure Dianonds While 
in Transit in United Kingdom 
The British Government War Risks 
Insurance Office has announced that it 
will, in future, be prepared to grant p°li- 
cies for the period of transit when dia- 
monds arriving in the United Kingdom 
are obliged to remain there for a shert 
period before shipment to the United 
States. The policy for the transt risk 
involved will be expressed only in ster- 
ling. This decision is expected to sive a 
fillin to the international diamond trade. 
Heretofore, a hiatus in the insurance 
of the stones has existed, there having 
been insurance available for the journey 
from the Cape and elsewhere to Britain 
and insurance from Britain to the United 





Bachrach 
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States, but a good deal of inconvenience 
has been caused by there being no in- 


surance facilities for the stones while 
in Britain. 
This situation arose largely due to 


Lloyd’s underwriters having some time 
signed an international agreement 
prohibiting them from giving any insur- 
ance to shipments except while water- 
borne or airborne. 


ago 


* * * 
Where Was the Traffic Cop? 

In the Saturday Evening Post of July 
19 Jack Alexander has a feature story 
about the career of Col. Robert R. Mc- 
Cormick, the tremendously wealthy and 
bellicose publisher of the Chicago 
Tribune. The story is called “The Duke 
of Chicago.” That city has only one 
morning newspaper, the Tribune, and he 
is a real feudal duke. 

In describing some of Col. McCor- 
mick’s peculiarities, hobbies and _ traits 
Mr. Alexander says that when the pub- 
lisher is in Chicago his daily program 
begins with a canter on horseback around 
his estate at Wheaton (Chicago suburb). 
He continues: 

“At 10 o'clock he starts for town in a 
sand-colored sport coupe which has been 
tailored to accommodate the long Mc- 
Cormick legs. The publisher sits along- 
side his chauffeur, reading the morning 
headlines or silently musing. Drawn 
tightly across his lap is a webbed safety 
belt. McCormick loves fast driving, and 
the belt is insurance against getting 
pitched through the windshield in the 
event of an accident. At one time he 
tried driving himself, but abandoned the 
effort as a matter of safety when he 
found that he concentrated too much on 
Tribune problems and too little on where 
he was going.” 

Where were the traffic cops on those 
occasions, and does fast driving of his 
car require other drivers to use webbed 


safety belts? 
* * x 
How Sandberg Found Egypt’s 
Bullion 


Christer Peter Sandberg, C.B.E., fa- 
mous engineer who died in England re- 
cently, was the man who first conceived 
the idea of salving the gold lost in the 
wreck of the P. & O. liner Egypt. More 
than $5,000,000 worth of gold and silver 
was eventually recovered by salving 
processes that were at the time con- 
sidered extremely novel. 

The Egypt lay out west of Ushant at 
a depth of 400 feet in the open sea, 
where tidal currents run high and weath- 
er is often bad. Sandberg approached 
Lloyd’s and made terms for the job. The 
P. & O. company gave much information 
and help, but Sandberg was told that it 
would be impossible to locate the vessel, 
as the bottom of the was covered 
with scrap iron and Moreover, 


(Continued on Page 11) 


sea 


rocks. 
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Widespread Support 
For Fire Defense Plan 


—_—_— 


NATIONAL BOARD ENCOURAGED 


Agents and Others in All Parts of 
Country Back Enactment of Modern 
Fire Prevention Ordinance 








Full support is being accorded the 
efforts of the National Board of Fire 
Underwriters and the National Associa- 
tion of Insurance Agents to awaken 
cities throughout the country to the 
realization that one of the most effec- 
tive defenses against fire is enactment 
and enforcement of a modern fire pre- 
vention ordinance. 

This fact was shown yesterday by a 
report issued jointly at the end of the 
first month of the effort by W. E. 
Mallalieu, general manager of the Na- 
tional Board of Fire Underwriters and 
by C. W. Schoelzel, Denver, Colo., 
chairman of the fire prevention commit- 
tee of the National Association of In- 
surance Agents. 

Responses from 42 States 

Launching of the nation-wide program, 
which seeks to improve national defense 
through fire defense, was announced 
July 10. Responses and requests for 
information and material have been com- 
ing in constantly ever since, the report 
said. A condensed summary of the scope 
and extent of the interest in reducing 
fires, as evidenced by correspondence up 
to August 10, shows the following: 

Groups and individuals in forty-two 
states and the District of Columbia have 
responded. Among them are the presi- 
dents, executive secretaries or other offi- 
cers of seventeen state associations of 
agents—nearly 35% of those in this cate- 
gory whose cooperation has been soli- 
cited. Requests for material and addi- 
tional information, accompanied by as- 
surances of support, have been received 
from officers of sixty-two local associa- 
tions of insurance agents—approximately 
9% of such units whose support was 
sought. 

In addition to the cooperation received 
from state associations and local boards, 
the report stated, more than 100 individ- 
ual local agents in cities and towns 
throughout the country have indicated 
their desire to help preserve the nation’s 
resources against destruction by fire by 
giving active support to this effort. 

Numerous indications of support also 
have been received from other sources. 
State fire marshals, officers and members 
of local fire departments and of fire- 
men’s associations have expressed their 
willingness to try to reduce the fire 
losses in their jurisdictions by cooperat- 
ing in seeking adoption of the modern 
suggested fire prevention ordinance of 
the National Board of Fire Underwriters. 
State rating boards and bureaus, com- 
pany fieldmen, mayors of a number of 
cities, libraries and universities and 
other informational and educational in- 
stitutions have requested information. 


Distribute Copies of Ordinance 

“Nearly 350 specific requests have been 
received during the first month,” Messrs. 
Mallalieu and Schoelzel reported. “But 
even this satisfactory response does not 
measure the full extent of the coopera- 
tion received. The wide-spread interest 
in the suggested fire prevention ordin- 
ance can better be gauged by the fact 
that nearly 3,000 copies of the ordinance 
have been distributed upon request dur- 
ing the six weeks ending August 10. 

“This large distribution is evidence of 
the wish of those acquainted with the 


TO TEACH ACOUNTING 





William N. MacKenzie, Hartford Fire, 
Latest Lecture Faculty Member of 
Hartford College of Insurance 
The Hartford College of Insurance has 
announced the appointment to its facul- 
ty of William N, MacKenzie, member of 
the statistical and actuarial department 
of the Hartford Fire, who will teach in- 
surance accounting. He is a Yale 

graduate. 

The course will cover such points as 
the preparation and analysis of insur- 
ance company annual statements, the 
valuation of various assets and liability 
items, taxation of insurance companies, 
and the regulatory and supervisory con- 
trol exercised by the various states over 
insurance companies. Guest lecturers 
from the various Hartford companies 
will assist Mr. MacKenzie and will dis- 
cuss specialized aspects of casualty and 
life insurance accounting. 





necessity for preventing fires to create 
a general awareness of that fact. As an 
example, the fire marshal of Indiana re- 
quested sufficient copies of the ordinance 
to enable him to distribute one to each 
fire department chief in the state. Typi- 
cal also is the request of the chairman 
of the fire prevention committee of the 
Allegheny County (Pennsylvania) Volun- 
teer Firemen’s Association for copies to 
distribute to all of the fire chiefs in 
his association. A number of similar 
requests could be cited.” 

Such a response at this time of year 
is particularly gratifying because many 
of those whose support has been sought 
are On vacation. 

Confidence was expressed by Messrs. 
Mallalieu and Schoelzel that when the 
vacation season is over support of the 
effort to have the ordinance adopted in 
cities throughout the country will expand 
rapidly, 


Canadian Officials Will 
Hold Parley in Toronto 


TO HAVE OPEN CONFERENCES 





McNairn Announces Dates, September 15- 
18; Expect to Recommend Legis- 
lation to Provinces 





Hartley D. McNairn, president and 
secretary of the Association of Superin- 
tendents of Insurance of the Provinces 
of Canada, announces that the twenty- 
fourth annual conference of the organi- 
zation will be held at the Royal York 
Hotel, Toronto, September 15-18. 

Mr. McNairn points out that at the 
1940 executive session of the association 
it was decided not to fix definitely the 
date or place of the 1941 meeting. After 
obtaining the views of the members of 
the association and giving thorough con- 
sideration to this matter, it has been de- 
cided to hold the usual open conference 
this vear. 

The volume of work available for the 
conference is substantial, says Mr. Mc- 
Nairn, and in some instances should re- 
sult in the recommendation of legislation 
to the provinces. The usual committee 
reports will be submitted to the confer- 
ence, and the material contained in these 
reports to a large extent arises out of 
the 1940 executive session and the activi- 
ties of the association committees during 
the year. 

Following are the major committee re- 
ports with chairmen of the several com- 
mittees who will deliver them: 


Fisher on Fire Insurance 


Fire insurance, A. E. Fisher, Sas- 
katchewan superintendent. The report 


of the standing committee on fire insur- 
ance legislation (Saskatchewan, N. B., 
and British Columbia) will contain the 
submissions of the sub-committee ap- 
pointed at the 1940 meeting to report on 
(1) interpretation of the term “risk” as 
it appears in the Uniform Fire Act (On- 
tario section 102 (la) in the various stat- 
utory conditions; (2) the possible conflict 
of certain provisions in the supplemen- 
tal coverage with the statutory provi- 
sions relating to war exclusion, co-insur- 
ance, other insurance and weather in- 
surance; (3) proposed revision of the 
fire statutory conditions; (4) a draft 





Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement December 31, 1940 


$1,500,000.00 





Premium Reserve 


3,540,980.26 





Other Liabilities 


506,799.25 





4,047,923.55 





Surplus to Policyholders 
*Total Assets 


8,095,703.06 





tities carried at $2 
in —_—= States as phase 


and stock owned, this Compan; 
$8,208,501.58 and the Surplus to 


A. J. Couch, Vice-President 


Capital 


* New York yey Be efor Valuation Basis. 
Secu: 67 = in the above statement are deposited 


the basis of December iat 1940 Market Quotations for all bonds 
‘s total Admitted 
olicyholders $4,160,772.07 


Geo. Z. Day, President 





“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement December 31, 1940 





Assets would be 


. C. Kline, Sceretary 


$1,000,000.00 





Claims and Claim Expense Reserve... S. 


2,067,928.13 
1,537,394.60 





Premium Reserve 
Other Liabilities 


291,398.65 





Surplus to Policyholders 


2,190,319.32 





*Total Assets 


6,087,040.70 





On the basis of December 31, 
and Stocks owned, this 





* New York Insurance Depeet Valuation Basis. 

1940 market quotations for all Bonds 
Company's total Admitted Assets would be 
$6,220,442.53 and the Surplus to Policyholders would be $2,323,721.15. 


New York Offices: 80 John St. 
Geo. Z. Day, President 
Chas. E. Heath, Vice-Pres. & Secretary 
Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


Fred J. Theen, Asst. Secretary 








section requiring written application for 
all fire contracts. 

The report of the standing committee 
will also include further submissions re. 
specting the adoption of a new form of 
war exclusion clause to replace clause 
(b) in Fire Statutory Condition 4, and 
other material relating to the exclusion 
of the hazard of prairie, stubble and bush 
fire, etc., submitted last year by the 
Western Canada Underwriters Associa- 
tion. 

Uniform definitions and interpretations 
of underwriting powers of fire, marine 
and casualty insurers, Mr. McNairn, On- 
tario superintendent. The report of the 
standing committee (Ontario, British Co- 
lumbia, Manitoba and Quebec) will con- 
tain further submissions respecting pro- 
posed uniform definitions which were 
considered at the 1940 meeting. A re- 
draft of Ontario section 24 (2) and the 
corresponding provision in the Insur- 
ance Acts of the other provinces deal- 
ing with the power of the superintend- 
ent to determine the class of insurance 
into which any contract or form policy 
falls, is to be submitted. 


Auto Insurance Litigation 

Automobile insurance legislation and 
standard forms, Mr. McNairn. The re- 
port of the standing committee (Ontario, 
British Columbia and Manitoba) will 
contain a review of the work of the 
committee of underwriters on automobile 
insurance forms. Legislation recom- 
mended at the 1940 meeting will also be 
reported upon. 

Accident and sickness legislation, Mr. 
McNairn. The report of the standing 
committee (Ontario, Manitoba and Que- 
bec) will include further submissions in 
respect to group accident insurance 
and hospital associations. Draft leg- 
islation recommended last year with re- 
spect to clarifying the authority vested 
in the superintendent to approve of 
omissions, variations or additions to the 
statutory conditions will be submitted. 

Annual statement blanks, Georges 
Lafrance, Quebec superintendent. The 
report of the standing committee (Que- 
bec, Ontario and New Brunswick) will 
review the changes made in the state- 
ment blanks subsequent to the 1940 meet- 
ing, and will include further changes 
recommended this year. The report will 
also contain further submissions with 
respect to the proposal last year for 
uniform statistics in the printed annual 
reports of the superintendents of in- 
surance. 

Valuation of securities, Mr. Lafrance. 
The report of the standing committee 
on valuation of securities (Quebec and 
Ontario) will be submitted. 

MacLatchey on Licensing 

Licensing and regulation of insurance 
agents, F. B. MacLatchey. The report 
of the standing committee (New Bruns- 
wick and Quebec) will include further 
submissions respecting (1) the so-called 
life insurance company agreements; (2) 
basic uniform principles recommended to 
be followed by the superintendents for 
the licensing and regulation of other 
than life life agents, and (3) statistics 
of agents licensed by various provinces. 

Marine insurance, Mr. MacLatchey. 
The report of the special committee on 
marine insurance (New Brunswick, On- 
tario, British Columbia and Nova Scotia) 
will be submitted. 

Life insurance, H. G. Garrett, British 
Columbia superintendent. The report of 
the standing committee (British Co- 
lumbia and Ontario) will contain further 
submissions with respect to the matter 
of Group life insurance to be received 
from its drafting committee showing 


further progress in the development of § 


a proposed bill covering uniform statu- 
tory provisions for this type of insur- 
ance. In addition to this, the submis- 
sions of last year referring to the difh- 
culties which have been encountered re- 
specting declarations which appoint and 
change beneficiaries and deal with in- 
surance monies will require further con- 
sideration. Other matters which have 
come to the attention of the committee 
during the year are outlined in the re 
port and recommendations made as to 
the action to be taken, 
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1940 Fire Insurance Experience of 
Companies Entered in N. Y. State 


A tabulation of fire insurance aggre- 
gates for the years 1936 to 1940, inclu- 
sive, and results of individua] companies 
for 1940 have been compiled by the sta- 
tistical division of the rating bureau of 
the New York Insurance Department 
from the experience of companies li- 





censed in New York State. The amounts 
and percentages are those for fire busi- 
ness only and exclude allied lines which 
are reported separately in the fire ex- 
perience exhibits. All of the ratios are 
on the incurred to earned basis. The 
countrywide experience includes a break- 


FIRE INSURANCE AGGREGATES 


Analysis of Incurred Expense Ratios 








down of expenses incurred while the 
New York State experience, appearing 
in the last two columns, shows only the 
incurred loss ratios. 

In addition to the aggregates the fig- 
ures are given of the leading companies 
in the stock and mutual fields. 





NEW YORK STATE 


Underwriting Ratios (Country-wide) 
Stock Companies EXPERIENCE 
r 
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1936 $425,298,000 38.4 51.8 9.8 2.4 26.5 4.8 10.2 3.0 4.9 $62,298,000 34.1 
1937 425,673,000 36.1 52.2 11.7 yx 27.2 4.8 10.3 2.9 4.7 61,731,000 31.9 
1938 424,517,000 37.9 53.3 8.8 2.5 26.7 5.0 11.0 3.0 4.1 1.0 60,578,000 35.8 
1939 415,004,000 41.5 53.3 pe 2.7 26.9 5.8 10.9 3.0 3.7 1.0 57,586,000 40.7 
1940 418,643,000 43.4 52.7 3.9 2.7 27.4 4.9 10.5 2.8 3.9 A 56,292,000 45.3 

MUTUAL COMPANIES 
(Other Than Factory Mutuals) 
1936 $46,919,000 34.5 38.2 27.3 1.5 13.6 > 12.9 2.6 2.3 $4,102,000 34.2 
1937 50,162,000 34.5 38.4 27.1 1.6 14.3 5.0 12.4 2.4 yy 4 , 4,474,000 31.9 
1938 50,696,000 32.3 40.0 27.7 1.6 14.8 5.4 12.6 2.6 2.9 4,911,000 32.7 
SA eae ert ee 52,907,000 38.3 40.8 20.9 1.6 16.3 4.1 13.2 2.7 2.9 04 5,645,000 31.7 
1940. 56,352,000 36.5 40.8 22.7 1.7 16.8 3.9 12.9 2.6 2.9 5,364,000 37.0 
ASSOCIATED FACTORY MUTUALS 
1936 $24,262,000 52.3 12.7 75.0 1 Fe 1.0 > Fe 5.1 7 $3,141,000 10.2 
1937 23,790,000 10.0 12.6 77.4 1 8 5.9 4.9 9 3,332,000 4.7 
eo 21,818,000 24.4 14.3 61.3 a 9 5.8 6.4 1.0 2,711,000 4.2 
1939 21,250,000 12.0 14.5 73.5 oll 9 5.6 6.7 1.1 2,744,000 11.3 
1940 21,280,000 14.6 15.9 69.5 1 1.0 6.3 7.1 1.3 3,079,000 5.0 
RECIPROCALS, ETC. 
1940 $4,694,000 25.6 35.6 38.8 6 13.6 ok 17.4 8 3.0 $712,000 27.8 
ADVANCE PREMIUM COOPERATIVES 

1940 $2,240,000 50.3 41.4 8.3 2.0 17.8 2.7 15.2 3.1 BY $2,056,000 46.7 


TWENTY LEADING STOCK COMPANIES 














Analysis of Incurred Expense Ratios 





NEW YORK STATE 


Underwriting Ratios (Country-wide) 
Name of Company EXPERIENCE 
< 
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Home Insurance Co. $26,368,460 46.6 48.2 32 2.2 27.1 5.4 8.0 2.0 3.5 $2,738,648 55.9 
Hartford Fire Ins. Co. 22,300,659 46.8 50.7 8.5 3.1 25.1 4.7 9.6 2.0 4.2 2.0 1,708,433 41.4 
Continental Insurance Co. 13,224,502 41.9 46.5 11.6 2.6 23.9 3.7 9.4 2.6 3.1 1.2 2,255,558 39.0 
Ins. Co. of No. America 12,921,767 42.6 54.5 2.9 3.3 235.7 4.8 13.3 2.4 4.3 PY 4 1,466,748 33.4 
Aetna Insurance Co. .. 12,105,804 43.7 50.0 6.3 1.3 24.5 4.5 12.8 2.6 3.5 8 1,437,173 42.2 
Fidelity-Phenix Fire Ins.. 9,878,398 42.6 46.3 11.1 2.7 24.4 3.7 8.9 2.4 3.3 - 1,297,873 48.3 
Great Amer Ins. Co. ... 9,238,581 42.2 53.4 4.4 3.0 25.3 6.4 12.0 3.0 3.7 1,574,803 53.2 
Firemen’s Ins., Newark 9,234,711 41.6 55.4 3.0 3.4 29.2 4.4 11.9 2.3 4.0 2 360,424 36.0 
Nat'l Fire Ins., Hartford 9,027,044 44.0 50.8 $.2 2.1 28.3 4.0 11.3 1.8 3.5 1,065,050 41.3 
Am. Ins. Co., Newark, N.J. 9,007,840 44.1 51.4 4.5 3.2 26.3 4.0 11.7 2.6 3.6 708,874 45.5 
Springfield F. & M. Ins. 8,435,309 45.2 51.4 3.4 bY 26.5 4.6 9.4 4.5 4.4 3 793,719 48.9 
Fireman’s Fund Ins. Co. 7,873,549 42.3 50.9 6.8 23 24.7 4.8 10.9 3.9 4.1 718,921 50.5 
Travelers Fire Ins. Co. 7,627,315 42.9 61.5 —4.4 2.6 26.3 7.5 15.5 4.7 4.9 979,922 38.1 
United States F. Ins. Co. 6,783,455 43.8 52.1 4.1 1.7 27.8 3.5 11.9 3.0 4.1 ell 965,688 37.1 
Liverpool & London & 
ange 5,874,030 41.9 $3.7 2.4 4.2 26.3 6.3 11.2 3.5 4.1 Pe 946,085 44.8 
Royal Insurance Co., Ltd. 5,854,925 42.0 55.6 2.4 4.1 26.3 6.3 3.3 3.5 4.1 945,672 44.8 
Phoenix Insurance Co. 5,517,050 40.5 48.9 10.6 2.0 26.2 5.1 9.1 2.6 3.7 2 752,322 50.9 
St. Paul F. & M. Ins. Co. 5,290,245 42.7 51.4 5.9 1.5 22.8 8.7 8.4 3.7 4.0 2.3 357,412 50.7 
dueen Ins. Co. of America 5,279,945 41.2 54.1 4.7 4.2 26.0 6.2 9.9 3.5 4.0 3 787,565 45.0 
Fire Ass’n of Philadelphia 4,910.685 39.5 48.8 11.7 3.5 29.8 2.9 7.4 2.1 3.1 463,944 43.2 
TEN LEADING MUTUAL COMPANIES 
Northwestern Mut. Ass’n 5,682,508 33.6 43.9 22.5 1.4 21.6 3.0 12.4 2.3 3.2 292,221 40.8 
innesota _Implem’t Mut. 3,965,432 35.2 32.8 32.0 ye 11.1 1.6 13.7 2.1 2.6 147,563 47.9 
atdware Dealers Mutual 3,669,061 33.3 33.1 33.6 1.9 9.3 3.0 13.9 2.3 2.7 105,823 57.4 
ardware Mut., Minnesota 3,538,149 29.7 40.8 29.5 1.7 13.6 1.0 19.6 2.8 2.1 662,617 25.1 
United Mut. Fire Ins. Co. 2,866,338 34.9 29.1 36.0 1.8 1.6 8.9 11.0 3.0 pA 390,251 31.7 
Central Mfrs. M. Ins. Co. 2,574,233 36.4 38.7 24.9 2.0 18.1 2.2 11.0 1.9 3.4 235,663 45.5 
Millers Nat’l Ins. Co. 2,209,333 39.8 58.9 1.3 2.8 32.2 4.8 13.6 2.2 3.3 230,340 41.7 
Michigan Millers M. Fire 2,004,781 37.8 46.4 15.8 1.9 29.1 2.7 9.6 1.5 1.6 336,003 . 
Grain Dealers Nat’! Mut. 1,905,468 34.0 43.6 22.4 1.6 13.8 8.6 12.7 3.7 3.2 144,485 
enn. Lumbermens Mut.. 1,870,942 45.8 35.0 19.2 1.8 16.5 8 10.8 3.0 2.1 274,305 
FIVE LEADING ASSOCIATED FACTORY MUTUALS 
Firemen’s Mut. Ins. Co. 2,699,614 15.7 15.4 68.9 2.9 4.9 6.1 1.5 405,011 
a Mfrs. Mut. Ins. 2,579,545 14.4 16.4 69.2 4 1.1 7.6 5.9 1.4 222,048 
eet og Mut, Fire Ins. 2,116.063 14.0 16.2 69.8 5.7 8.8 1.7 380,038 
Sts wright Mut. Fire Ins. 1,946,929 13.5 15.9 70.6 4 Be | 9 7.5 6.1 9 327,458 
tate Mut. Fire Ins. Co.. 1,509,944 15.4 16.3 68.3 ww ell 4.8 10.1 1.3 244,629 
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Reinsurance Company Head Has 
Wide Contacts Here and Abroad 


It was announced briefly in The East- 
ern Underwriter last week that Karl E. 
Prickett had been elected president of 
the Reinsurance Corporation of New 
York, and that he will continue to serve 
as president of the affiliated National 
Reinsurance Corporation. He helped to 
organize the latter, and has been chair- 
man of its executive and finance com- 
mittees since its inception. 

Sharing reinsurance risks with the two 
reinsurance corporations is the Excess 
Reinsurance Association composed of 
the following companies: Aetna Insur- 
ance Co., American Insurance Co., Cam- 
den Fire Insurance Association, Conti- 
nental Insurance Co., Fidelity - Phenix 
Fire Insurance Co., Fire Association of 
Philadelphia, Glens Falls Insurance Co., 
Hanover Fire Insurance Co., Home In- 
surance Co., National Union Fire Insur- 
ance Co, and Springfield Fire & Marine 
Insurance Co. 

Underwriting Manager 

The Excess Management Corporation, 
which has been the underwriting man- 
ager of the two reinsurance companies 
and of Excess Reinsurance Association 
since inception, will continue in that 
canacity. 

The purpose of the two reinsurance 
companies and the Excess Reinsurance 
Association is to provide a strong and 
comprehensive reinsurance market in the 
United States. Reinsurance of all types 
of risks written by fire insurance com- 
panies are undertaken both on an excess 
of loss and participating treaty basis. 

Mr. Prickett has had a very extensive 
experience in banking, finance and in- 
dustry, not only in the United States but 
abroad. In 1921 he was loaned. by the 
Federal Reserve Board to the War Fi- 
nance Corporation when it was revived 
to refinance industries, railroads, banks 
and loan companies during the post-war 
depression of 1921-25. 

Was Liaison Officer 

The loan operations of the War Fi- 
nance Corporation approximated in 
scope, volume and importance those of 
today’s Reconstruction Finance Corpo- 
ration. Mr. Prickett organized and di- 
rected field audits and examinations and 
served as liaison officer between the loan 
agencies over the whole country and the 
directors of the WFC in Washington. 

In the field of banking, Mr. Prickett 





APPARATUS BELOW STANDARD 





Canadian Report Shows Cities’ Fire- 
Fighting Equipment Is Not 
Up-to-Date 
A survey of fire-fighting apparatus in 
fifty-seven Ontario municipalities which 
are classed as vulnerable as far as Can- 
ada’s war efforts are concerned, reveals 
that 43% of the 216 pieces of apparatus 
have been in use for sixteen years or 
more, according to a report from the 
office of the Ontario Fire Marshal, W. 
J. Scott. It is pointed out that fifteen 
years is the generally accepted standard 
for the reliable life of fire apparatus. 
In an analysis of the survey it was 
shown that the apparatus owned and 
used by these municipalities includes 107 
pumpers, fifty-six hose trucks, forty 
ladder trucks and thirteen aerials, while 
seven pieces of apparatus, unclassified 
as to age and utility, were not included 
Although great stress has been laid on 
the necessity for up-to-date fire-fight- 
ing apparatus work, only two pieces of 
apparatus have been purchased this year 
in the fifty-seven municipalities which 
include all the large cities in Ontario 

with the exception of Ottawa. 


A resolution passed at the annual 
meeting in Toronto last May of the 
National Fire Protection Association 


urged that the manufacture of fire-fight- 
ing equipment be given some measure 
of priority as an aid to the national 
defense programs of Canada and the 
United States. 





KARL E, PRICKETT 


also spent six years in Europe, South 
America and the Far East where he 
supervised for the Federal Reserve 
Board and the Comptroller of the Cur- 
rency the operations of all the foreign 
subsidiaries and foreign branches of 
American banks. 

During his business career, Mr. Prick- 
ett has served as a senior executive of- 
ficer and director of a leading industrial 
concern and as director of insurance 
companies, banks and investment com- 
panies. 











THE PILOT REINSURANCE COMPANY 
of NEW 
CAPITAL and SURPLUS $2,500,000 
Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 
A. F. Sadler, Vice-President & Secretary 
70 Pine Street, New York City 
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PAXTON RETIRES FROM WORK 
Comptroller and Office Manager Had 
Been Thirty-Five Years with 
Fred S. James & Co. 

Hoyt F. Paxton, comptroller and office 
manager of Fred S. James & Co., Chi- 
cago, retired August 15 after thirty-five 
years with the organization. He was the 
guest of honor last week at a luncheon 
tendered by the partners of the agency 
and members of the Old Timers Club. 
Twenty-five were in attendance. He was 
presented with a sterling silver coffee 
service by Vice-President Elmer J. 

Schafer. 


Mr. Paxton was associated throughout 
the thirty-five years with the account- 
ing department. He was for three years 
head of the office and accounting depart- 
ment of the James’ New York offices. 


Throughout his years with the James 
organization he has taken an active in- 
terest in employes’ affairs. He helped 
to organize the Fred S, James & Co., 
Employes’ Club and the Employes’ 
Thrift Club. His hobby is gardening, for 
which he is widely known. He served 
for two years as president of the Men’s 
Garden Club of America, and at the re- 
cent convention held at Syracuse was 
elected national secretary of that organ- 
ization. His home is at Elmhurst, III. 
where he is member of the Park Board. 
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THE LION'S SHARE 


The fact that this is the month of Leo, the Lion, has little 


to do with local agency production, except that we know 


that agents with the fearless and aggressive characteristics 


of the King of Beasts do get the Lion’s Share of business to 


be had. . . . Vital production assistance of the Springfield 


Group will help you get a proportionately larger share of 


new business. 
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WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY , 


SPRINGFIELD, MASS. 
SPRINGFIELD. MASS. 
DETROIT, MICH. 
PITTSFIELO, MASS. 


OF FIRE INSURANCE COMPANIE 











CLARIFIES CANADIAN RULE 





Property Inspectors Must Be Approved 
by Commissioner of Royal 
Mounted Police 
Contrary to the accepted belief that 
fire insurance companies operating in 
the Dominion of Canada must employ 
only inspectors of British birth, a new 
booklet published by the Department of 
National Defense shows that the regu- 
lation is only that inspectors of property 
risks in Canada must be furnished with 
a card of identification by the Commis- 
sioner of the Royal Canadian Mounted 

Police. 

Under the regulation, every company, 
agency and brokerage firm must file 
with the Commissioner at Ottawa a 
complete list of its inspectors, with ad- 
dress of each inspector and _ the terri- 
tory in which he operates. 

It is provided that no report by an 
inspector shall be sent to any point 
outside of the Dominion except where 
there is no Canadian office in which final 
action can be taken or for other reasons 
it is necessary to send the report out- 
side of Canada, it shall be submitted to 
the Commissioner who, after examina- 
tion, shall forward it to the address 
indicated, or return it to the Canadian 
office of the sender with appropriate 
instructions. 





AMERICA FORE GROUP CHANGES 


Vice - President Henne Shifts 
Forces in Indiana, Colorado 
and Wisconsin 

Several changes and transfers affect- 
ing the field forces of the America Fore 
Group in Indiana, Wisconsin and_ Colo- 
rado are announced by Vice-President 
EK. A. Henne. Indiana State Adjuster 
Harry E. Frost has been transferred 
to Milwaukee, where he will have charge 
of that area, while his former assist- 
ant, L. H. Bowers, has been promoted 
to fill an Indiana vacancy, Assisting 
Mr. Bowers will be Harold M. Wilson, 
who was formerly an independent ad- 
juster. 

Raymond F. Jackson, who has been 
farm special agent in Wisconsin, 1s 
being transferred to Colorado, where 
he will be assistant to State Agent F. 
M. Kelmkamp for all departments in the 
Mountain Field, 

To succeed Mr. Jackson in Wiscon- 
sin, Howard R. Herrick has been trans- 
ferred from the Chicago office as spe- 
cial agent for the farm department. He 
will have his headquarters at Madison. 





Field 





CALIFORNIA POND OFFICERS 


The California Pond of Blue Goose at 
its July meeting installed these officers 
for the coming year: 

Most loyal gander, K. H. C. Dunbar, 
Fire Companies’ Adjustment Bureau; 
supervisor of the flock, Harold Smet- 
hurst, Travelers Fire; custodian of the 
goslings, L. L. (Pat) Brown, National 
Automobile Club; wielder of the goose 
quill, E. E. Davis, insurance attorney; 
keeper of the golden goose egg, Ariel C. 
Harris, Aero Aviation Underwriters, and 
guardian of the pond, Ross D, Misner, 
New Hampshire Fire. 





GOUGH HOME FROM HOSPITAL 
Deputy Commissioner C. A. Gough of 
the New Jersey Department of Banking 
and Insurance, has left St. Francis Hos- 
pital at Trenton, where he has been 
confined for the nast seven weeks, an 
has returned to his home. He expects 
to spend several more months in fe 
cuperating his health and strength. 
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America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 
FinST_AMERICAN FiRE INSURANCE COMPANY 


Eighty Maiden Lane, 


SAN FRANCISCO 


NEW YORK CHICAGO 
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and Indemnity Group 


COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN, Vice-President 


NIAGARA FirRE INSURANCE 


New York', N.Y. 


DALLAS MONTREAL 
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Aetna C. & S. to Produce Sound 
Movie of Agents’ National Meeting 


to the advent of the Kansas City con- 
vention, 


To Be Available for Other Meetings 
Following the Kansas City showing of 


An unprecedented feature for an in- 
surance convention is announced for the 
annual meeting of the National Associa- 
tion of Insurance Agents at Kansas City, 
October 13-17, where convention pro- 
ceedings will be recorded in sound film. 

The sound motion picture of the 
Kansas City convention will be produced 
by the Aetna Casualty & Surety’s safety 
education department, which has its own 
complete production unit and technical 
staff. Present plans call for showing 
the convention movies in completed form 
at the closing session on Thursday. 

Shots of Every Aspect of Meeting 

The film makers plan to shoot flashes 
of every aspect of the convention so that 
the completed film will catch the full 
flavor of a big national convention with 
all its social and human sidelights, to- 
gether with the formal platform pro- 
ceedings. Some of the principal scenes 
in the picture will be devoted to speak- 
ers, with actual recording of excerpts 
from their talks. There will also be 
scenes showing Kansas City’s leading 
points of interest, and some informal 
shots of individuals and groups at the 
registration desks, in hotel lobbies, in 
the main meeting hall and in sub-meet- 
ing halls, etc. Highlights of the banquet 
and entertainment feature will also be 
recorded and preserved for posterity. 

To give the picture body and continuity 
the Aetna staff, before moving its equip- 
ment on to Kansas City for the shoot- 
ing of the “on the spot” scenes, will 
film a prologue in its Hartford studios 
which will depict the origin of the Na- 
tional Association and significant high 
spots in its history and growth down 


the convention film, it will be made 
available to state associations and local 
boards throughout the country and un- 
doubtedly become an outstanding feature 
of state and local agents’ gatherings 
throughout 1941-42. 

For more than a year the Aetna has 
been producing its own self-contained 
picture unit. Several sales and safety 
films have been released for showing 
by the company’s agents and field forces. 
One of these, a sales subject entitled 
“Say It in English” had its premiere at 
the mid-year meeting of the National 
Association in Oakland in April where it 
was received with considerable en- 
thusiasm. 

The Aetna technicians are already ex- 
perienced in producing a convention film, 
such as will be taken at Kansas City. 
At the 1941 Spring meeting of the East- 
ern convention of the Motor Vehicle 
Commissioners Association, Aetna cam- 
era men were on hand and produced a 
fine film that has been found highly 
instructive as well as entertaining by the 
various motor vehicle commissioners 
throughout the country. The technique 
developed in producing this film will be 
employed and improved for the Kansas 
City production, 

At present the Aetna is working on a 
full time production schedule and several 
new pictures employing both sales pro- 
motion and safety themes are being 
planned for release in the near future. 





PLAN MASS. AGENTS’ MEETING 


Plans are being formulated at the Bos- 
ton headquarters of the Massachusetts 
Association of Insurance Agents for the 
annual meeting of the organization which 
will be held the latter part of October 
in Springfield, Mass. Last year the meet- 
ing started off with a banquet the night 
before, the business sessions being held 
the next day. It is thought that this 
year’s meeting may start in the early 
afternoon, with a banquet in the evening 
and a business session continued through 
the following day. 





BURROUGHS-McLARTY WEDDING 

Benjamin B. Burroughs, Norfolk local 
agent, immediate past president of the 
Virginia Association of Insurance Agents, 
and Mrs. Mary Champe McLarty, secre- 
tary to Samuel Bigelow, manager of the 
Virginia Association, were married in 
\tlanta, Ga. August 6. Miss Virginia 
Sydnor, formerly secretary to the man- 
ager of the Virginia Press Association, 
has oa named to succeed Mrs. Bur- 
roughs, 





ROCKLAND AGENTS’ OUTING 
The annual outing of the Rockland 
County, N. Y., Association of Local 
Agents wiil be held at the Mountain 
View Country Club at New City, N. Y,, 
on Wednesday, September 10, A pro- 


SUPPLEMENTAL PREMIUMS UP 

Premium volume for supplemental con- 
tracts for the first six months of 1941 
is nearly 60% higher in New Jersey 
than for the same period last year. Gen- 
eral fire premiums have gained nearly 
15% according to Expert Leon A. Wat- 
son of the New Jersey Schedule Rating 
Office. Combined premium income on 
supplemental contracts No. 1 and 2 was 
nearly $500,000 for the first half of this 
year, against $310,500 in the same period 
of 19 





MISS HIBERNIA FRIEND WEDS 

Miss Hibernia McIlwaine Friend, the 
daughter of John Wesley Friend, Vir- 
ginia state agent for the Phoenix of 
Hartford in Petersburg, Va., and James 
Arthur Richardson, Jr., of Baltimore 
were married August 9. The bride is a 
great-niece of the late Archibald G. Mc- 
Ilwaine, former president of the Orient 
and United States manager for the Lon- 
don & Lancashire. 


a 





gram of sports and entertainment has 
been arranged. A _ buffet luncheon will 
be served at 12:30 o’clock with a dinner 
in the evening. A charge of $5 covers 
luncheon and dinner and sports fees. 
Those planning to attend should notify 
Marte Merritt, secretary, Spring Valley, 


Wm. Ardell Waters to 
Join Hall & Henshaw 


LEAVING PACIFIC NATIONAL 





Well Known Fire Company Underwriter 
to Take Over New Post Sept. 2 with 
Large New York Agency 





William Ardell Waters, who has man- 
aged the Eastern department of the 
Pacific National Fire at Philadelphia 
since the department was established in 
1934, is leaving the Pacific National to 
join the agency firm of Hall & Hen- 
shaw in New York City. 

In 1920 Mr. Waters began an insurance 
career during which he has occupied 
every company position from map clerk 


Photo by Schonbrunn 
WILLIAM A. WATERS 


to executive. His first position was in 
the Southern department of the Queen 
at Atlanta, Ga., his home town. He was 
promoted from map clerk to examiner, 
but resigned in 1925 to accept a posi- 
tion in the finance business which took 
him to Pittsburgh, Chicago, Albany, and 
finally to Philadelphia. 

He returned to the insurance business 
in 1928 to join the Lumbermans as ex- 
aminer in its home office in Philadelphia. 
About a year and a half later he was 
promoted to chief examiner and twelve 
months later was appointed as the com- 
pany’s superintendent of agencies. In 
this position he developed a wide ac- 
quaintance with insurance producers. 

Joined Pacific National in 1934 


In July, 1934, when the Pacific Na- 
tional Fire set up an Eastern department 
Mr. Waters was selected to manage the 
department. The Eastern department 
office assumed the development and 
supervision of a vast territory including 
the entire East, South, and Middle West. 
Beginning in a modest location in the 
Independence Building, the office steadily 
expanded until it secured its present 
extensive quarters in the Drexel Build- 
ing, Fifth and Chestnut Streets, Phila- 
delphia, three years ago, 

A sound and steady growth accom- 
panied by a low loss ratio has been the 
experience of the Eastern department of 
the Pacific National during the period 
of Mr. Waters’ administration of its 
affairs. He has demonstrated ability in 
assisting producers during his career 
which will be a valuable asset in his new 
position. 

The firm of Hall & Henshaw, which 
hesis joining on September 2, is one of 
the best known agencies in the United 
States. It has been successfully operated 
for a period of over fifty years, achiev- 
ing an enviable record of accomplish- 
ment. The acquisition of Mr. Waters’ 
services by this esteemed agency will be 
of value to their companies and brokers. 
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Agents’ Committee to Meet 
With B. D. O. Heads Aug. 18 


A special meeting of the National 
Association of Insurance Agents’ advis- 
ory committee to the Business Develop- 
ment Office will be held in New York 
on Monday, August 18. The committee 
will meet with the officers of the Busi- 
ness Development Office including Di- 
rector Milton W. Mays, Assistant 
Director Fred W. Westervelt, Jr. and 
Assistant Director H. Pierce North. 

With the exception of James M. Rich- 
ardson of Hartsville, S. C., who will be 
unable to be present because of illness 
in his family, all other members of the 
National Association’s committee are ex- 
pected to attend the meeting. These 
include Chairman Allan I. Wolff of Chi- 
cago; Vice-Chairman Eugene Battles of 
Los Angeles; R. M. Carson of Glens 
Falls, N. Y. and John K. Boyce of 
Amarillo, Texas. 

President Payne H. Midyette of the 
National Association, ex-officio member 
of the committee, will not be able to 
be present, but in his place at the meet- 
ing will be Vice-President R. W. For- 
shay of Anita, Iowa. 





JOHNSON-THOMPSON NUPTIALS 

Mrs. Ruth Johnson, secretary to George 
E. Jamison of Bloomfield, N. J., presi- 
dent of the Essex County Association of 
Insurance Agents, and Kenneth J. Thomp- 
son, production manager, New York of- 
fice, Glens Falls Indemnity, were married 
August 7 in Bloomfield. They are now 
on a honeymoon in New England. Mrs. 
Johnson’s agency connection is Jamison 


& Mitchell, Inc., Bloomfield. 





COACH COURSE FOR BROKERS 


Herbert J. Pohs, Empire State Build- 
ing, New York, instructor-in-charge of 
insurance courses at the Marquand 
School, Central Branch Y.M.C.A., 55 
Hanson Place, Brooklyn, is now con- 
ducting another insurance coach course 
for those preparing to take the agents’ 
and brokers’ examinations to be held by 
the New York State Insurance Depart- 
ment in September. The course will be- 
gin August 19 at 6:30 p. m. sharp, on the 
seventh floor of the school, Room 707. 
Further information may be had by tele- 
phoning to Mr. Pohs at PE 6-4332. 





Alexander C. Mason, Rutland, has re- 
tired from executive post in the Vermont 
Association of Insurance Agents after 
twenty years of continuous service. H's 
positions have included chairman of the 
executive committee, president, national 
councillor to the National Association 0 
Insurance Agents, member of the New 
England Advisory Board and since 1933, 
sectéfary-treasurer. He was president 
for two terms and after his first election 
in 1928 the Vermont Association in- 
creased its membership 101%, winning 
the National Association’s cup for larg- 
est increase in membership of a state 
unit. 
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Naming Enjoy your vacation / cancel 
Rest and have a good time. ———— 
To relax. whenever we choose is one 
the great privileges of this country \ 
Ours. Every one knows that to rest one’s 
te —— | ody and mind brings untold benefits — but = = 
= {= to relay one’s vigilance is another matter!aa f | iin... — 
ee i as 





Crum & Forster agents can enjoy their vaca- AS eS ae 
rt =. PE neh 
tions to the utmost—can relay with complete es 


satisfaction and eedom from worry. Th 
KNOW that the entire Crum & forster organiz- 
ation continues to function with the same 
efficiency during ar se look-/ k= EX Festi. 
° e e ¢ - a 
it after the interests of eiragents 
with the same vigila nce that pre- 
vails every day throughout 


the year! 
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McCord Pei: Ne ew Type 
Of Insurance Courses 


FLORIDA SCHOOL AT DAYTONA 
Divided Into Groups: Employes, Basic 
and Advanced Classes; Names 
Lecturers 

L. P. McCord, Jacksonville, chairman 
of the educational committees of the 
Florida and National Associations of In- 
surance Agents, originator of the short 
courses in insurance which have swept 
over the country, is inaugurating a new 
and advanced type of school for the fifth 
short course school of the Florida asso- 
ciation. It will be held at the Oceola 
Hotel, Daytona Beach, September 8-11. 

This year the courses will be divided 
into three groups. The first is the em- 
ployes’ course for policywriters, stenog- 
raphers, file clerks and other office work- 
ers. The second is the basic class for 
agents, solicitors and heads of depart- 
ments who have not heretofore enrolled 
or received certificates. The third is the 
advanced class for those who have at- 
tended at least three of the schools and 
have won at least three certificates. 

Following are the subjects and lectures 
for the employes’ course and the lec- 
turers: 

Employes’ Course Lecturers 

Business letters and bus'ness English, 
Milton W. Mays, director, Business De- 
velopment Office, New York; effective 
speech, Roy Duffus, James Johnston 
Agency, Rochester, N. Y.; study of the 
manual, Don Bolton, Jacksonville; forms, 
clauses and endorsements, L. P. Hebard, 
Florida state agent, Corroon & Reynolds, 
Jacksonville; casualty cong ae Al- 
len Mathes, vice-president, Finley, Tuck- 
er & Brother, Jacksonville; office em- 
ployes as salesmen, Hunter Brown, pres- 
ident, Florida association, Pensacola; 
how to be helpful to the agency, Mar- 
jorie E. Hanes, H. J. Arrant agency, 
Miami. 

Following is the program for the basic 
class: 





Fire Policy Conditions 

Unusual and often overlooked fire pol- 
icy conditions, Russell W. Michael, man- 
ager of Southern department, Fireman’s 
Fund, Atlanta; blanket forms, J. H. 
Rhudy, general agent, Jacksonville; au- 
tomobile fire, theft and comprehensive, 
John H. Dillard, agency superintendent, 
Southern department, Fireman’s Fund, 
Atlanta; burglary, theft and robbery, 
Parks Hunt, general agent, Atlanta; ac- 
cident and health, J. H. O’Connor, vice- 
president, Provident Life, Chattanooga. 

Messrs. Hebard and Bolton will speak 
before this group and there will also 
be a speaker on use and occupancy. 

For the advanced class, Mr. Hunt will 
lecture on public and automobile liability, 
Mr. Duffus on other casualty lines, Mr. 
Michael on fire coverage and Vice-Presi- 
dent L. E. Mackall, National Surety, will 
talk on fidelity and surety. Other speak- 
ers, yet to be chosen, will discuss inland 
marine, personal property floater and 
reporting forms. 


General Siemiey Gets 


License From New York 


The General Security Assurance Cor- 
poration of New York, organized to 
assume the assets and liabilities of the 
United States branch of the General 
Fire of Paris, has secured its license in 
New York to write fire insurance and 
allied lines. It will transact a reinsur- 
ance business only. Applications are 
being made to enter other states. H. M. 
Robertson is president of the new com- 
pany. 


MINNESOTA GOLFING STARS 

Virgil Roby, manager, Travelers In- 
surance Co. at Minneapolis, wofi the 
\rrowhead tournament at Dultth last 
week, while Insurante Commissioritr 
Newell Johnson was runner-up in thé 
Birchwood tournament at Bemidji. 
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J. RALPH WILBUR PASSES 





Retired America Fore Vice - President 
and Western Manager Had 
Long Service Record 
J. Ralph Wilbur who retired as vice- 
president and Western manager of the 
fire companies in the America Fore 
Group at Chicago in 1931, died on Thurs. 
day of last week. Funeral services were 
held at Evanston, IIl., where he resided, 
at the chapel of the First Congregational 
Church August 9% He was 66 years of 
age and had heen ill only a few days, 
Born at Leeds, N. Y., in 1874, Mr. 
Wilbur lived in Chicago since the age of 
five. He received his degrees i in electrical 
and mechanical engineering at Cornell 
University in 1897 and was elected a 
member of Sigma Psi, honorary scien- 
tific fraternity. The following year he 
joined the Continental Insurance Co. in 
its Western department as inspector. 
He became engineer for the Western 
department and for a time was special 
agent on the Pacific Coast. In 1908 he 
returned to the Chicago office and in 
1912 became assistant secretary of the 

company and in 1916, secretary. 

In 1917 he was put in charge of the 
Western department. He was made 
second vice-president in 1920, vice-presi- 
dent in 1922 and was elected vice-presi- 
dent of all the companies in the group 
in 1925. 

Mr. Wilbur was prominent in Masonic 
affairs and was a member of the Evan- 
ston Country Club. He is survived by 
his wife and three daughters. 





Stevens President of 
Appraisers’ Society 


The Appraiser’s Board of New York, 
now functioning as the New York chap- 
ter of the American Society of Technical 
Appraisers held a meeting on August 8 
at which the following appraisers were 
present: 

Cornelius J. Callahan, H. J. Davis, 
Wilbur Doll, Herbert Gnad, Arthur B. 
Jenkins, Fred V. McNamara, Arthur P. 
Thompson and Robert Van de Velde. 

The meeting confirmed the election of 
R. W. Stevens of Chicago as national 
president and of E, J. Launer of Los 
Angeles as national treasurer of the 
American Society of Technical Ap- 
praisers whose headquarters are in 
Chicago. 

The national vice-president and_na- 
tional secretary will be elected from 
among the members of the New York 
Chapter. For this purpose the Ap- 
praisers’ Board of New York has sum- 
moned a special meeting to be held on 
Friday, September 12. 





CALIFORNIA COMPACT SIGNED 





Committee to Compose Differences Be- 
tween Lawyers and Adjusters Fol- 
lows National Pattern 

Signatures to the rules of procedure 
of all parties at interest in the forma- 
tion of the California Conference Com- 
mittee have now been affixed to the 
agreement entered into by the State Bar 
of California, National Board of Fre 
Underwriters, American Mutual Alli- 
ance, Association of Casualty & Surety 
Executives, International Claims Asso- 
ciation and the National Association of 
Independent Insurance Adjusters. 

Formation of the committee, to com- 
pose differences that have led to fric- 
tion between members of the bar asso- 
ciation and insurance companies and ad- 
justers, became effective last May, but 
the committee machinery was delayed 
until final signature to the rules of 
procedure, just now accomplished. 

The committee is composed of ten 
members, five appointed by the state 
bar and five by the insurance company 
and adjusting organizations. The agree- 
ment contains the rules of conduct 0 
the national committee, which have been 
adopted for government of the Califor- 
nia committee. 
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Court Rules on What Constitutes 
Acceptance of Renewal Fire Policy 


A mere proposal by an insurance com- 
pany to renew a fire policy unless ac- 
cepted is not binding on either party. 
And the acceptance of a proposal of in- 
surance must be evidenced by some act 
that binds the party accepting. A men- 
tal reservation that can be changed is 
not sufficient. 

In an action on an alleged renewal 
contract of a fire policy the undisputed 
evidence showed that a short time be- 
fore the expiration of the policy the 
company’s agent, pursuant to a general 
custom, without an application being 
made and without any communication 
with plaintiff, re-issued the policy by 
preparing a duplicate of the expiring 
policy, which covered the same property 
in the same amounts, for one year be- 
ginning on the expiration date of the 
original policy. This was placed in the 
fle in the agent’s office. 

How Agent Tried to Get Acceptance 

The agent then placed a printed form 
of notice in the mail addressed to plain- 
tif that the new policy had been issued 
to succeed the one the plaintiff had ex- 
piring with the company on the speci- 
fied date. This notice was received by 
plaintiff, but he made no effort to com- 
municate with the agent, pay the pre- 
mium or advise the agent whether he 
desired the re-issued policy. 

The policy remained on file in the 
agent’s office for fifteen days after the 
expiration of the old policy, when the 
agent withdrew it from the file and 
drove seventeen miles to plaintiff's 
home where he offered to deliver the 
policy to plaintiff's wife on payment of 
the premium, plaintiff not then being 
at home. He left word for plaintiff to 
let him know within a day or two 
whether he wanted the original policy 
renewed. 

Plaintiff did not let him know whether 
he wanted it, did not pay.the premium 
or offer to pay it, so seven days later 
the agent endorsed the re-issued policy 
with the words “Not taken” and on the 
same day mailed a copy to the rating 
bureau and the original renewal of the 
policy to the insurance company. On 
the night of the next succeeding day 
plaintiff's house and household goods 
were destroyed by fire. Within a week 
after the fire plaintiff drove into the 
town where the agency was situated, 
met the agent in front of a drug store 
and was told that renewal policy had 
been cancelled and mailed to the insur- 
ance company. 


Complaint Against Insurer Dismissed 
Reversing judgment for plaintiff and 
dismissing the case, the Arkansas Su- 
Preme Court, Pacific National Fire v. 
Suit, 147 S. W. 2d 346, held that the 
defendant insurance company was en- 
titled to a directed verdict from the 
record made. “According to the undis- 
puted testimony in this record,” the 
court said: “The policy which he 
(plaintiff) purchased expired on March 
16, 1939, and he was notified of that fact 
but failed to contact the agent about 
paying the premium or getting time 
within which to pay or signifying that 
he would accept the renewal policy. 

“Appellant could not have recovered 
the premium from him and forced the 
Policy upon him. Not being bound him- 
self to pay the premium, no liability 
Tested upon the company under a re- 
newal policy which he never indicated 
he wanted. A mere reservation in his 
own mind that he intended to pay the 
Premium and take the policy within 
thirty days is not sufficient to recover 
on a contract which had néver been ac- 
cepted by him.” 

The plaintiff had testified that he 
thought he was insured because he knew 
he had thirty days of grace to pay an 
Msurance premium (according to the 
old insurance law). But both the origi- 
nal and the renewal policy contained a 


notice that the policy was cancellable 
on five days’ notice. The court said, in 
conclusion : 

“The mere preparing and filing a re- 
newal fire insurance contract by an 
agent in his office authorized to repre- 
sent an insurance company does not 
estop the insurance company from 


Grace Church 
New York 


Fountain Street Baptist Church 
Grand Rapids 


pleading that the insured had not ac- 
cepted the contract. As stated above, 
a mere reservation in the insured’s mind 
that he intended to pay the policy and 
take it up does not amount to an ac- 
ceptance.” 


NO COVER FOR MAN O’ WAR 

The former race horse, Man o’ War, 
said to have been the most heavily in- 
sured horse on record, has reached the 
age of 24 and is no longer insurable, 
it is reported from Lexington, Ky., where 
for almost twenty years he has been 
held to be the greatest stallion in the 
world, 





St. Patrick's Cathedral 
New York 





McCORMACK HAS NOT ACTED 


Insurance Commissioner John C. Mc- 
Cormack of Tennessee has denied that 
he has extended the privilege of sub- 
agent licenses to automobile dealers, as 
has been published. He says he has 
the matter under advisement but has not 
yet reached a decision. 


ADVANCED BY WINNIPEG FIRM 

Harold G, Tucker has been appointed 
assistant manager of the insurance de- 
partment of Osler, Hammond & Nanton, 
brokerage firm of Winnipeg, Canada. 
He has been associated with the firm 
for twenty-five years. 
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Modern Hire Protection Safeguards these 
JFamous [Churches 


A recent bulletin* of the National Board of Fire Un- 
derwriters contains the following statements: 

“A study of church fires indicates one outstanding 
fact, and that is the importance of early discovery of 
the fire... However, these buildings can be given a high 
degree of protection through the installation of an 
automatic fire alarm system, which will assure the call- 
ing of the fire department before the fire has reached 
that stage where fire fighting is almost sure to be of 


no avail.’ 


Shown here are some of the many churches that have 
met the hazards of belated discovery and delayed 
alarms by means of the Aero Automatic Fire Alarm 
System. Entirely automatic in its operation, Aero is on 
the watch for fire twenty-four hours a day, every day 
in the year, thereby assuring prompt discovery and 
prompt and accurate alarms, no matter what hour of 
the day or night a fire may break out. 


*Bulletin #86, Committee of Fire Preverition and Engineer- 


ing Standards, National Board of Fire Underwriters. 
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Huebner Supports College Proposal 


(Continued from Page 1) 
recommended the creation of an Amer- 
ican College of Property and Casualty 
Underwriters, wth a long range program 
of education leading to the award of 
two professional designations of degree 
standing, namely, the designations ot 
Chartered Property Underwriter (CPU) 
and Chartered Casualty Underwriter 
(CCU). After full consideration, the 
representatives of the organizations 
unanimously approved the committee’s 
recommendation in principle. Four sub- 
committees were appointed, an advisory 
committee and three additional commit- 
tees dealing respectively with legal 
phases, finances, and curriculum and 
educational procedure—to work out their 
respective assignments with a view to 
the presentation of a complete program, 
early in the Fall, to the original group 
which met on May 16. 


CLU Plan Can Be Duplicated 


The Chartered Life Underwriter 
(CLU) program is readily adaptable to 
the property and casualty insurance 


fields in the opinion of Professor Hueb- 
ner. Presenting that viewpoint he says: 

“All that has been done in life in- 
surance can readily be duplicated in 
property and casualty insurance under 
the auspices of an American College of 
Property and Casualty Underwriters. 
The committee of educators, which 
recommended this plan on May 16, did 
so in the belief that the property and 
casualty insurance callings are inherently 
professional from every vital standpoint. 
They meet all the vital elements of the 
professional concept, i. e., (1) they are 
inherently noble and absolutely neces- 
sary to the general welfare of the com- 
munity, (2) involve a utility to clients 
which reflects an obligation to serve 
efficiently and unselfishly, (3) comprise 
a science of substantial learning, involv- 
ing a very considerable educational and 
experience effort, and requiring expert- 
ness in daily service, and (4) represent 
a service of such character as to require 
of their practitioners emphasis upon a 
high code of ethics and practice. 

“The proposed plan affords the advan- 
tage of starting from the beginning with 
the wealth of accumulated experience 
already gained from the fourteen years 
of operation of the American College 
of Life Underwriters, thus avoiding at 
the very start a great deal of formative 
experimentation. Practically all of the 
legal phases, with respect to incorpora- 
tion of the college, protection from 
taxes, protection of the designation in 
the several states, protection of the de- 
signation from misuse by holders there- 


DR. 'S. S, HUEBNER 


of, etc., have their counterpart and solu- 
tion in the CLU movement. The work 
of establishing examination centers at 
universities and colleges throughout the 
country, as well as the securing of co- 
operation from universities and colleges 
in the giving of instruction, has also 
progressed to a remarkable degree, and 
will be available to the property and 
casualty branches of insurance. 

“In fact, from a financial standpoint, 
much saving could be accomplished if 
the property and casualty examinations 
were held at the same time as the CLU 
examinations are given, at the same ex- 
amination centers and with the same 
examination proctors, the total cost being 
prorated on the basis of the number of 
examinees belonging to each of the two 
colleges. This would avoid a duplicated 
cost, and would be particularly favorable 
to the proposed new college in the 
formative years of its growth when can- 
didates for examination are necessarily 
much smaller than the number now ap- 
pearing for the CLU examinations. 

“Many problems will necessarily arise, 
but nearly all will be similar to those 
already encountered hy the American 
College of Life Underwriters, and which 
were solved by that organization as they 
arose. The management of the American 
College of Life Underwriters will gladly 
make available all of its solutions. It 
stands ready to aid always by way of 





suggestion or recommendation, or by the 
furnishing of information. The proposed 
new college should, therefore, start much 
more easily, be assured of a much more 
rapid progress, and be safeguarded 
against the handicap of possible errors. 
I feel confident that the suggested 
American College of Property and Cas- 
ualty Underwriters will be welcomed by 
educational institutions everywhere be- 
cause the American College of Life Un- 
derwriters has already been welcomed. 
Curriculum Being Studied 

“The Curriculum. This is a very im- 
portant question, and probably the most 
difficult to agree upon. It is here that 
opinions may differ, and the ideas of any 
one or a few individuals should not 
necessarily prevail. It is a matter for 
conference determination. A large com- 
mittee on curriculum and_ educational 
procedure has already been appointed, 
consisting of ten company and agency 
organization representatives, plus nine 
additional members who have had abund- 
ant experience as teachers of insurance 
in the property and casualty fields. This 
committee will give careful consideration 
to the subject with respect, on the one 
hand, to the special text material relat- 
ing respectively to fire insurance, cas- 
ualty insurance, marine insurance, and 
surety bonding, and, on the other hand, 
to the required group of allied subjects 
vital and common to all of these 
branches of insurance. 

“When the plan of study is perfected 
by this committee, it will be submitted 
to the entire group of representatives 
who approved the proposed collegiate 
plan on May 16. The proposed plan, 
it should be emphasized, will in no 
sense oppose any existing courses of 
instruction or any existing educational 
organizations. On the contrary, such 
existing courses may be most useful in 
preparing candidates. 

“Adoption of the recommended plan, 
I am confident, will soon cause leaders 
in the property and casualty insurance 
fields to become conscious of the reali- 
zation of three outstanding objectives, 
all designed to enhance the dignity of 
the calling, and to further a high and 
lasting professional concept, namely, (1) 
universities and colleges throughout the 
nation would be induced to make avail- 
able proper instruction for those who 
are contemplating entering the calling, 
or who are already engaged therein, 
(2) courses in property and casualty in- 
surance would be started far and wide in 
universities and colleges for the lay 
student, so that the subject would be- 
come adequately represented in the 
nation’s educational curriculum, just as 
are so many other business subjects, 
and (3) an objective is provided toward 
which all who are commendably ambi- 
tious may aim, with the feeling that the 


—— 


effort constitutes a real investment for 
the future.” 


Functions of Life College 


The American College of Life Under. 
writers is sponsored by the National 
Association of Life Underwriters and 
was incorporated in 1927, said Dry 
Huebner. Stating the basic functions 
of the college he continues: 

“(a) The setting up of educational 
standards, the formulation of a program 
of education over a four-year period of 
study, of degree standards, the effect- 
ing of ways and means to disseminate 
the program far and wide throughout 
the life insurance business, as well as 
among higher institutions of learning. 

“(b) The enforcement of educational 
and other prerequisites for the taking 
of examinations, so that the designa- 
tion of CLU may be recognized in educa- 
tional and professional circles as meet- 
ing degree standards, as is the case 
universally with designations in other 
professional callings. 

“(c) The formulation and constant im- 
provement of the curriculum of study 
to be pursued in preparation for the 
CLU examinations, including not only 
the principles, practices, and economics 
of life insurance per se, but also the 
closely allied business subjects, which 
happen to be the principles of salesman- 
ship; economics; government; sociology; 
general business law; wills, trusts and 
estates; taxation; corporation finance; 
banking and credit; and investments, 
This function has the advantage of creat- 
ing uniformity of instruction in the 
numerous universities and colleges where 
otherwise the greatest lack of uniformity 
and absence of proper standards would 
prevail. The college is a unifying force 
in insurance education throughout the 
nation, just as the CPA movements 
serves as such a force in the accounting 
education of the nation. 

“(d) The promulgation of the entire 
program of instruction among. institu- 
tions of higher learning, and the giving 
of educational assistance to all institu- 
tions asking for the same. This has 
been one of the outstanding services of 
the college, and has met with much 
success. The service has included the 
finding of teachers of insurance, not only 
for institutions of learning, but also for 
many private study groups where a uni- 
versity or a college was not available. 
Likewise it has involved the preparation 
by the college of a teachers’ manual for 
the guidance of insurance teachers along 
all important lines. 

“(e) The preparation of proper text 
books through various channels, and, 
under its own auspices, the issue of study 
supplements, problem material, manuals, 
and promotional literature, resigned to 
guide teachers and prospective students, 







































































Stock Insurance Agents 


on 
oH ADVOCATES OF 
gaae AMERICAN PREPAREDNESS 
ATIONAL DEFENSE BY FIRE DEFENSE! The unusual demand on industry as 
Aor J N a result of the present emergency — the necessity for speed . . . the inexperi- 
fe > Ye) (fi ie enced help . . . the hasty erection of plants . . . the decreased vigilance due to stress 
‘y of other matters —all combine to create a situation which can seriously deter pro- 
0 7 aN duction for National Defense. Municipal and 
; State authorities are doing their best to supervise 
, : n plans for fire defense of these vital industries. 
4 I \ Insurance agents will be on the alert to cooperate 


with local defense committees, so that the tragic 
consequences of fire and sabotage will not hamper 
this great American undertaking! 











Insurance Company Ztd. 
90 John Street, New York 
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ys well as insurance organizations, so 
that all may become interested in the 
program of study along sound educa- 
tional lines. 


Growth of CLU Movement 


“Although the CLU program has only 
junctioned actively since 1928, and for 
ahout half of this time during a period 
af severe business depression, nearly 
1900 have already qualified as Chartered 
Life Underwriters, (including this year’s 
quota of candidates, who will have the 
designation conferred on September 18 
next). At the close of this year’s exam- 
inations, 2,057 have completed all of the 
examinations, although some still must 
complete their three-year experience 
record to receive the award. Moreover, 
3043 additional candidates have credit 
jor one Or more of the examinations 
taken, namely, 1,081 for one examination, 
1107 for two examinations, 588 for 
three examinations, and 267 for four ex- 
aminations. In other words, 5,100 candi- 
dates have completed all or part of the 
examinations. The total number of appli- 
cants approved to date to take the ex- 
aminations is 6,720. Judging from our 
correspondence, it also appears that at 
least another 4,000 have undertaken the 
course of study. Many of these probably 
never contemplate taking the examina- 
tions, yet obtain great good from a pur- 
suit of the course of study. 

“This year 1,616 candidates took 2,524 
examinations at ninety universities and 
colleges serving as examination centers. 
These candidates were associated with 
eighty-nine different companies, and rep- 
resent 330 cities and towns, in forty-four 
states, the District of Columbia and 
Hawaii. It may be added that 1,715 of 
the examinations were passed this year. 
Preparation for this year’s examinations 
was undertaken through the medium of 
157 study groups, fifty-six of which were 
under the auspices of universities and 
colleges, sixty-six under the auspices of 
life underwriters’ associations and local 
CLU chapters, and thirty-five under the 
auspices of home offices or life insur- 
ance agencies. The combined enrollment 
of these study groups was 2,159, and 
nearly one-half of this enrollment was in 
groups conducted under the auspices of 
universities and colleges. It may be 
added that approximately one-half of the 
existing Chartered Life Underwriters are 
in managerial or supervisory work, a 
situati mn which will greatly augment the 
luture spread of the movement to an 
ever increasing personnel.” 





Mrs. Uberto C. Crosby 
Marks 98th Birthday 


Mrs. Uberto C. Crosby, widow of the 
former United States manager of the 
Royal Exchange, observed her ninety- 
eighth birthday at her home in Longwood 
Towers, Mass., last week. 
Mrs. Crosby was the sister of the late 
E.G. Richards, one time United States 
manager of the North British & Mer- 
cantile; her son, Everett Crosby, is con- 
nected with the New York office of 
Brown, Crosby & Co. of Philadelphia; 
her grandson is Arthur Crosby, partner 
ot Brown, Crosby & Co., and a cousin, 
who joined the family party, is John 
J. Cornish of Field & Cowles of Boston. 
Many years ago Uberto C. Crosby and 
John B. Cornish, father of John J. Cor- 
nish, were special agents together for 


se Phoenix in the New England 
held, 


3rookline, 





Cornelius V. Starr, president of the 
American International Underwriters, 
and Mrs. Starr held a community fete 
on the Starr estate at Brewster, N. Y., 
last Saturday for the benefit of United 
China Relief. Dr. Hu Shih, Chinese 
Ambassador to the United States, was 
4 guest. Thirty Chinese entertainers 
Performed sword and dragon dances. At 
least 1,000 persons attended. 


SECURITY PREMIUMS GAIN 





Up More Than 35% in First Six Months 
of This Year; Group Assets 
Show 4% Increase 

An increase of 35.62% in net premiums 
written in the first six months of 1941 
as compared with the first six months of 
1940 is recorded by the Security Group 
in New Haven. The group’s two fire 
companies, the Security and the East & 
West together increased their net pre- 
miums by 30.86%. These increases rep- 
resent a continuation of the upward 
trend of Security Group premiums shown 
in 1940, when the 1939 figures was bet- 
tered by 19.6%. ; 

In the six months since December 31, 
1940, net combined admitted assets for 
the Security Group increased by 4.10%, 
made up of a gain of 2.58% by the 
Security, 3.87% by the East & West 
and 14.09% by the Connecticut Indemnity. 

The unearned premium reserve for the 
group for the first six months of 1941 
showed an increase over the same period 
of 1940 of $802,515, made up of increases 
of $431,476 by the Security, $195,040 
by the East & West and $175,998 by 
the Connecticut Indemnity. Net surplus 
and voluntary reserves for the three 
companies as of June 30, 1941, were: 
Security, $5,200,821; East & West, $1,- 
708,326; Connecticut Indemnity, $604,852. 


John B. Knox, Jr., Dies; 
Fieldman for L. & L. & G. 


John B. Knox, Jr., state agent in 
Maine for the Liverpool & London & 
Globe, died suddenly on Sunday in Port- 
land, Me. He years old. Mr. 
Knox was the son of the late John B. 
Knox of West Hill Drive, West Hart- 
ford, Conn., who was secretary of the 


was 61 


Phoenix Fire at the time of his death 
and president of the Equitable Fire & 
Marine. 

Mr. Knox was well known in New 
England insurance circles. A native of 
Hartford, Conn., where he attended the 
public schools, he was a member of the 
3eardsley and Beardsley Agency there. 

Mr. Knox joined the L. & L. & G. on 
January 1, 1911, as special agent for 
Connecticut, Massachusetts and Ver- 
mont, and two years later was assigned 
territory in northern New York and Ver- 
mont with headquarters in Burlington. 
In April, 1923, he was appointed state 
agent in Maine for the L. & L. & G, 
which position he held at the time of his 
death. Prior to his association with the 
Liverpool he was secretary and inspec- 
tor of the Hartford Board of Fire Un- 


derwriters and for eight years was as- 
sociated with the Reliance Insurance Co. 
of Philadelphia. 

He was a member of the Elks, Masons, 
and Spanish War Veterans at the time 
of his death. He leaves, besides his wife, 
Frances B. (White) Knox, two sons, 
John M. Knox of Portland, state agent 
of the Royal Exchange; Lloyd Knox of 


Portland; a daughter, Mrs. Esther B. 
(Knox) Owen of Newton, Mass., three 
brothers, Harold Knox of Pittsburgh, 


Pa.; Frank R. Knox of Holyoke, Mass.; 
and Arthur S. Knox of Old Saybrook 
and Hartford, special agent for Globe & 
Rutgers; and a sister, Miss Ada Knox. 


Boston Library Names Crafts; 
To Continue Evening Classes 


James F. Crafts, manager. Eastern de- 
partment, Fireman's Fund, Boston, has 
been elected vice-president of the In- 
surance Library Association of Boston, 
an office recently created by an amend- 
ment to the by-laws. 

The board of trustees also adopted a 
recommendation of the educational com- 
mittee to continue the evening insurance 
classes on fire, casualty, surety and in- 
land marine during the coming Fall and 
Winter seasons. 
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British Court Holds Ship Not 
Abandoned When Master Leaves 


But one of the boats broke adrift and, 


A salvage action of unusual interest 
was recently dismissed in the Admiralty 
Court, London, by Justice Langton, s.t- 
ting with the Trinity Masters. The action 


was brought by a radio operator, P. 
McCarthy, of the steamer Albionic, who 
claimed from the owners, H, Cock- 


erline and Co., Hull, remuneration for 
services rendered after the ship's master 
and some of the crew had left in cir- 
cumstances which, he alleged, amounted 
to abandonment. The action was treated 
as a test case on behalf of the officers 
and members of the crew. 

The Albionic, a steamer of 2,468 tons, 
was bound from Barry to Tunis with 
coal. On March 18, 1940, she was re- 
ported to be on fire. It was impossible 
to get into the engine room to shut off 
steam, and the steering gear jammed 
with the helm half over so that the 
ship went round in circles. 


Fire Is Put Out 


The plaintiff's case was that the master 
and twelve of the crew got into the 
two boats, leaving him, the chief and 
second officers, chief engineer and eight 
of the crew. He also alleged the captain 
told the members of the crew to “jump 
for it.’ Bucket parties were organized 
to prevent the fire spreading, and grad- 
ually it burnt itself out. The engines 
also stopped, and, as the ship was driving 
dangerously close to Lundy Island, those 
on board let go the anchors. The plain- 
tiff sent out radio messages for tugs 
and eventually the ship was towed to 
Swansea. Throughout the whole time 
the sea was very rough. 

The defendant’s case was 
master never abandoned ship. The 
tain said that when the fire broke 
he ordered the two lifeboats to be low- 
ered and manned by a few of the crew 
to keep the boats off the 


the 
cap- 
out 


that 


HEADS W. J. ROBERTS & CO. 


Henry S. Sutter Is New President of 
Marine Office; Hobson and Maillot 
Vice-Presidents 
Henry S, Sutter, formerly vice-presi- 
dent and secretary of W. J. Roberts & 
Co., Inc., marine underwriters, 59 John 
Street, New York City, has been elected 
president succeeding the late W. J. Rob- 
erts, who died in June. Thomas Hobson, 
formerly treasurer, is now vice-president 
and treasurer; Walter L. Maillot retains 
his position as vice-president; O. Lewis 
Owen, former assistant secretary, has 
been elected secretary, and William Mer- 

cer remains as assistant secretary. 

W. J. Roberts & Co. is United States 
managers for the Standard Marine of 
Liverpool and the Union of Canton and 
marine -sagg-ssood for the Orient of Hart- 


ford. Mr. Sutter has been underwriter 
for the organization for fifteen years. 
Mr. Hobson, in charge of accounting, 


has served twenty-eight years, and Mr. 
Maillot, in charge of the fire insurance 
department, has been with the office for 
ten years. Mr. Owen, in charge of 
claims, and Mr. Mercer are also veterans 
of the office. 

BRITISH ‘CLAIM ADJUSTERS 

The Institute of London Underwriters 
has just announced that at the last June 
meeting of Company _ Lloyd’s Ad- 
justers of Claims C. T. Greenacre (Alli- 
ance Assurance Co.) and P. H. Mitchell 
(Lloyd’s) were unanimously elected 
chairman and deputy-chairman respec- 
tively for the ensuing year. 


snsith side. 


the master was descending the 
to the other boat to place the 
safety he was struck 
and stunned by a block and when he 
recovered consciousness he found that 
the boat he was in had also broken 
adrift and, as the ship was still steaming 
in circles, he could not get aboard again. 
He and the boat’s crew then boarded a 
trawler, but the weather was too bad 
for him to put back to the ship. He 
was eventually landed at Clovelly. The 
value of the ship and cargo was £33,500. 

Justice Langton, delivering judgment, 
said the reason the master left the sh‘p 
was obscure, but he was sick at the time 
and unfit to discharge his duties. How- 
ever, he made every effort to return to 
his ship and there was no clear order 
for abandonment. The judge mentioned 
that he had since given his life for his 
country. 

“It has been argued,” Justice Langton 
continued, “that there was constructive 
abandonment; that this terminated the 
contract of service; and that the master’s 
hail to the crew to ‘jump for it’ was a 
direct order and constituted a dissolution 
of the contract. 

“That order was imprudent and was 
countermanded by the chief officer then 
in charge of the ship, and an injunction 
of that sort did not automatically dis- 
solve the contract. 

“After a full review of the authorities 
on abandonment, I must dismiss the claim, 
The case, however, is a borderline one 
and, in case it goes further and my view 
of the law is held to be wrong, I can 
state that I regard the services of the 
parties who remained on board as worthy 
of a total award of £2,000. Taking the 
rating of the plaintiff as between the 
second and third officers, that would 
mean an award to him of about £200.” 


while 
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NEW SEA SAFETY MEASURES 


British Ministry of War Transport 
Announces New Steps to Aid Those 
in Lifeboats and Rafts 


British Ministry of War Trans- 
announced the minister’s de- 
measures for in- 
providing 


The 
port 
cision to adopt new 
creasing safety at sea by 
greater protection and comforts for occu- 
pants of lifeboats and rafts. These 
measures are to be made compulsory 
war-time requirements under the Mer- 
chant Shipping Acts. 

The new requirements are the latest 
improvements in a long series of de- 
vices and measures which have been in- 
troduced since the piratical war on ship- 
ping was added to the ordinary. perils 
of the sea. Among the more important 
measures already adopted are the pro- 
vision of a portable radio apparatus from 
which an automatic distress signal may 
be given by an unskilled person, develop- 
ment and supply of emergency rafts, 
introduction of life-saving vests, devel- 
opment of self-igniting buoyant electric 
lights for attachment to rafts and life- 
buoys and vests and the fitting of motors 
to lifeboats of certain ships. 

To these are now added the provision 
of hand pumps, protection from wind and 
sea for occupants of rafts, supply of oil 
for the massage of feet and legs to pre- 
vent frostbite and “trench feet,” in- 
creased rations of water and food of 
much greater nutritional value. The 
necessary arrangements with manufac- 
turers of the new foods have been made. 


has 


JOHN C. KEEGAN DIES 


Marine Vice-President of Providence 
Washington Was With Company 
for Nearly 30 Years 

John C. Keegan, vice-president of the 
Providence Wash'ngton and Anchor in- 
surance companies and long well known 
in the ocean and inland marine under- 
writing fields, died Sunday at his home 
in Providence after an illness of several 
months. He was 55 years old. 

Born in Brooklyn in 1886, Mr. Keegan 
was educated in public schools there and 
entered the insurance brokerage busi- 
ness in 1901. For several years he was 
associated with Johnson & Higgins. In 
1912 he joined the Providence Washing- 
ton and five years later was elected 
marine assistant secretary. The follow- 
ing year he was elected marine secre- 
tary. In 1931 he was elected marine 
vice-president and in 1939 vice-presi- 
dent of the Providence Washington and 
the Anchor. 

He was a member of the board of 
managers of the American Marine In- 
surance Syndicate and a director of the 
United States Salvage Association. Mr. 
Keegan was instrumental in organizing 
the Inland Marine Underwriters’ Asso- 
ciation, serving as president. At the 
time of his death he was a member of 
the executive committee of the group. 

He is survived by his widow, Mrs, May 
Keegan, four sons, John, Thomas, Wil- 
liam and James Keegan, and one daugh- 
ter, Mrs. D. D. Dummer. All four sons 
are in the marine insurance business, 
John with the Firemen’s of Newark, 
Thomas with Aetna Fire, William with 
Appleton & Cox, Inc., and James with 
Newhouse & Sayre. 





Appleton & Cox Campaign 
To Start in September 
Appleton & Cox, Inc., of New York, 
marine underwriters, 
new trade journal 


nationally - known 
announces that its 
campaign, headlined “Guardians of the 
Sea,” is to start in September. Each 
advertisement features an original draw- 
ing of a famous lighthouse, with descrip- 
tive copy that is interesting and instruc- 
tive. 

The program will include twelve ad- 
vertisements, the first of the series show- 
ing America’s first lighthouse, built in 
Boston harbor; the last illustrates mod- 
ern, streamlined Grays Reef Lighthouse, 
recently constructed with PWA funds. 

It is fitting that this series should be 
sponsored by Appieton & Cox, among 
the pioneers in marine underwriting in 
this country. The program was pre- 
pared by Parker-Allston Associates, ad- 
vertising agency for Appleton & Cox. 





A. M. A. December Meeting 
To Be Held in Cleveland 


The December conference of the in- 
surance section of the American Man- 
agement Association will be held at 
Cleveland at the Statler Hotel, with dates 
tentatively set as December 9-10. 

Reginald Fleming of the Common- 
wealth & Southern Corp., New York, 
selected as chairman of the section at 
the annual meeting last May, will pre- 
side over the sessions. He will call a 
meeting of the executive board early in 
September to make plans for the con- 
ference. 


The chocolate is of a special kind con- 
taining a thirst quencher. 

A memorandum on the subject has 
been circulated to organizations repre- 
senting employers and employes of the 
shipping industry,-and this sets out the 
details of the new requirements which 
are to be completed not later than 
September 30, 


Companies File Answer 
In Tacoma Bridge Cage 


TRIAL SET FOR SEPTEMBER 


Claim State Refused to Appoint Ap- 
praisers; Authorities Claim 
$5,200,000 Total Loss 


Trial of the suit brought by the Wash. 
ington Toll Bridge Authority against 
twenty-three insurance companies with 
coverage aggregating $5,200,000 on the 
Tacoma Narrows Bridge which collapsed 
last November 7, is expected to start in 
Superior Court at Tacoma, September 8. 
A special venire of seventy-five men will 
be drawn from which the jury will be 
selected. 

Attorneys for the companies have filed 
their answer to the suit, asserting that 
the toll bridge authority has refused 
to abide by the provisions of the con- 
tract. 

The companies admit, in their answer, 
that the bridge and approaches were in- 
sured against loss or damage for a total 
of $5,200,000 and that the policies were 
in full force and effect at the time of 
the collapse. They also admit that the 
bridge sustained certain damage last 
November, that a reasonable cost of the 
structure and approaches is $6,500,000 
and that they have been served with 
notice of loss. 


Total or Partial Loss 

The cases revolves around 
the bridge is a total loss, 
total loss or a partial loss. Last March, 
when the state demanded payment in 
full on the loss, the companies, con- 
tending that the bridge could be re- 
stored for $1,800,000, invoked the arbitra- 
tion clause in their contracts. They now 
claim that the state has refused to ap- 
point its appraisers with the result that 
an appraisal of the loss and damage has 
not been undertaken. They claim the 
only fair way to settle the controversy 
is through appraisal, as provided in the 
contracts. 

Engineers have recommended _ that, 
whatever the outcome of the litigation, 
a wider and stronger bridge be erected 
to replace the collapsed span. The in- 
surance contracts require only payment 
sufficient to restore the bridge to its 
previous condition. 


whether 
a constructive 





Anticipates No Meeting on 


Canadian Rate Reductions 


Wilson McLean, manager of the 
Canadian Inland Underwriters Associa- 
tion, Toronto, implies there is little 
likelihood of a conference between the 
C. I. U. A. and agency organizations in 
connection with recent premium rate 
reductions, to some of which the agents 
have expressed opposition. Chief oppo- 
sition has sprung up against the reduc- 
tion in the personal property floater rate. 

_Mr. — ean’s position is that the 

el oy has determined to correct an 
evi beh has long been in existence, 
that of uncontrolled commission rates. 
He says he hopes these evils will have 
been removed entirely within a reason- 
able time. 





SPECIAL FOR FIREMAN’S FUND 
The appointment of Gordon Arter as 
fire and automobile special agent for 
Utah and southern Idaho has been an- 
nounced by the Fireman’s Fund. In ad- 
dition, Mr. Arter will represent the 
Occidental Underwriters, while the fire 
and automobile business of the Home 
Fire & Marine and the Occidental insur- 
ance companies in that field will remain 
under the jurisdiction of E. G. Eld- 
redge & Co., general agents at Salt Lake 
City. A graduate of the University 0 
California, Mr, Arter entered the em- 
ploy of the Fireman’s Fund at the head 
office in San Francisco in January, 1934, 
and nine months later was assigned to 
the fire underwriting department. In 
1937 he was transferred to the fire loss 
department. 
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Mutuals’ Credit Union Bond Petition 


Resisted by Stock Surety Companies 


Garner Files Brief with New York Department, Holding 
Statute Does Not Grant Such Authority; Says It Was 
Legislative Intent to Withhold That Right 


that of the Supreme Court of the United 


M. O. Garner, counsel for the Surety 
\ssociation of America, has filed a brief 
with the Insurance Department of New 
York, in connection with the applications 
f the Liberty Mutual Insurance Co. 
and American Mutual Liability Insurance 
Co, both of Boston, for permission to 
write credit union blanket bond standard 
form 23, in New York State. The brief 
sts forth the section of the New York 
insurance statutes which specifies what 
classes of companies are permitted to 
write that class of coverage, and takes 
the position that nowhere in the statute 
authority granted to mutual casualty 
and surety companies to issue this type 
f coverage. 

Judge Garner, former vice-president 
and general counsel of the National 
Surety Corp., has represented the Surety 
Association of America on many occa- 
sions, and particularly in connection with 
the fidelity-surety angles of the new 
New York insurance code. The De- 
partment has the matter under advise- 
ment. 

Setting forth that the kinds of insur- 
ance in which companies are permitted 
to engage are stated in section 46 of 
article 4 of the insurance law of 1939 
which became operative January 1, 1940, 
the brief states that many of the kinds 
of coverage stated in the credit union 
blanket bond standard form 23 are con- 
tained in sub-paragraph E of paragraph 
16 under the title of fidelity and surety 
insurance. 


Names Types of Institutions 

Further, the brief says, the paragraph 
“names the institutions and types of 
institutions or entities to which author- 
ized companies may issue bonds con- 
taining such coverages, namely banks, 
bankers, brokers, and financial or monied 
corporations or associations. Clearly the 
type of assured contemplated by the said 
credit union blanket bond falls within 
the kinds of institutions or entities 
specified in sub-paragraph E. 

‘Nowhere in the statute is authority 
granted to mutual casualty insurance and 
surety companies to issue to institutions 
or entities of the classes mentioned in 
sub-paragraph E the kinds of coverage 
therein stated. It is contended, there- 
lore, that such mutual companies may 
not issue in this state credit union 
blanket bond standard form number 23.” 
Upholding the contention that mutual 
casualty and surety companies are not 
authorized to execute and deliver such 
bonds, the brief continues: 

“It seems to be a well-settled principle 
of law that where a statute contains a 
particular enactment dealing with a par- 
ticular subject or subject matter and 


| also contains a general enactment which, 


+ hot come within 


‘standing alone and in the absence of 
any such particular enactment, would 
comprehend and include what is em- 
braced in the particular enactment, only 
the particular enactment is operative and 
the general enactment can affect only 
such cases within its general scope as do 
the purview of the 
Particular enactment.” 


Cites Court Decisions 


In support of this stand, Judge Garner 
cites several court decisions including 


States in United States vs. Chase. 

On the subject of the legislative in- 
tent in granting authority to insurance 
companies, the brief states that under 
the present law, the problem is simpli- 
fied far beyond the extent of the prior 
law, that in passing the present law, 
the legislature had the whole body of 
the law before it and that it amounted 
to more than a recodification and was 
really the drafting of a new law with 
most of the basic provisions of the old 
law retained but for the most part dif- 


ferently stated. 

In one or more drafts preceding the 
final one, Judge Garner states, the 
authority granted to all companies, 


whether stock or mutual, with respect 
to surety, fidelity and allied lines, was 
the same; there was no line of demarca- 
tion drawn anywhere respecting the 
kinds of business in which stock surety 
companies might engage as compared 
with the kinds of business in which 
mutual companies might engage; it was 
after consideration of the law article 


(Continued on Page 28) 





tion of the Preferred. 


Io Years of Som 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 


Ins. Counsel Ass’n Has 
Completed Its Program 


WHITE SULPHUR MEET, SEPT. 3-5 





Formal Addresses Interspersed with 
Committee Reports; J. S. Kemper 
To Be a Guest Speaker 





Three days of legal discussion plus 
a fine entertainment program at White 
Sulphur Springs are being anticipated 
by members of the International Asso- 
ciation of Insurance Counsel. Dates of 
their annual convention at The Green- 
brier are September 3 to 5 and the 
program, recently completed, hits a new 
mark in timeliness of the subjects to be 
discussed and quality of the speakers. 

Oscar J. Brown, Syracuse, president 
of the Counsel, and Mrs. Brown head the 
reception committee, and Mr. Brown 
writes alluringly of the attractions of 
White Sulphur Springs in the July issue 
of the Insurance Counsel Journal. On 
Tuesday, September 2, registrations ot 
members and their guests will take place. 
A president’s social hour is scheduled 
for early evening followed by an execu- 
tive committee meeting. 

Welcome By State Attorney General 

Clarence W. Meadows, attorney gen- 
eral of West Virginia, will give the wel- 
coming address to the convention the 
following morning, September 3. Payne 
Karr, Seattle, will respond. Then comes 
the presidential address of Oscar Brown 
in which he will discuss among other 
things the future course of the associa- 
tion. Two formal addresses are next on 
the program (1) John B. Martin, Phila- 
delphia, who will speak on “Litigation 
and the Soldiers’ and Sailors’ Civil Relief 
Act of 1940” and (2) John L. Barton, 
Omaha, who will discuss “Federal Court 
Rules and their Applicability to Insur- 
ance Litigation. . 

Reports from the following committees 
will next be heard: Executive, general 
legislative, home office counsel (Hugh 
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THE PREFERRED ACCIDENT 
INSURANCE COMPANY 


of New York 
80 MAIDEN LANE, NEW YORK 


Edwin B. Ackerman, President 





F. & G., chair- 
nominating. 
New 
Noll, 


D. Combs, United States 
man), life insurance and 
Secretary R. B. Montgomery, 
Orleans, and Treasurer R. M. 
Marietta, Ohio, will also report. Enter- 
tainment Chairman Lowell White. Den- 
ver, and Mrs. Willis Smith, Raleigh, 
N. C., ladies golf chairman, will be in- 
troduced and will highspot the recrea- 
tional features planned for the delegates. 
Second Day’s Program 

A flock of committee reports embrac- 
ing the many-sided activities of the In- 
ternational Counsel are scheduled for 
the second morning’s session. They in- 
clude casualty, fidelity and surety law, 
fire and marine, health and accident, un- 
authorized practice of law, workmen’s 
compensation, compulsory automobile in- 
surance, and a special committee report 
3 Changes in Organization, by William 

Reeder, St. Louis, a member of the 
Can executive committee. 

Formal addresses scheduled for this 
session include (1) “The trend of De- 
cisions in Actions Between Husband and 
Wife for Personal Injury,” by Clarence 
W. Heyl, Peoria, Ill., and (2) “The Cas- 
ualty Home Office Looks to Local 
Counsel for Better Public Relations” by 
Victor C. Groton, vice-president and gen- 
eral counsel, Allstate Insurance Co. 

That afternoon will be devoted to the 
men’s golf tournament in charge of Mark 
Townsend, Jr., Jersey City, and a ladies’ 
bridge party under the ch 1airmanship of 


Mrs. Walter Mayne, St. Louis. That 
evening the annual banquet and enter- 
tainment is scheduled. 

- To Hear J. S. Kemper 

Friday morning the featured guest 


speaker will be James S. Kemper, presi- 
dent, American Motorists and the Lum- 
bermens Mutual Casualty, and immediate 
past president of the Chamber of Com- 
merce of United States. He will address 
the Counsel on “National Defense and 
American Economy.” Another formal 
talk will be made by Lasher B. Galla- 
gher, Los Angeles, on the subject: “May 
an Insurance Company Rely on the Alle- 
gations of a Complaint Against One of 
Its Insureds in Deciding Whether the 
Case Is One Within the Terms of the 
Policy?” A scheduled report of the 
committee on practice and procedure will 
then be presented by Alvin R. Christo- 
vich, New Orleans, chairman. 

Report of the nominating committee 
followed by introduction of the new 
president and new executive committee 


members rounds out the program. Golf 
and bridge prizes will be awarded. The 


new president will formally adjourn the 
convention. 


Before leaving for home the new 
executive committeemen will get together 
for an early afternoon meeting. 





TWO BIG BONDS 





Hartford Accident’s N. Y. Office Issues 
Them Covering Performance and 

Labor on Ft. Green Housing Project 

Hartford Accident & Indemnity 
through its New York branch office was 
the sole originator recently of two bonds, 
each in the penalty of $5,000,000, on be- 
half of the D. M. W. Contracting Co.., 
Inc. of Brooklyn. One bond covered 
performance and the other for payment 
of labor and material bills. There were 
nine co-sureties. 

The bonds are in 
York City Housing Authority required 
in connection with a contract of $9,- 
384,825 for the construction of the super- 
structure and appurtenances, Fort Green 
Housing Project No. NYS-1, New York 
City Housing Authority Contract No. 16. 
This contract embraces the construction 
of thirty-eight buildings, of which twen- 
ty-seven are six stories high, four are 
eleven stories, four are thisteee stories, 
and three involving 3,501 apart- 
ments and rooms. 


the New 
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favor of 


stores, 


13,128 





QUARTERLY DIVIDEND 
Fireman’s Fund Indemnity’s directors 
a declared a quarterly dividend of 
$.50 per share on the capital stock of 
the company, payable September 15, 
stockholders of record as of September 5. 











EKighty-two companies 
Cooperate in Defense 


MODIFY UNDERWRITING RULES 


Stock and Mutual Organization Members 
Permit Carrying Passengers 
Without Extra Charge 

The National Bureau of Casualty & 
Surety Underwriters, American Mutual 
Alliance and Mutual Casualty Insurance 
Rating Bureau announce jointly that 
eighty-two stock and mutual companies, 
members of the respective organizations, 
have voluntarily modified their under- 
writing rules so that owners of private 
passenger automobiles may now carry 
passengers for a charge without 1n- 
creasing their insurance premiums or 
voiding the policy contract. 

This action of the companies writing 
a preponderance of the automobile lia- 
bility insurance in the United States was 
taken to facilitate the Government’s 
share-your-car campaign as a national 
defense measure to reduce the private 
consumption of gasoline. 

Conference with Ickes 

Decision of the insurance companies to 
cooperate with the Government in its 
defense efforts resulted from conferences 
with Secretary of the Interior Harold L. 
Ickes, petroleum coord’nator for na- 
tional defense, and his aids in the petro- 
leum conservation division. 

Secretary Ickes was formally advised 
of the action of the insurance companies 
last week when Howard M. Starling, 
manager of the Washington office of the 
National Bureau of Casualty & Surety 
Underwriters, personally delivered the 
following letter, signed by William Les- 
lie, general manager of the National 
Bureau; A. V. Gruhn, general manager, 
American Mutual Alliance, and F. A. 
Fleming, general manager, Mutual Cas- 
ualty Insurance Rating Bureau: 

Remove Possible Deterrent 

“In their desire to cooperate to the 
fullest possible extent in the effort, in 
the interests of national defense, to 
bring about a voluntary reduction in the 
use of petroleum products, the stock and 
mutual casualty insurance companies 
named in the attached lists have through 
their respective organizations decided to 
amend their underwriting rules and 
thereby remove a possible deterrent to 
the use of one private passenger auto- 
mobile by several persons traveling to 
or from a common destination as, for ex- 
ample, fellow-employes. Accordingly, the 
following changes have been adopted: 

“1. The manual exclusion which now 
appears in the policy as: ‘This policy 
does not apply: . .. while the automobile 
is used as a public or livery conveyance, 
or for carrying of persons for a charge, 
unless such use is specifically declared 
and described in this policy and premium 
charged therefor’ is amended by the 
deletion of the words ‘or for carrying 
persons for a charge.’ 

“2. The manual rules requiring an ad- 
ditional premium of 10% where a private 
passenger automobile is used for the 
carrying of persons for a charge are 
suspended. 

“The printing of revised policy forms 
and necessary filings with state authori- 
ties will be carried out as expeditiously 
as possible. In the meantime, the com- 
panies named have agreed to construe 
their outstanding policies and all policies 
hereafter issued insuring private pas- 
senger automobiles as affording insur- 
ance on the basis of the above changes 
on and after August 7, 1941, except in 
the State of Washington where the ef- 
fective date is August 13, 1941, and 
except in the States of Texas and Mas- 
sachusetts where these changes are now 
receiving the consideration of the respec- 
tive state authorities.” 

Charged Additional Premiums 

Heretofore, insured private passenger 
cars were permitted to carry persons for 
a charge only when such use was specifi- 
cally declared and described in the pol- 
icy, for which an additional premium of 
10% was charged. Recognizing that this 
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Qualities Needed to Be Successful 
And Outstanding in Underwriting 


By John S. Turn 
Retired Vice-President, Aetna Life & Affiliated Companies 


This is the first of a number of articles by John S. Turn based on his wide 
experience and many contacts with underwriters during his forty-two years in the 


business. 


For nearly twenty of these years Mr. Turn was in charge of Greater New 


York operations of the Aetna Companies during which time he was responsible to 


the home office for all underwriting results. 


Prominently featured by the author 


in the following is that the underwriter must possess (1) the spirit of venture; (2) 
the spirit of conservatism; (3) the courage of his convictions, and (4) salesmanship 


ability. 


What qualities should a man possess 
who wishes to become successful and 
outstanding in insurance underwriting? 
That is the big question which confronts 
the young man just starting his insur- 
ance career as well as the underwriter 
“on his way up the ladder” to an execu- 
tive position. Based on my own knowl- 
edge of conditions in the casualty, sure- 
ty, fire and marine fields, it would be 
most helpful for employers to ascertain 
before a man is employed or assigned 
to underwriting work whether he pos- 
sesses certain qualities which are neces- 
sary. These qualifications come under 
the following headings: 

Four Necessary Qualities 

1. The spirit of venture because in- 
surance is a business venture. 

2. The spirit of conservatism—for this 
quality is necessary as a governor of the 
underwriter’s spirit of venture. 

3. The courage of his convictions. 
After an underwriter gives deliberate and 
careful consideration to the proposition 
presented to him it takes courage to 
either accept or decline the risk. 

4. Finally, the underwriter should pos- 
sess an appreciation of salesmanship. He 
should have the ability to “sell his rea- 
sons” to a producer if he must decline 
a risk. Likewise, he needs on occasion 
to “sell his reasons” for accepting cer- 
tain risks. 

Even Balance of Venture and 
Conservatism 


Considering these qualities in their or- 
der, the underwriter must have the spirit 
of venture for he knows any risk he 
accepts may sooner or later produce a 
loss to his company. He must have the 
spirit of conservatism or he might ven- 
ture too far. There must be an even 
balance of venture and conservatism. 

The underwriter needs salesmanship 
ability more particularly in selling the 
producer his reasons for declining a risk. 
If he does not do this, he may lose the 
respect and good will of the producer 
and his further patronage for his com- 
pany and himself. Too many underwrit- 
ers fail to appreciate how much the abil- 
ity to do this assists the production de- 
partment of their company. 


Courage in Accepting Risks 


He must have courage to accept risks 
where the experience has not been favor- 





restriction might deter car owners from 
cooperating fully with the government’s 
plea that motorists share their cars as 
much as possible, thereby conserving 
vasoline, the eighty-two insurance com- 
panies have removed both the exclusion 
and the extra premium charge. 

The owners of private passenger auto- 
mobiles are thus free to cooperate fully 
with the government’s national defense 
plan, if they so desire, as far as their 
insurance protection is concerned. At- 
tention is called to the fact, however, 
that this action by the insurance com- 
panies does not permit private automo- 
bile owners to use their cars as public 
or livery conveyances. All underwriting 
rules affecting a car used as a public 
or livery conveyance stand as _ hereto- 
fore, without modification. 








JOHN S. TURN 


able but where the cooperation of the 
assured will be given to the engineering 
division of his company to improve con- 
ditions and reduce losses. He must real- 
ize that his acceptances of business must 
greatly exceed his rejections or his com- 
pany’s business may suffer. 

Furthermore, he must expect losses to 
occur; there would be no need for insur- 
ance if they did not. He must know 
how to take criticism from his employer 
on some of his individual undertakings 
without letting it sap his courage. He 
should let his value to his company be 
determined by the average profit or loss 
on his total undertakings, either by 
classes or as a whole. 

Finally, if the underwriter is to have 
a fair chance to show his employer he 
is dependable and outstanding, his em- 
ployer should not criticize him too fre- 
quently on the individual risks he accept- 
ed which may have resulted in loss, or 
risks which at the tirae undertaken would 
have been declined if the employer had 
been consulted. In other words, I do 
not believe the employer should criticize 
the individual risks accepted by his un- 
derwriters but should determine their 
value to the company on the profit or 
loss shown on the total amount of busi- 
ness which has been accepted for a pe- 
riod of not less than five years. 





Pennsylvania Motorists 


Warned on Storing Gas 


J. S. Trump, manager of the Phila- 
delphia Underwriters Association, has 
warned Pennsylvania motorists that 
those who store an extra supply of gaso- 
line on their premises so as not to be 
caught short by the curfew on retail 
sales may unwittingly be placing their 
property insurance in jeopardy. 

An act of the Pennsylvania legislature 
voids the standard policy on furniture 
and dwellings if inflammable liquids are 
stored on the premises without a permit 
from the company issuing the policy. 





N. Y. Federation Plans 
Meeting for Rochester 


GARRETT ANNOUNCES EVENTs 


Wellington Potter General Chairman; 
Paviour for Toastmaster; Theme, 
Free Enterprise 


James R. Garrett, of the National 
Casualty, New York City, president of 
the Insurance Federation of the State of 
New York, announces that the annual 
meeting will be held at Rochester, Sep- 
tember 19-20. Wellington Potter is gen- 
eral chairman of the convention. The 
theme is “Insurance united for the de- 
fense of free enterprise.” The Seneca 
Hotel will be headquarters. 

President Garrett will preside over the 
business session and will present Ernest 
Paviour, toastmaster, at the annual ban- 
quet on Friday evening, September 20, 
He also serves on the golf committee. 

The publicity committee for the con- 
vention, already at work, is composed 
of Mr. Paviour as chairman and Roy 
Duffus, James Johnston Agency, Follett 
L, Greeno and Louis Hawes, secretary 
of the Underwriters Board of Rochester, 

Five Golf Events 

The convention will start off with a 
five event golf tournament. Entry blanks 
must be in the hands of Gilbert Amsden, 
chairman of the golf committee by the 
preceding day. The events, beginning in 
the morning, will be two eighteen and 
one thirty-six medal handicaps, a kickers 
handicap and a putting contest for non- 
players. Golf prizes have been donated 
by the following: 

William J. Thompson, New York City 
casualty manager, Globe Indemnity; 
Richard V. Goodwin, vice-president, 
Eastern department Fireman’s Fund In- 
demnity; Ray S. Choate, vice-president, 
American Automobile; President Gar- 
rett, manager, Eastern health and acci- 
dent department, National Casualty, the 
Rochester board and the New York fed- 
eration, 

Two well-known speakers, to be an- 
nounced later, will address the banquet 
session. A number of officials from the 
New York Insurance Department, and 
members of the state legislature are ex- 
pected to attend. 

To Discuss Auto Law 

The annual meeting will be held on 
Saturday morning when election of offi- 
cers will take place. One of chief topics 
of discussion is expected to be the New 
York automobile financial responsibility 
act which becomes effective January I. 
This session will open at ten and close 
promptly at noon. 

In addition to- Messrs. Paviour and 
Amsden, the following prominent 
Rochester insurance men head the com- 
mittees appointed by Mr. Potter. 

General, Samuel F. Connor; registra- 
tion, Frank Eaton; reception, Thomas A. 
Sharp; transportation, Chester Cham- 
pion; entertainment, Robert Consler; 11- 
vitation, Fred Townsend; hotel, Bertram 
R. Herschberg. 








N. Y. Legislators Conferring 


Aug. 14-15 on New Auto Law | 


The joint legislative committee in New 
York State’s capital, handling the finan- 
cial responsibility law and_ proposed 
amendments thereto, met again this week 
to discuss the new law. With Assembly- 
man Russell Wright, the chairman, 4 


presiding officer the gathering took place } 


at Bolton Landing, Sagamore Hotel, 
Lake George, N. Y., August 14 and J}. 


Among those present from New York | 
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City was Ray S. Choate, American Auto- § 


mobile’s vice-president. 





VACATIONING ON COAST 
John S. Love, vice-president of Home 
Indemnity, and his family are now vaca- 
tioning on the Pacific Coast. They 
arrived in Los Angeles this week and 
will visit San Francisco and other north- 

west cities before returning East. 
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: ‘ door sports and good fellowship, a ban- 

Their Annual Field Day quet was held. President Dalrymple, 

The Milwaukee Accident & Health speaker of the evening, reviewed the 
Underwriters held a get-together last happenings at the national convention in 
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i the Hoosier’s group accident form. This 
d close type of coverage, which was being used 
by the Hoosier Casualty to compete with 
ur and workmen’s compensation insurance, was f 
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1e com- missioner Berry’s’ predecessor, Col. John 
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War Department’s Rating Plan Has 
Effected 42% Savings in 1st Quarter 


Keen interest was evidenced this week 
in the announcement by the War De- 
partment that savings of approximately 
42% are being effected on the neces- 
sarily huge sums of money required for 
insurance on Government construction 
of camps and. cantonments, and indus- 
trial facilities, under the new casualty 
comprehensive rating plan. This 
ings, it is stated, has been indicated by 
the experience of the Department on 
completed defense projects. 

The new rating plan, which was 
adopted May 3, 1941 to apply to con- 
struction projects on a cost-plus-a-fixed- 
fee basis where the premium exceeded 
$5,000, has just completed its first quar- 
ter of operation, and the War Depart- 
ment has made a number of observations 
in regard to the plan. It is pointed out: 


Reduction of Costs Sought 


Sav- 


“In cases where insurance costs on 
projects antedating the new plan have 
appeared to be higher than reasonable, 
the War Department has made a pre- 
liminary study and then conducted nego- 
tiations with the insurance carriers in- 
volved, in order to reduce these costs. 
Maximum cooperation is reported on 
the part of the insurance companies and 
other types of carriers involved. 

“Under the former competitive bidding 
plan, the contractor and the architect- 
engineer who had been awarded con- 
tracts for the designing or constructing 
of a camp, cantonment or industrial 
facility were each instructed to solicit 
bids from two mutual and two stock 
insurance carriers, and to award the 
writing of the insurance to the low 
bidder. The bulk of this construction 
insurance was awarded to a compara- 
tively small group of the nation’s in- 
surance firms, for two practical reasons. 
First, they underbid their competitors 
and wrote the insurance cheaper. Second, 
they were large enough in point ot 
capital to remain solvent through any 
conceivable demands for claims against 
them and thus to safeguard the Govern- 
ment’s investment in premiums paid to 
them for their service. 

“The new plan, however, provides for 
the payment of lower administrative 
costs to the firm handling the insur- 
ance—adjusting claims, etc—and for re- 
imbursement to the carrier for claims 
or losses. The premium paid by the 
Government is subject to a maximum 
limitation of 90% of the standard pre- 
mium for workmen’s compensation in- 
surance on a project of the size in- 
volved in each case, as published by 
the National Council on Compensation 
Insurance; and a limitation of 50% of 
the standard premium as published by 
the National Bureau of Casualty & 
Surety Underwriters for the other lines 
of insurance utilized. All claims in ex- 
cess of these figures must be paid by 
the firm carrying the insurance on each 
job. 

“This plan was worked out by the 
War Department in cooperation with its 
advisory committee on insurance, and 
various state insurance officials and rat- 
ing bureaus. The advisory committee 
is composed of George S. Van Schaick, 
chairman, vice-president, New York 
Life and former Superintendent of In- 
surance for New York State; S. S. 
Huebner, professor of insurance, Uni- 
versity of Pennsylvania; George k. 
Gardner, professor of insurance law, 
Harvard University Law School; and 
Ralph H. Blanchard, professor of in- 
surance, Columbia University School of 
Business. 


Workmen’s Comp. Chiefly Involved 


“The chief form of insurance involved 
on all Government construction projects 


is workmen's compensation, which, in 


the vast sums involved in the current 
enormous construction program, has 
evolved from mere insurance into a 


form of social service to the millions of 
citizens involved in building America’s 
defenses. The other types of insurance 
which are written on such construction 
are: contractor’s public liability, con- 
tractor’s protective public liability de- 
signed for use when subcontractors are 
involved, automobile public — liability, 
property damage, and, in special cases 
requiring special approval, burglary and 
holdup insurance, fidelity and forgery 
coverages. 

“No fire, tornado, windstorm, or any 
insurance other than the above-men- 
tioned is carried at Government expense 
on camps, cantonments and_ industrial 
facilities during or after construction. 
Experience has proved that as to these 
types or risks, the plan of self-insurance 
is much less expensive to the Govern- 
ment, through efficient fire prevention 
by means of fire departments and guards. 
Reports that the War Department re- 
quires fire insurance coverage on these 
projects are in error.” 





War Department’s Plan Being 
Studied By Minnesota Board 


A public hearing in St. Paul on the 
War Department’s casualty rating plan 
for workmen’s compensation and_ lia- 
bility insurance on cost - plus - a - fixed - 
fee defense risks was held August 12. 
Thereafter the Minnesota Compensation 
Insurance Board took the plan under 
advisement, making no decision as to its 
approval or disapproval of the proposal. 
It is not deemed likely that it will affect 
many industries or agents in the state. 
The board has before it an opinion by 
the assistant attorney general of Min- 
nesota that the plan could be approved 
if it does not result in discrimination. 





PAY BASIS SETTLED 


Georgia Court Determines Manner in 
Which Awards Under Workmen’s 
Compensation Shall Be Made 
The Georgia Court of Appeals has 
ruled that disability payments should be 
based on regular income instead of an 
average income for a certain period. 
Under the terms of the ruling compen- 
sation of W. H. Googe, Jr., a Rural 
Electrification Administration employe 
who was injured by a live wire, is in- 
creased from $9.51 a week to $15 a week 
Asserting that he was employed at 
seventy-five cents an hour for a 40-hour 
week under government regulations, 
Googe said he “worked all the time ex- 
cept when the weather interferred or 
material ran out.” The Georgia State 
Industrial Board awarded Googe half 
his average earnings of $19.03 a week 
instead of half of $30 a week, his salary 

when working full time. 





COLLEGE BUYS WAR COVERAGE 

The Saskatoon Collegiate Board has 
secured coverage against loss by mili- 
tary aircraft and other hazards included 
in the war risk endorsement to protect 
the college which is in western Canada. 
The war risk coverage is in addition to 
the regular fire insurance with supple- 
mental contract. The insurance is all 
written in companies represented by the 
Western Canada Insurance Underwrit- 
ers’ Association. 


DUBUQUE AGENT IS DEAD 

Thomas M. Langton, 69, head of the 
Langton Insurance Agency at Dubuque, 
lowa, died at Mercy Hospital recently 
following a year’s illness. He was a 
veteran of the war with Spain and took 
an active part in the service organ- 
izations, 





M. O. Garner’s Brief 


(Continued from Page 25) 


by article and section by section that it 
was worked out in its present form. 


Authority and Limitation 


Mutual casualty and surety companies, 
he says, derive their authority from sec- 
tion 316, which is both a grant of author- 
ity and a limitation. 

“The authority to write bonds covering 
institutions such as credit unions,” the 
brief continues, “and the kinds of cov- 
erage that may be granted under such 
bonds is contained in sub-paragraph E 
of paragraph 16 where all of the types 
and kinds of institutions or entities and 
all of the kinds of coverage are speci- 
fically and partcularly stated and defined. 

“If it had not been the intent of the 
legislature to deny to mutual companies 
the right to engage in the execution 
and delivery of bonds to the kind of 
institutions and entities expressed and 
named in sub-paragraph E in the giving 
of coverages therein specified it would 
have been a simple matter to have men- 
tioned sub-paragraph E along with the 
other two sub-paragraphs (burglary and 
theft and the fidelity of persons holding 
positions of public or private trust) 
specifically mentioned. 

“It is important to bear in mind that 
in a prior draft the proposed bill gave 
to mutual companies authority to engage 
in the kinds of business expressed in 
all of these sub-paragraphs, including 
E. It required individual and particular 
consideration of every type and phrase 
of coverage to withhold some and grant 
some. 


No Authority to Mutuals 


It is most likely, the brief says, that 
the legislature considered there were 
good reasons why the authority to en- 
gage in all the types of business granted 
to stock companies was not granted or 
was limited in the case of mutuals. 

“Among the reasons which may have 
actuated the legislature,” the brief con- 
tinues, “is the fact that the kinds and 
character of institutions or entities speci- 
fied in sub-paragraph E are not the 
ordinary run of private companies. They 
are all in one sense or another quasi 
public institutions. 

“They are for the most part under 
supervision of statutory officials and, 
to a large extent, subject to strict regu- 
lation and control, thus clearly showing 
the solicitude of the legislature, acting 
in the interest of the people in the 
management, conduct and well-being of 
these institutions. 

“A bank is in a sense a trustee acting 
in a fiduciary relationship with respect 
to the funds of its depositors. True, 
the relationship of debtor and creditor 
obtains. But looking behind that, one 
the funds of a vast and varied 
number of depositors, aggregating enor- 
mous amounts, which funds are the con- 
stant concern and care of the bank. 


sees 


Fiduciary Relationship 


“To a greater or less extent, this ap- 
plies to all monied corporations and 
associations. In the case of brokers, 
they are always custodians of large 
sums of money or valuable collateral 
deposited with them as a condition of 
conducting business for their customers, 
toward which they maintain a sort of 
fiduciary relationship. 

“It is not unreasonable, 
logical, that the legislature might con- 
clude and did conclude that these insti- 
tutions should not be exposed to the 
risk to them involved in taking this 
type of protection upon the mutual prin- 
ciple. In so deciding no reflection is 
cast either upon the principle of mutual- 
ity or the companies themselves.” 

Judge Garner quotes from the para- 
graph of the statute which provides 
“with respect to any surety or fidelity 
bond or like obligation executed by a 
mutual insurance company as surety or 
guarantor the principle and not the 


but rather 
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obligee shall be a member of such cor- 
poration,” and says: 
Beneficiary Is Obligee 
“Why was this thought to be neces- 


sary? The beneficiary under a bond is 
the obligee. The beneficiary under the 
credit union bond is the credit union. 


The beneficiary under a banker’s blanket 
bond is the bank. This sub-paragraph 5 
of section 57 prohibits a bank, or any of 
the institutions referred to, from be- 
coming a member of a mutual corpora- 
tion. If not a member, it may not be 
assessed and not being a member it may 
not receive dividends. I believe it to 
be entirely contrary to the concept of 
the mutual principle and illegal to assess 
or pay dividends to any party other than 
a member of the mutual company. 

“In the light therefore of the said 
sub-paragraph 5, when a bond is issued 
by a mutual company to one of the 
institutions specified in sub-paragraph E 
of paragraph 16 of section 46 it becomes 
beneficiary under the bond and that is 
all. Any assessment which might be 
made would have to be made against 
the principal who in that situation would 
be the party who caused the loss. To 
that principal any dividend would be 
payable. 

“That would seem to be a very curious 
position in which.to place institutions 
and entities such as those under discus- 
son and hardly one which would re- 
ceive the conscious sanction of the legis- 
lature. Other reasons may have moti- 
vated the legislature, but whatever the 
reasons, the result is clear.” 





ROBERT LEHMAN MARRIES 


Bride of Conservation Bureau Man Is 
Daughter of Camp Upton’s Com- 
mander, Col. C. W. Baird 
Miss Sally Marilyn Baird, eldest daugh- 
ter of Col. C. W. Baird, commanding of- 
ficer of Camp Upton, L. I., and Mrs. 
Baird, became the bride August 9 of 
Robert Lehman, who is connected with 
the National Conservation Bureau, safe- 
ty division of Association of Casualty & 
Surety Executives. The wedding cere- 
mony took place at the Port Washing- 
ton, L. I., home of Col. and Mrs. Baird 
with Chaplain Arnold M. Lewis, U. S. A, 

of Camp Upton officiating. 

Mr. Lehman has been with the Con- 
servation Bureau a short time and before 
that was connected with Greater New 
York Safety Council, Inc. He is a mem- 
ber of the National Society of Safety 
Engineers, Graduate of Roslyn, L. I, 
High School, he took special courses at 
New York University and Pratt Insti- 
tute. Mrs. Lehman is a graduate 9 
Traphagen School of Fashion. 
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SHOWS HEALTHY PROGRESS 





Central Surety’s Assets, Premiums, Re- 
serves and Surplus All Show In- 
creases for First Half of 1941 
Showing healthy progress in all de- 
partments, Central Surety of Kansas 
City reports that its net premiums writ- 
ten in the first six months of 1941 
amounted to $2,927,932, a gain of $516,- 
19 over the same period of 1940. Ad- 
mitted assets on June 30 were up to 
$8,853,628, an increase since the first of 
the year of $376,075. Of this total cash 
and bonds amounted to $7,065,804, a gain 

of $342,367 for the six months. 

The company has also strengthened 
its reserves this year, reporting as of 
June 30 claim reserves of $2,579,954, a 
gain of $130,970; premium reserves of 
$2270,906, up $106,953 since January 1, 
1941; other reserves, $667,086, or an in- 
crease of $24,399. Total reserves as of 
June 30 were $5,517,946, up $262,321. 
Surplus of the company stands at $2,- 
335,681 (a gain of $113,754 after dividends 
of $60,000) and together with capital of 
$1,000,000 gives a surplus to policyholders 
of $3,335,681. 

Notable among Central Surety’s field 
developments of the year to date has 
been the establishment of a full-fledged 
Eastern department in New York City 
which is under the able management of 
Benj. G. D. Blue, resident vice-president. 





DR. ELLIS GOES TO HARTFORD 
Advanced to Surgical Director of Travel- 
ers; Previously in Brooklyn and Long 
Island Post; Career Highspots 

Dr. Lyle Gaffney Ellis has been made 
surgical director of the Travelers In- 
surance Co., succeeding the late Dr. 
J. C. Graves, Jr., at the home office in 
Hartford. He has been a resident of 
Hollis, Long Island, and was formerly 
supervisor of industrial surgery for the 
Travelers in Brooklyn and Long Island. 

He joined the Travelers in 1925 as 
supervisor of industrial surgery at Pitts- 
burgh and later was transferred to the 
Brooklyn and Long Island territory. 

Born at Grover, N. C., he was gradu- 
ated from Jefferson Medical College, 
served interneships in Muhlenberg Hos- 
pital, Plainfield, N. J., and James Walker 
Memorial Hospital, Wilmington, Del. 
Dr. Ellis did post graduate work at St. 
Elizabeth’ S Hospital, Washington; served 
in the first World War and afterwards 
at Veteran’s hospitals. He is a member 
of American Medical Association and 
other bodies. 


W. E. Lebby Leads in A. & H. 
Writings for Last 13 Months 


William E. Lebby, California state 
manager for the Massachusetts Indem- 
nity, again led all the agencies of the 
company in July in paid-for A. & H. 
Premium volume. This is the thirteenth 
consecutive month that Mr. Lebby has 
led the field. In addition, he has a 
renewal percentage of 98 to his credit, 
which likewise is. the top figure of all 
agencies of the company. 





WITH NATIONAL CASUALTY 


Recently appointed to the home office 
staff of National Casualty in Detroit are 
Peter Korn as assistant to President W. 
G. Curtis and P. R. Sawyer, who will 
€ assistant chief underwriter of A. & 
H. lines. Both were previously with the 
Continental Casualty with which com- 
pany National Casualty is affiliated, Mr. 
Korn for fifteen years and Mr. Sawyer 
for a number of years. 





DORSETT ON NORFOLK PROGRAM 
J. Dewey Dorsett, casualty manager 
in the Association of Casualty & Surety 
Executives, is scheduled to speak Sep- 
tember 26 at the annual convention of 
the Norfolk Association of Insurance 
Agents in Norfolk. His subject is “The 
Association, What It Is and What It 
oes.” 


C. E. Anstett’s Death 
Shocks Many Friends 


INTERNAT’L CLAIM PRESIDENT 





Inspection Division Sup’t in N. Y. Life 
He Pioneered in Photographic Evi- 
dence; Author of Two Books 

The untimely death on August 7 of 
Charles E. Anstett, superintendent of 
the inspection department, New York 
Life, and president, International Claim 
Association, came as a shock to his many 
friends in the life and A. & -H. fields. 

Mr. Anstett passed away after a brief 
illness, at his home in Jackson Heights, 
L. I., at the age of 51. Funeral services 
were held last Saturday in Universal 
Funeral Chapel, New York City, and 
attending were most of the officers and 
executive committee members of the 
International Claim Association as well 
as Mr. Anstett’s associates in the New 
York Life. One of his close personal 
friends, John J. King, president of 
Hooper-Holmes Bureau, Inc., has penned 
a tribute to his career and accomplish- 
ments which appears in an adjoining 
column. 

Mr. Anstett will be remembered as a 
pioneer in the use of photographic evi- 
dence in claim work, and as the co- 
author with T. N. Winslow of a book on 
contract bridge called “Win with Wins- 
low.” In the first mentioned field he 





also wrote a book entitled “Disability 
Claim Investigation.” He was a member 
of the NYlic Post, American Legion, 
and past president, Jackson Heights 


Bridge Club. 
Joined N. Y. Life in 1919 

Born in Easton, Pa., Mr. Anstett at- 
tended Lafayette College and later en- 
tered and was graduated from the United 
States Coast Guard Academy. That was 
in 1911. While serving an assignment 
in Alaska he married Miss Marion 
McLaughlin of Seattle. During World 
War No. 1 he was stationed in Wash- 
ington, D. C. In 1919, then a Lieutenant 
Commander of the United States Navy, 
he resigned to become an executive of the 
New York Life, and has for years headed 
the inspection division of that company. 
His department, in fact, has become a 
model for other companies particularly 
in its facilities for handling photographic 
evidence. Mr. Anstett lectured frequent- 
ly on his work in the claim field before 
national and international groups. 

Long active in the affairs of the Inter- 
national Claim Association, Mr. Anstett 
was elected its president last September. 
He had previously served as chairman of 
its executive committee; also on its pro- 
gram and press committees. If he had 
lived he would have presided at the 


annual convention of this association 
next month in Atlantic City. 
L. L. Graham, Business Men’s As- 


surance vice-president, and secretary of 
the International Claim Association, flew 
to New York to attend the funeral and 
thereafter to meet with other members 
of the executive committee so as to com- 
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Tribute to Late C. E. Anstett 


By John J. King, President 
The Hooper-Holmes Bureau, Inc. 


A close personal friend of the late Charles E. 
which truly 


has paid him the following tribute 


Anstett for many years, Mr. King 


stands as an index to his contributions 


to the inspection pe claim ends of the business. 


I met Charlie Anstett shortly after he 
became associated with the New York 
Life Insurance Co. in 1919 and very soon 
became impressed with his fresh ap- 
proach to the problems of commercial 
reporting and with the fine mind and 
fine educational background with which 
he was equipped. Although it is difficult 
to pick out from a long career the 
salient characteristics of a man, I should 
say that Charlie Anstett’s outstanding 
characteristic was his real and unflag- 
ging interest in any task which he set 
for himself. Certainly, this was true of 
his endless devotion to the improvement 
of reporting technique. 

Born and raised in Easton, Pa., he 
graduated from Lafayette College and 
entered the United States Coast Guard, 
with which he served during the last war 
as an officer. After the war he obtained 
his connection with the New York Life 
for the purpose of developing the in- 
spection department. His work along 
this line was thorough going and highly 
competent. In due course he had as- 
signed to him, in addition to reporting 
on applicants, the problem of investigat- 
ing claims. In both undertakings he 
inaugurated innovations of great value 
to his company and to the reporting 
business generally. He was an early and 
ardent advocate of photography in claim 
work and brought the use of photog- 
raphy to a high degree of perfection as 
a part of claim investigation. 

He was as successful in the personal 
sphere as in business. As a husband 
and the father of two fine sons, he dis- 


plete plans for the convention which 
had been initiated by Mr. Anstett. 

Surviving him besides his wife are two 
sons, Charles E. Anstett, Jr., and Robert 
M. Anstett, both of New Yark, and his 
grandmother, Mrs. Isabelle H. Meyers, 
of Easton. 
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played great devotion to his family and 
assisted in producing an atmosphere of 
tranquillity which is missing from many 
present-day homes. 

Charlie Anstett has found his final 
resting place back in his old home city 
of Easton, where he lies buried beside 
one of the early presidents of Lafayette 
College in one of the most beautiful! 
cemeteries which it has been my ex- 
perience to see. His resting place is 
thoroughly fitting for it has like his 
life and like his whole bearing, an 
atmosphere of serenity and _ calm 
gentility. 





AD CONFERENCE PROGRAM 





Hershey, Pa., Meeting, Sept. 8-9, Built 
Around Theme “Sales and Advertising 
Cooperation”; Speakers Announced 

The annual meeting of the Insurance 
Advertising Conference, which will be 
held at Hotel Hershey, Hershey, Pa., 
September 8-9 will have as its theme 
“Sales and Advertising Cooperation.” 
Tying up with this theme, the program 
has been built along practical lines to 
embrace the following speakers, as an- 
nounced this week by David C. Gibson, 
Maryland Casualty, president of I.A.C. 

H. K. Dugdale, executive vice-presi- 
dent, Van Sant, Dugdale & Co., Balti- 
more advertising agency, who will give 
the keynote talk at the opening session; 
George W. Scott, educational director, 
National Association of Insurance 
Agents; George Malcolm-Smith of the 
Travelers’ publicity staff, who is the 
author of the recently published novel, 


“Slightly Perfect.” These will be fol- 
lowed by a panel discussion in which 


both agents and company fieldmen will 
join. Participants include Guy Warfield, 
Jr., Baltimore, president of Maryland 
Association of Insurance Agents; Leon- 
ard Dakin, a leading agent of Roches- 
ter, N. Y., and Allyn Crooker, Fidelity 
& Deposit’s Philadelphia office. 

Tuesday morning actual examples of 
sales and advertising cooperation will be 
presented with ad managers and trade 
paper editors participating in - discus- 
sion, Business meeting and election of 
officers will also be held. The meeting 
will adjourn after lunch on Tuesday. 

Attraction of the president’s dinner, 
Monday evening, will be a talk by Mau- 
rice Fitzgerald, war correspondent and 
humorist. 


OCCIDENTAL HAS NEW POLICY 
The Occidental Life Insurance Co. of 
California is issuing a new automobile 
accident policy paying hospital, surgical 
and medical expenses up to $500 and 
standard provisions for loss of life and 
dismemberments from $1,000 down to 





$250. It is available from ages 14 to 
65 at $5 annual premium. 
BANK ELECTS JESSE RANDALL 


Jesse W. Randall, vice-president of the 
Travelers, has been elected a member o/ 
the board of directors of the Travelers 
Bank & Trust Co., Hartford. 
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Defense Program Points Out Reason 
To Sell More Dishonesty Coverage 


J. Fred Eierman, manager, fidelity 
department, New Amsterdam Casualty 
Co., has from his 
talks at educational meetings and pub- 
lished them in an booklet 


entitled, “Dishonesty Insurance.” He had 


assembled extracts 
interesting 
made a survey of a number of the com- 


offices, to 


their 


pany’s major supervising 


ascertain whether or not, in 
opinion, a booklet furnishing the high- 
lights of the 
insurance would be welcome to the pro- 


One hundred per cent favorable 


necessity for dishonesty 


ducers. 
replies were received. 

The booklet is divided into four chap- 
Why dis- 
honesty insurance prospects; selling dis- 
honesty insurance and dishonesty insur- 
ance losses. Mr. Eierman concludes with 
a table showing the excess losses 
sustained over and above dishonesty in- 
surance carried by many classes of bust- 
ness in the commercial field, a cross- 
section of the hundreds of dishonesty 
losses where the amount of coverage was 
inadequate to cover the entire loss 
sustained, 


Data in Credit Unions 

Under the tonic, dishonesty insurance 
prospects, Mr. Eierman lists a number of 
organizations now flourishing, which 
need dishonesty protection. Following 
is a timely paragraph from that section: 

“Of every 10,000 persons in our coun- 
try, 133 are members of credit unions. 
Credit unions are growing with leaps 
and bounds and ample dishonesty in- 
surance should be carried on the officers 
and employes of each union, Five thou- 
sand six hundred and forty-two credit 
unions operate in the United States 
3.142 of which are state unions and 2,500 
Federal unions: the total membership 
exceedine 1,300,000. The total paid in 
shares of capital of all credit unions is 
in excess of $81.000,000; and the com- 
hined of these unions are $102.- 
680.343. During one calendar vear credit 
unions in all states made loans amount- 
ing to $71,343,993, the total loans out- 
standine at the end of that vear reach- 
ing $77.217,.045: the total dividends of 
such unions being $1,893,580.” 

Avain, the timeliness of his handling 
of the subject is illustrated in the fol- 
lowing: 


ters: dishonesty insurance; 


assets 


Trade Is At Peak 

“According to Government statistics, 
trade throughout the country is at peak 
volume in the entire industrial history 
of the nation. On the whole, the pace 
of industry has recently increased ap- 
nroximately 30%. Industries directly af- 
fected by the great defense effort have 
particularly increased greatly. It is 
estimated that more than-~ 3,000,000 per- 
sons idle a year ago are now employed 
Rankine survevs indicate the income of 
industrial workers is now at its highest, 
vith nurchasing power 17% greater than 
in 1929. It is helieved that throughout 
the balance of 1941 the volume of pro- 
duction will grow steadily since 
has decided its future defense 
ardless of future European 
All of these features create 
more dishonesty insurance 


our 
country 
course reg 
conditions 
more and 
pro pects.” 
Following are some terse paragraphs 
m selling dishonesty insurance: 
Tremendous Business Expansion 
“With the present-day tremendous 
exnansion of business, due chiefly to our 
national defense, we are being presented 


daily with new responsibilities and new 
opportunities. , 

“Our duty is to provide employers with 
the necessary dishonesty insurance pro- 
tection to meet their full requirements 
as their business increases. 

“In many locations business generally 
is expanding, payrolls are increasing and 
new equipment is being purchased by 
employers. Employes are handling more 
money and merchandise now than in 
previous periods. 

“Old and new employers are dishonesty 
insurance prospects ; and our duty is to 
introduce and acquaint every employer 
with the advantages offered by our 
coverages. 

“It is timely that we sell dishonesty 
protection and not merely bond contracts 
or policies. You can protect employers 
and create new income. Be off to an 
early start because there is an advantage 
in being early. 

“Dishonesty insurance is a valuable 
contract to every employer. Often the 
unusual loss occurs on the low-hazard 
risk. 

“Working knowledge of the ‘ifs and 
ands’ of dishonesty insurance is essen- 
tial. Speak and use the terms the em- 
plover understands. 

“Dishonesty insurance is a_ natural 
business builder and a lasting business, 
if properly serviced. 

“Employers do cash in on dishonesty 
insurance. While the employer is being 
solicited he may be losing a substantial 
sum daily through the action of a trusted 
employe, wholly unaware of the em- 
plove’s acts. 


“Building goodwill with employers 
pays. 

Highly Advantageous Field 
“The dishonesty insurance field is 


highly advantageous. 

“Production of dishonesty insurance 
pavs good revenue to producers. 

“Dishonesty insurance is the least de- 
veloned of major insurance lines. 

“Dishonesty insurance is generally 
bought by the higher grade of clientele. 
Dishonesty insurance should be solicited 
because you have a prospect in every 
employer, 

“Dishonesty insurance often leads to 
business of other classes. 

“Dishonesty insurance can be greatly 
developed with close cooperation of pro- 
ducers with their supervising offices. 

“Development and production of dis- 


honesty insurance requires solicitation 
on a systematic basis. 
“Tf you have never sold dishonesty 


insurance, it isn’t too late to try be- 
cause in Our Opinion we are now on the 
verge of a great future in the dishonesty 
insurance market. Your achievements 
may be heartened by a_ never-ending 


success.” 


Calif. Business Schools Get 


Bids on Comprehensive 


The State Association of School Busi- 
ness O'¥cials held its annual meet- 
ing in Del Monte, Calif., recently, 
and among other things that were pre- 
sented for consideration were the speci- 
fications for bids for comprehensive lia- 
bility policies for school districts. 

The insurance committee of the Asso- 
ciation prepared a set of specifications, 
and sent them to the companies for their 
consideration. These specifications did 
not coincide with the views of company 
men, especially bureau company men, 
and they made quite a few changes 
indicating their views of what the speci- 
fications should contain, 





SIGN INITIATIVE PETITION 
Labor Adds 10,000 Names for Massa- 
chusetts Referendum on Com- 
pulsory State Fund 
Assurance that the voters of Massa- 
chusetts will vote on the question of 
establishing a state fund for workmen’s 
compensation insurance was established 
last week when the State Federation of 
Labor filed over 10,000 additional signa- 
tures to its initiative petition for a refer- 

endum vote on such a fund. 

The referendum will be voted on at 
the 1942 state election. The additional 
signatures were delivered at the office 
of the Secretary of State by two federa- 
tion men after it had been rumored that 
5,000 of the signatories would descend 
on the state house in a body. 

Meanwhile, the compulsory compensa- 
tion bill drafted as an alternative to 
the monopolistic state fund petition hav- 
ing passed the house, won its first test 
in the senate. Controversy has arisen 
over the provisions for self-insurance. 
Tt is said the mutuals object to the self- 
insurance provision in the alternative bill 
and that stock companies have not 
fought it. 

Both houses have passed a bill to in- 
crease the minimum weekly benefits 
under workmen’s compensation from $9 
to $11, and the maximum from $18 to $20. 





GLOBE AND TRAVELERS WIN 
Court Holds Judgment Wrongfully 
Awarded Emplove Cannot Be Re- 
covered From Insurer 
An employer who pays a judgment 
wrongfully awarded cannot recover from 
his insurance company, the Minnesota 
Supreme Court has held in finding in 
favor of the Globe Indemnity Co. and 

Traveler’s Insurance Co., appellants. 

Lucv Golden had been awarded a iudg- 
ment in the lower court as snecial ad- 
ministratrix for the estate of her hus- 
band for damages suffered by her hus- 
band, who died after the verdict, as a 
result of alleged negligence of his em- 
nloyer in failing to provide a safe place 
for working. He was said to have con- 
tracted silicosis which brought on pneu- 
monia, the cause of his death. 

Mrs. Golden signed the iudement to 
the employer, who sought through garn- 
ishment to hold the two comnanies liable. 
The lower court so held them but the 
Supreme Court reversed the judgment. 
The high court held that as Golden died 
of a chronic disease, not the result of an 
accident, the Globe was not liable, be- 
cause the insurance, other than work- 
man’s compensation. did not cover dis- 
ability or death resulting from disease 
but only iniuries sustained by reason of 
accident. Even workmen’s compensation 
insurance would not have applied in this 
case, the court held. because the statute 
does not include silicosis as an occupa- 
tional disease. 

The court held that the recovery of 
Golden from his employer was not under 
the compensation law but was exclusively 
on common law liability for negligence. 

The Travelers had been off the line 
for ten vears and had been succeeded 
by the Globe. Travelers was included in 
the action presumably on the theory 
that the silicosis was contracted while 
it was the insurer, 





National Automobile Cuts 


Deposit and Commissions 


The National Automobile Insurance 
Co. of Los Angeles has established a 
new low minimum deposit premium for 
compensation insurance on a level with 
the loss and expense constant formerly 
in_use, ten and fifteen dollars, on all 
risks save in some rare cases of per 
capita classifications and a reduction in 
commissions from 171%4% to 5% on all 
lines where the premium applies. 

The change, according to officials of 
the company, was decided upon to meet 
mutual, reciprocal and state fund com- 
petition. 


SEABOARD SURETY’S GROWTH 


Net Premiums for First Half of 194 
Show 34.5% Gain; Assets Up to 
$5,997,225 As of June 30 

Enjoying splendid growth under the 
leadership of C. W. French, president, 
the Seaboard Surety of New York re. 
ports for the first six months of 194] 
net premiums written (after reinsurance) 
of $1,085,423 compared to $806,551 in net 
premiums written in the same period a 
year ago. This represents a gain of 
34.5% in production. 

Total admitted assets of the company 
as of June 30, 1941, were $5,997,225 com- 
pared with $5,056,192 in total assets as 
of June 30, 1940. Of this amount cash 
in office and banks amounted to $1, 
497,327 and stocks and bonds to $4,180,- 
858 on the New York Department's 
valuation basis. 

Among its liabilities the Seaboard 
shows in its June 30 statement unearned 
premium reserve of $1,232,000, claim re- 
serve of $690,197, and voluntary reserve 
of $1,825,028. Capital stock continues at 
$1,000,000 and surplus also at $1,000,000. 





MURPHY TAKES FORMER ROLE 
Represents American Legion National 
Commander at Presentations; 
Acts for Legion 
It is a simple matter for Ray Murphy, 
assistant general manager of the Asso- 
ciation of Casualty & Surety Executives, 
to step into the role of National Com- 
mander of the American Legion as he 
has done three times recently, because 
he is himself a past National Comman- 

der of that organization. 

On the occasion of the American 
Legion’s salute to the National Broad- 
casting Co. and the National Association 
of Manufacturers for the patriotic week- 
ly radio program “Defense of America,” 
recently, Mr. Murphy acted for National 
Commander Milo Warner in presenting 
a flag to President Miles Tramme] of the 
N. B This event was broadcast 
throughout the nation. 

Recently at New London, Conn., Mr. 
Murphy presented the Legion’s annual 
award to the cadet at the U. S. Coast 
Guard Academy who has shown personal 
excellence in athletics during his four 
years at the academy. Mr. Murphy pre- 
sented this year’s winner, Louis T. 
O’Neill, Norwich, Conn., with a gold 
wrist watch. 

The third occasion on which he repre- 
sented the National Commander was at 
Annapolis, when he presented the 
Legion’s award to the midshipman 
in the third class of the U. S. Naval 
Academy who stood first in his class in 
government. The winner this year was 
Midshipman Archie Leyton Julian of 
Washington, D. C., who was awarded a 
pair of binoculars. 


COLLEGE MEN JOIN AETNAC. &S. 

James Devere and Robert Hoag, two 
members of the class of 1941, University 
of California, have joined Aetna Casualty 
& Surety through its Los Angeles branch 
office. They were in New York City 
for initial training, following which they 
attended the bonding and casualty schools 
at Aetna’s home office in Hartford. Com- 
pleting that course, they will rejoin the 
Los Angeles office. 





HOLDS ITALIAN COMP. AWARD 
The Virginia Industrial Commission 
has ordered that $900, awarded in a work- 
men’s compensation case to a woman In 
Italy, be held in this country by the 
insurance carrier “due to the state of 
affairs now existing in Italy.” The 
woman’s husband, Gaston Salvatore, was 
killed while working on a construction 
project at Fort Belvoir, Va. 


ROUGH NOTES IN NEW HOME 

The Rough Notes Co., publishers of @ 
group of insurance magazines including 
Rough Notes, Casualty Insuror, Insur- 
ance Decisions and several others has 
moved into new quarters at 1142 North 
Meridian Street, Indianapolis. A. J: 
Wohlgemuth is president of Rough 
Notes, and Irving Williams is editor. 
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